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MEETING OF MICHIGAN AGENTS 


NEWALL IS ELECTED PRESIDENT 





Bay City Men Do the Entertaining—A 
Very Interesting Convention Was 
Held—Discuss Overhead Writing 





(From A STAFF CORRESPONDENT.) 

Bay City, Mich, Sept. 12—Fire in- 
surance agents of Bay City have proved 
themselves princes as entertainers. They 
have injected new life into the Michi- 
gan Association of Local Agents. It 
never before held such a meeting as 
that which closed this forenoon, and 
such is the enthusiasm engendered that 
it is expected that next year’s meeting 
will have three times the attendance 
of this one. 

At 9:30 this morning the association 
assembled on the steam launch “We- 
nona” for a trip up the bay. The day 
was beautiful and the trip was a de- 
light. The launch pulled »up at the 
Bay City Boat Club house, where the 
final business session was held. 

Newall Elected President 

The election of officers resulted as 

follows: 


President—George E. Newall, Flint. 
— Vice President—C. E. Russell, Cad- 


Second Vice President—George W. Ames, 
Bay Cit 


y. 
Third Vice President—B. P. Barnes, 
Manistee. 


Fourth Vice President—G. L. Weadock, 
Saginaw. 


Secretary and Treasurer—W. A. Eldridge, 
Detroit. 
Reilly, 


Executive Committee—T. J. 
Chairman, Detroit. Greviance Committee 


—H. R. Vernor, Chairman, Detroit; S. R. 
Birchard, Bay City; Henry N. Geer, Sagi- 
naw. Legislative Committee—G. H. Dyer, 
chairman, Lansing. Delegates to National 
Convention—T. J. Reilly, H. R. Vernor, 
Fred Guenther and W. A. Eldridge, Detroit; 
Fred B. Spear, Bay City; B. P. Barnes, 
Manistee; D. T. Stone, Flint; C. E. Rus- 
sell, Cadillac; M. B. Geer, Saginaw; Fred 
E. Shearer, Bay City. 
First Session on Tuesday 

The first session was called to order 
Tuesday afternoon in the Fraser House 
parlors with about thirty representative 
agents from various parts of the state 
present. President E. Van Tuyl of Bay 
City in his address commented on the 
apathy caused by good conditions, but 
predicted that within a year Michigan 
egents would see the need of an asso- 
ciation. 

Eldridge Urges Organization 

In his report Secretary Eldridge 
pointed out the absolute need of or- 
ganization among agents, the splendid 
work the National association is doing 
and the duty of every agent to give it 
his support. The Michigan agents have 
not shown the proper spirit. They do 
not seem to be interested in organiza- 
tions, probably because the state laws 
prevent their making the local clubs 
disciplinary bodies. While an agent 
cannot figure out the value received 
for the money he contributes, Mr. Ei- 
dridge contends that the general good 
of the business, by which each agent 
is benefited, is an ample return. 

He gave the agents some direct shots 
when he summed up the sins that make 
up crooked practice: “Taking advan- 
tage of a brother agent by misstate- 
ments, belittling his companies, criticiz- 
ing his forms, taking advantage of his 
confidence, not cutting rates but giving 
commissions, giving other kinds of in- 
surance at a cut rate in order to get 


(Continued to Page 4.) 





AETNA INSURANCE COMPANY astro 


Has notified its Policy Holders at San Francisco that it waives Immediate Notice, 
Extends Time for Filing of Proofs, Prepares Proofs of Loss without Expense, and 
will furnish a Record of every burned A£tna policy. THE SETTLEMENT OF 


LOSSES was Promptly Taken Up. and up to June 1 the A®tna had paid 422 
claims, amounting to $573,363.29. It has now paid 


1584 Losses, Amounting to $3,358,059.72 


THE AETNA is maintaining the RECORD FOR PROMPT AND LIBERAL SETTLE- 
MENTS made at Chicago, Boston, Baltimore and all the other great conflagrations. 








J. S. GADSDEN, 
General Agent, Cook County 
CHICAGO 


KEELER & GALLAGHER, 


General Agents, Western Branch 
CINCINNATI, OHIO 








THE BEST IS CHEAPEST 





JULY isr, 1906. 
CAPITAL 


$1,000,000. 
ASSETS 


- $17,049,386. 


LIABILITIES 


$8,526,366. 


SURPLUS TO POLICY-HOLDERS 
AFTER PROVIDING FOR SAN 
FRANCISCO LOSSES 
OVER 


$8,500,000. 


THE CONTINENTAL FIRE INSURANCE C0., 


PRINCIPAL OFFICE, 46 CEDAR ST., NEW YORK. 
WESTERN DEP’T, 280 LA SALLE $T., CHICAGO, ILL. 

















COPY COPY 
Oakland, Cal., June 16, 1906. San Francisco, Cal., June 6, 1906 
Frank P. Wilson, Esq., State Agent a ; F 
Continental Ins. Go. of New York, Mr. R. E. Hall, 
Delger Block, Oakland. Delger Building, Oakland, Cal. 
Dear Sir:— Dear Sir:— 


We cannot let the occasion pass without 
thanking you for your prompt and business- 
like settlement, in full, of the three policies 
held by us and issued by you covering riskson 
buildings, office furniture, etc., amounting to 
$17,000, all destroyed in the t fire follow- 
ns a in San Francisco, April 


At these times, when so many different In- 
surance Companies appear to be looking for 
excuses for delay or non-payment of their ob- 
ligations, it is refreshing to find one that 
faces the music manfully and makes settle- 
ments promptly and cheerfully. 

When later we have other insurance to 
place we shall not forget the Continental. 

Yours very truly, 


GOODHALL, PERKINS & CO. 


We wish to acknowledge with thanks the 
very courteous and considerate treatment 
afforded our representative at your hands in 
the matter of the adjustment of our loss by 
the recent fire. 

We fully appreciate the promptness of 
our action in the immediate payment of the 
ull amount of our policy in your company. 

It will be a great deal of pleasure and the 
fullest confidence, on resuming business, to 
place our first policy of insurance with the 
Continental Insurance Company. 

Again thanking you, we are, 

Very respectfully, 
O'CONNOR, MOFFATT & CO. 
per James M. Castello, President, 























D. W. C. SKILTON, President 


EDW. MILLIGAN, Secretary 
J. H. MITCHELL, Vice-President 


JOHN B. KNOX, As't Secretary 
THOMAS C. TEMPLE, As't Secretary 


Surplus to Policyholders, $4,387,270.82 Total Losses Paid Nearly Fifty-Six Million Dollars 
Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,265,966.74 
q Reserve for Outstanding Losses, $346,204.37 
Reserve for all other Claims, $146,186.80 
Net Surplus, $2,382,270.52 


Total Assets, $8,140,630.43 








JHE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 


POT IS BOILING HARD IN INDIANA 


ISSUE 





IS OVER DEAN SCHEDULE 





Governing Committee of the Union Insists 
on Its Adoption, Regardiess of Opposi- 
tion from the Field 





Indianapolis Sept. 12.—(Special Corre- 
spondence.)—The supposedly placid wa- 
ters in the Indiana field are again per- 
turbed. It was thought that when the 
state board and league got together re- 
cently and agreed to promulgate the ad- 
vanced rates on unprofitable classes over 
the joint signatures of Secretary Sellers 
of the state board and Supervisor Clark 
of the league, the threatening clouds 
would be dispelled. 

However, in the agreement the use of 
the Dean schedule was purposely omit- 
ted. Of all the bugbears and ogres that 
have caused heart-sinking in Indiana the 
Dean system, even under the alluring 
guise of the “analytical schedule” has 
been the most portentous. 


WIll Not Have the Schedule 


The league members now say that 
they did not agree to the Dean system 
and they do not intend to approve the 
rates where it is being applied. There 
are two or three cities which are being 
rerated under the Dean schedule and 
the new tariffs are about ready to be 
promulgated. 

“Away with them,” commands Mr. 
League Member, “they are not to our 
liking. The old Indiana mercantile 
schedule is good enough for us. It is 
not so tortuous or involved. It has given 
us splendid results. We understand it 
and can explain it without the aid of dif- 
ferential calculus.” : 

The governing committee of the West- 
ern Union wants no further delay. It 
opines that a_mistake was made in not 
forcing the Dean schedule to an issue 
in the joint agreement. Orders have 
been given to have the schedule used 
and the rates sent out. 

Position of State Board 

In commenting on the situation a 
member of the state board’s executive 
committee says: 

Some of the state board members do 
not think it advisable to use the Dean sy»- 
tem at present, but as our superiors de- 
sire it we, of course, yield. The govern- 
ing committee issues peremptory orders 
for the schedule to be used and the rates 
to be promulgated. If this is done, there 
will be rebellion again on part of the non- 
union camp. We advise that the state 
board be given enough freedom to secure 
the adoption of the rates by the league 
and not force the issue down their 
throats. The governing committee and 
the state board both desire the Dean 
system. It is merely a question. of how 
it shall be put in effect. We prefer to 
get cooperation from the league first. It 
will do no good to promulgate the rates 
unless they are to be followed by all 
classes of companies. The governing com- 
mittee seems to think some of us have 
assumed a defiant attitude. That is a 
mistake for there is not one of our mem- 
bers who is not anxious to do what he 
believes is best for the business in the 
state, 

“T regret that some companies have seen 
fit to issue drastic orders. The league has 
an argument that should be_ considered 
and as Indiana has been the best organ- 
ized state in the west due to the coopera- 
tion of the field forces, I regret that our 
councils have been discredited and our 
motives misunderstood.” 

League Demands a Voice 


The Indiana State Board held a meet- 
ing on Monday as did the league. Inas- 
much as the tariffs for Elkhart, Michigan 








(Continued to Page 14.) 
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UNDERWRITING OF PLATE GLASS 


METHODS CRITICISED 


PRESENT 


Maryland Casualty Révlews the Situation 
and Calls Attention to the Unfair 
Competition in the Field 


The Maryland Casualty, in discussing 
plate glass insurance, says: ; 

“We sometimes wonder what is the 
real object of some companies engaged in 
the insurance of plate glass. Persons cons 
sidering the formation of corporations 
for the conduct of any business must cer” 
tainly entertain, among other ideas, that 
of a return on their investment and as 
good a return as the men chosen to guide 
the destinies of the corporation can prop- 
erly provide. q 

“There are a few companies which are 
practically confined to underwriting plate 
glass risks. The capital invested in these 
enterprises is close on to a million dol- 
lars. It is supposed that they consider 
the best methods that can be applied for 
their welfare, that they take due care to 
obtain, in so for as possible, such risks as 
do not contain any extraordinary hazard 
unless proper and proportionate premium 
for such hazard is obtained, and to ob- 
serve all other upright and conservative 
means of progression which are adopted 
by first-class business enterprises that de- 
pend upon public confidence. 

Review of the Operations 

“It may be of interest to review the 
operations of those companies, and to 
draw conclusions as to their future 
course, in view of the fact that the prices 
of plate glass have stiffened up to a point 
where they are likely to remain for some 
time. The business of those companies for 
last year amounted to $1,600,000, which 
they secured at an expense of about $880,- 
ooo. Their losses were very satisfactory, 
totaling about $517,000. These figures 
show that their combined loss and ex- 
pense ratio was about 87 percent, which 
cannot be termed alarming. It must be 
understood, though, that from the early 
part of 1904 to the middle of 1905 plate 
glass was sold at a remarkably low fig- 
ure; so low, in fact, that the balance 
sheets of certain factories and jobbers 
engaged in the trade showed a most dis- 
couraging state of affairs. 

Plate Glass Prices Go Up 

“Jobbers and manufacturers have seen 
the error of their way and have corrected 
it. Not so the plate glass insurance com~ 
pahies. To-day you pay at least $43.20 
for a light of glass that could be pur- 
chased for $30.78 this time last year. In 
some localities you would pay $48.60 for 
this plate this year. This shows that the 
insurance companies are likely to have an 
increase in their losses, so that instead 
of operating on 31% percent loss ratio 
they will contend with a ratio of 44.4 per- 
cent, which added to their expense ratio 
of 55.6 percent, will amount to an even 
100 percent. 


Should Get Fair Returns 


“Now we think it will be conceded 
that to obtain plate glass premiums to 
the amount of $1,600,000 a good many 
people have engaged in a good deal of 
honest toil, which certainly entitles them 
to the same margin that would be pro- 
duced were the same energy directed in 
any other channel; and it would seem 
that, remembering the care and pains 
used by the officers of those corporations 
in nursing the business that they had cor- 
ralled, it would be a matter of bitter dis- 
appointment to learn that after a whole 
year’s toil they stood in the same spot 
— they occupied on the year’s thresh- 
old. 

Proper Rates Should Be Gotten 

“It is fair to assume that the gentle- 
men who have for years been engaged 
in this business would have exercised the 
acumen with which they are credited, by 
forestalling the results just predicted and, 
by the demand of proper premiums for 
their policies, be able to show the profit 
to which their efforts are entitled. Why 

(Continued to Page 14.) 





ANNUAL ADDRESS BY U.C. CROSBY 


United States Manager of the Royal Ex- 
change to Appear Before the North- 
western Underwriters Association 


U. €. Crosby, United States manager 
of the Royal Exchange, will deliver the 
annual address before the Fire Under- 
writers Association of the Northwest, 
meets in Chicago, Oct. 3-4. Mr. Crosby 
is one of the most gifted underwriters in 
the country and is well versed on the 
technical lines of underwriting. His ad- 
dress will be anticipated with more than 
usual pleasure. 

Another pleasing feature of the meeting 
will be the paper by Mrs. I. S. Blackweld- 
er, wife of the western manager of the 
Niagara. Mrs. Blackwelder is prominent 
in the affairs of the Woman’s Club of Chi- 
cago and the social and educational cir- 
cles of the city. She is one of the best 
known women in Chicago, and is enter- 
taining as a public speaker. The innova- 
tion of having a paper from a lady will 
be a novel and yet a delightful one. Pres- 
ident Odell has also introduced another 
charming feature, and that will be a 
solo by Mrs. D. B. Welpton of Omaha, 
whose husband is the state agent of the 
Royal in Nebraska. 


FIREMENS FUND NEW FIGURES 





Issues Statement as of July 31 Showing 
Exhibit of the Corporation Organ.zed 
After the Frisco Fire 


The Firemens Fund Insurance Corpo- 
ration has filed with the insurance de- 
partments of the various states where it 
does business a statement showing con- 
dition of the corporation on July 31, 
1906. The statement is as follows show- 
ing income and expenditures of the new 
corporation since organization: 

Income $2,732,026.27 (of which $2,- 
729,066.69 is premium income and of that 
$2,481,730 was received from the Fire- 
mans Fund Insurance Company for rein- 
surance). 

Disbursements $148,541.10 of which 
$76,491.67 is for losses paid. 

Gross assets $3,201,219.15 (Homie of- 
fice building being carried as unadmitted 
assets at a value of $7,500). 

Total liabilities except capital $2,459,- 
901.17. 

Capital stock paid in $583,617.21. 

Surplus over all liabilities $150,200.80. 

This statement is certified to by Insur- 
ance Commissioner Wolf of California 
who says that he has had valuations 
made of the real estate owned, mort- 
gages held, stocks and bonds determined 
by competent appraisers and the same 
are and each of them correct. 


THE AUGUST FIRE LOSS 


The fire loss of the United States and 
Canada for the month of August, as 
compiled from the records of the Jour- 
nal of Commerce and Commercial Bul- 
letin, shows a total of $0,641,600. This 
is much less than the sum chargeable 
against August, 1905, and not quite up 
to the August, 1904, figures. The fol- 
lowing table shows the losses by months 
for the first eight months of 1906 and 
a comparison with the losses for the 
same period in 1904 and 1905: 

1904, 1905. 1906. 
«++++$21,790,200 $16,378,100 $ 17,723,800 
90,051,000 25,591,000 18,249,350 
ee» 11,212,150 18,727,750 
e 292,501,150 
16,512,850 
13,950,650 
12,428,050 
11,435,600 9,641,600 


Totals. $194,172,850 $117,720,750 $389,735,200 


The J. of C. & C, B. says: 

There is a decided feeling of depression 
in fire insurance circles owing to the small 
salvages realized in San Francisco settle- 
ments. New fire insurance companies are 
not materializing as fast as it was ex- 
pected they would. 








As United States correspondent for a 
group of leading underwriters at London 
Lloyds, Charles R. Watson, superintend- 
ent of agents for the Eagle Fire, is now 
able to write lines up to $150,000 upon de- 
sirable excess business, Strictly tariff 
rates are demanded in every instance, and 

beral erms of commission § granted 
agents or brokers controlling choice risks, 








te WESTERN RESERVE 
INSURANCE COMPANY: 


of CLEVELAND, OHIO 
MARS E. WAGAR, President. R. E. GOOCH, Seoretary. 


NO LOSS IN SAN FRANCISCO 


STATEMENT JAN, 1, 1906 
CAPITAL, - - . - $200,000.00 
REINSURANCE RESERVE - - : 40,340.46 
NET SURPLUS, - 141,331.17 
* 8381,671.68 


ASSETS - - . 
A. P. ROSS, Special Agent, 505 Park Building, CLEVELAND, O. 











*< Ohio German Fire 


Insurance Company of Toledo 


Stock Company. Capital Stock $200,000 


NO LOSSES IN SAN FRANCISCO 


M. DONNELLY 
President 


F. D. PRENTICE 
Secretary and Treasurer 














58th Annual Statement United States Branch 


Liverpool & London & Globe 


Unsurance Company 


Do eweteete « « se hlell 
Liabilities - - - 
Surplus - - - -« ‘“ 





$12,234,948 
6,972,669 
$ 5,262,279 





NEW YORK OFFICE, 45 William St. 


J. Tl. DE CAMP, General Agent, Ohie, | 295 LaSalle Street, - 
Indiana, Kentucky, Tennessee, WILLIAM S. WARREN, 
Arkansas, West Virginia at Cincinnati. 


OHIO FAR , 


Northwestern Department: 


Chicago 
GEO. H, MOORE 
JOHN V. THOMAS 

Ass’t Secretaries 





LE ROY 
OHIO 


MERS INSURANCE COMPAN 


es Fire, Lightning and 
Tornado Indemnity 





Statement Jan. 1, 1906 
Reserve for re-insurance................secccseee «oo e+$1,270,692.31 
Keserve for losses and other claims 69,196.59 
p,, Reserve for contingencies 80, 
% Net cash surplus. 


JAS. C. JOHNSON, President 

M. L. BENHAM, Secretary 
Organized in 1848 
More Than 4#12,000,000.00 


SOUTHERN 


INSURANCE COMPANY 


OF NEW ORLEANS, LA. 


No Losses in San Francisco 


WESTERN DEPARTMENT, 159 La Salle Street, CHICAGO 
JOHN E, HENDRY, General Agent 


AGENTS W ANTED in all points in Illinois, Indiana, Ohio, 


Michigan, Wisconsin, Minnesota and 
Missouri. 


Gasoline -+ F-P = Safety 


Our Latest Improved Machine With New Features 
== Write for Our Latest Catalogue 


The Incandescent Light & Stove Co. 


420-422-424-426 East Pearl St. Cincinnati, Ohio 


Losses Paid 
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THE WESTERN 


UNDERWRITER. 








GENERAL NEWS FROM FRISCO 


COMPROMISES BEING ACCEPTED 








Companies Asking a Material Discount 
from the Face of Their Policies Are 
Meeting with Fair Success 





San Francisco, Sept. 12.—(Special.)— 
Five months have already passed since 
the San Francisco fire and not more than 
150 suits have been filed to date. 


San Francisco, Sept. 12.—(Special.)— 
A conservative estimate places $120,000,- 
ooo as the amount thus far paid out to 
policyholders. The London Assurance 
leads with more than $5,500,000, is fol- 
lowed by twenty-nine other companies 
that have paid from $1,000,000 to 
$4,000,000. Forty-eight companies alone 
on Sept. 1 showed a total paid to policy- 
holders of $78,000,000. There is very lit- 
tle heard nowadays about “welching” 
companies. 

San Francisco, Sept. 12.—(Special.)— 
The adjusting bureau has given the 
grand jury something to do in seeking 
indictments against policyholders who 
are said to have filed proofs of loss om 
property that was not burned. The 
names of those involved are not given 
out, but it is said that there is sufficient 
evidence against several parties to guar- 
antee them a highly interesting hour be- 
fore the insurance commission of the 
grand jury. 

Freeport, Ill, Sept. 12—(Special.)— 
Secretary Gund of the German says as to 
that company and its outcome at San 
Francisco : 

“The German is meeting with success 
in its proposition made to San Francisco 
claimants. Our adjusters are seeing the 
various claimants and we have the back- 
ing of the Policyholders League. We 
have no reinsurance that we cannot col- 
lect. Our prospects for settlement on a 
reasonable basis are brighter than they 
have been and we are sanguine that our 
terms will be accepted by claimants hav- 
ing 90 percent on oustanding liability 
within a few days. 


San Francisco, Sept. 12.—(Special.)— 
The North German of New York is en- 
deavoring to settle with its creditors for 
thirty cents on the dollar. The Security 
of Baltimore is expected to net twenty- 
five cents on the dollar from the re- 
ceivership. The Rhine & Moselle is 
carrying out its announced policy of 
offering fifty cents on the dollar upon 
all claims not exceeding $500 and inviting 
suit upon all larger claims. The Austrian 
Pheenix has so far refused to pay a cent, 
but in insurance circles it is whispered 
that this concern may eventually offer to 
pay something. Meanwhile, the Com- 


mercial Union of London, Commercial : 


Union of New York, Alliance of London, 
Palatine, Norwich Union, Indemnity and 
Williamsburgh City, all “earthquake 
clause” companies, are settling losses 
daily on all sorts of terms ranging from 
fifty to seventy-five cents on the dollar. 


San Francisco, Sept. 12. (Special Cor- 
respondence).—The main interest in the 
fire insurance situation at the present 
time is the probable outcome of compa- 
nies that are making heavy compromises 
in their settlements. A number of peo- 
ple here thought that the Milwaukee Me- 
chanics would have more than ordinary 
trouble in getting the claimants to accept 
the provisions of the safety fund law, 
which meant a 70 percent settlement. The 
company, however, has rounded up the 
policyholders, largely through the instru- 
mentality of Attorney T. W. Spence of 
Milwaukee, who came here to represent 
the company. Mr Spence made a very 
good impression on every one. _ 

The German of Freeport, which suc- 
ceeded in compromising with: the Hi- 
bernia Bank on a 60 percent basis, is now 
endeavoring to round up the rest_of its 
claimants on a similar basis. General 
Agent Ward and Adjuster Johnson are 
in charge of the loss department since 








SUN INSURANCE 
OFFICE OF LONDON 











NEW YORK 
(For the East and South) 


DEPARTMENT OFFICES IN THE UNITED STATES 


CHICAGO 
(For the Great West) 


SAN FRANCISCO 
(For the Pacific Coast) 





THE OLDEST FIRE INSURANCE COMPANY IN THE WORLD 
19% YEARS OF ACTUAL BUSINESS EXISTENCE 


Over a MILLION AND A HALF paid at San Francisco 





WESTERN 
171 La Salle Street 
H. N. KELSEY, Maneger 








ve 


The SUN has paid OVER HALF its claims om the Coast. Up 
to Close of business, Aug. 25th; the amount PAID IN CASH was 


$1,588,385 


DEPARTMENT 
CHICAGO 
P. T. KELSEY, Assistant Manager 








LONDON 
ESTABLISHED A.D.1710. 


AGENTS WANTED 














THE SUN INSURANCE OF- 
FICE is paying San Francisco losses 
wholly from funds sent over by its 
Home Office in London. The pay- 
ment of its entire Commitments in 
San Francisco would require LESS 
THAN ONE-QUARTER of the 
Company’s SURPLUS, leaving 
funds in the United States intact. 























Secretary Feiler of the German National 
returned to Chicago. These gentlemen 
express their emphatic belief that the 
German will be able to convince its claim- 
ants that 60 percent is all that it can be 
called upon to pay. The suspension of 
the company in paying losses, which be- 
gan Aug. 24, has not been lifted. 
German of Peoria and Calumet 

The German of Peoria is dragging 
through on a 50 percent basis and will 
probably pull out. Claimants of the com- 
pany here, as a rule, see that it will be 
useless to try to get any more. 

The Calumet, which is offering a trust 
fund of $500,000 to meet its loss of $1,- 
000,000 has met with a number of dif- 
ficulties, but the presence of Fred S. 
James, a prominent director of the com- 
pany, who arrived the other day, will 
probably strengthen the company’s posi- 
tion. Underwriters are more in sym- 
pathy with the Calumet than with al- 
most any other company and feel that the 
proposition that it has made is very gen- 
erous and all that could be asked of it. 

Many Getting a Discount 

Some other companies are requiring 
discounts of various denominations, - and 
in many cases are getting the reduction 
accepted. The companies that do not re- 
quire any reduction from the face of 
their policies for earthquake damage are 
fast closing up their liability, and this is 
making it easier for companies that de- 
sire a discount. 

Some companies that are making a 
salvage of 15 to 20 percent have shown 
considerable shrewdness in the manner 
in which they have conducted their op- 
erations. In a few cases they have paid 
in full so that they could point to these 
instances as proving their position of re- 
quiring no discount where they claim 
there was no earthquake damage. By 
this means they have kept out of the pa- 
pers and they have fortified their posi- 
tion very strongly. 

Firemans Fund Payments 

More than $2,300,000 will be paid out 
at once by the Firemans Fund to its 
policyholders. To-day at 9 o’clock the 
officers of the company will meet their 
policyholders at California and Sansome 
street in the old office of the company 
and will start operations looking to the 
speedy disbursement of the sum indicated. 
There are 4,600 policyholders of the Fire- 
mans Fund, who represent more than 
6,000 claims. Payments can be made pos- 
sibly at the rate of 150 a day. 

Plan to Be Followed 

To get into close touch with all policy- 
holders the officers of the Firemans Fund 
have arranged to give out numbers to 
all who visit the office as policyholders 
and payments will be made in order of 








precedence. The Firemans Fund, Home 
Fire and Marine and Pacific Underwrit- 
ers owe $11,500,000 in fire losses. The $2,- 
300,000 to be disbursed as a first payment 
is estimated as 20 percent. The losses 
of the several allied companies are re- 
ported officially by the officers of the 
Firemans Fund as follows: Firemans 
Fund, in gross, $6,700,000; Home Fire 
and Marine, in gross, $2,700,000; Pacific 
Underwriters, in gross, $1,700,000. 

The Home is also liable for $400,000 
for unearned premiums. 

To Pay in More Money 

The stockholders have agreed to put in 
$2,000,000, by an assessment on their 
stock. The sum of $4,000,000 in losses is 
expected to be paid in stock to be ac- 
cepted upon terms previously mentioned. 
The assets are estimated so to include 
$3,000,000 belonging to the Firemans 
Fund, $1,500,000 belonging to the Home, 
and collectable reinsurance that is esti- 
mated at $2,000,000. When policyholders 
visit the office of the Firemans Fund they 
will be asked to sign an agreement to ac- 
cept the plan that has been prepared by 
the directors and officers, under which 
they believe that the best possible results 
considering the circumstances can be 
reached. A list of large interests that 
have signed the agreement was given out 
by the Firemans Fund yesterday. 

Appreciate Gravity of Situation 

Members of the Policyholders League 
are beginning to realize the gravity of 
the situation with which they ate con- 
fronted. But 200 days remain in which 
to bring suits against companies that 
have refused to pay and at least 150 suits 
a day must be brought during that entire 
period to represent all the policyholders 
of the German and British and other 
companies that cannot be reached except 
by legal proceedings. 

Big Amount to Be Litigated 


It is figured that the amount due from 
companies that it will be necessary to 
ste, outside of the many that show a dis- 
position to compromise claims, totals $28,- 
000,000, and represents 30,000 suits to be 
brought. Only the greatest industry will 
suffice to get the cases into court before 
the time limit of one year shall expire on 
April 18, 1907. It is not true that the 
policyholders have one year and sixty 
days in which to bring suit. The policies 
have been changed so that notwithstand- 
ing any decision that may have been made 
earlier, the limit of time is one year and 
no more. 

Earthquake Clause Policy 

It does not seem likely that anything 
will be done regarding the adoption of an 
earthquake clause until after the legisla- 





ture adjourns. It is freely predicted 


—_———-- 


that the legislature will adopt a standard 
form of policy which will prohibit the 
earthquake clause. Even if the legisla- 
ture does not act, there are a sufficient 
number of companies that are willing to 
risk the future without the clause. Com- 
petition out here is very keen in spite of 
the great loss. The Phoenix of Hartford, 
which had an earthquake clause, has now 
eliminated it. 

The movement of Manager Mullins of 
the Commercial Union to get a differ- 
ential in rate in favor of companies hav- 
ing the earthquake clause in their policies 
will no doubt be voted down. The fact 
is that the earthquake clause companies 
are unable to get much new business at 
the present time, as people are scanning 
their policies and demanding companies 
that do not require the clause. 

Business Men Are Careful 

Extreme precaution is being taken by 
business houses and factories to prevent 
fire, owing to the crippled facilities. Any 
house of consequence has a watchman 
on hand all the time and has had in- 
stalled the various handy fire prevention 
devices. Owing to this extraordinary 
care, there have been but few fires, 


William Macdonald’s Position 


William Macdonald, former manager 
of the London & Lancashire, believes he 
was misrepresented in this correspond- 
ence when notice was given of his resig- 
nation of the London & Lancashire man- 
agement. Mr. Macdonald was manager 
of the company for sixteen years, and 
formerly was with the Anglo-Nevada 
and A&tna, 

_Mr. Macdonald was unable to get at 
his books and records for a month after 
the fire. 7 that time the London & 
Lancashire | ad sent a representative to 
assume entire charge of the adjustments. 
Hence he stepped aside and declares he 
did nothing as to adjustments. Mr. 
Macdonald denies he rebelled at having 
an outside representative take charge of 
the adjustments, but he felt hurt that 
the company took such a step. He says 
he resigned not because of any conflict 
as to his plan of adjustments, because 
he had nothing to do with the work, 
but he was not in sympathy with the 
company’s methods. Mr. Macdonald as- 
serts he has always been a company man 
and has been recognized as a close ad- 
juster, 

Frisco Money Is Sent East 


The San Francisco banks have sent 
between $40,000,000 and $50,000,000 to 
New York at favorable rates of in- 
terest to meet the demand for call 
loans in that city, which are heavy at 
this time, owing to the movement of 
crops. Most of this money is deposited 


(Continued to Page 13.) 
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MICHIGAN AGENTS MERTING 


(Continued from Page 1.) 
fire insurance, helping the outsider in 


his lines.” All these ~ practices exist 
and agents know it. ; 
Mr. Eldridge thinks the American 


agency system is going to need defense 
against the encroachments of brokers, 
especially on trust lines, and he urged 
the agents to support the state and 
national bodies so they will be in good 
condition to make this defense when 
it is needed. 
Overhead Writing Is Charged 

Reports of committees amounted to 
little, but a letter from John D. Spinney 
.of Alma, which the secretary read, 
opened the ball and there was straight 
way something doing. Mr. Spinney 
stated that the sugar trust was placing 
insurance at Detroit on its beet sugar 
plants throughout the state and getting it 
written overhead at cut rates. From the 
discussion which followed the following 
was gleaned. 

Charles P. Warren of Detroit, an at- 
torney, Michigan representative of the 
sugar trust, some months ago approached 
the Verner Brothers and wanted them to 
place all the trust business in the state 
at Detroit at tariff rates. H. R. Verner 
turned the proposal down cold as over- 
head writing, with which he would have 
nothing to do. There was then organ- 
ized in Mr. Warren’s office the Penin- 
sular Insurance Agency which secured an 
agency of a large English company and 
operates outside of the club. It is said 
to be handling this trust business at 
different points. The trust carries some- 
thing like $600,000 annual insurance on 
plants and about $1,500,000 short term 
insurance on stock at a certain time of 
year. George L. Ames of Bay City 
stated that $56,000 had been written in 
Detroit on stock at Bay City at 60 cents, 
tariff 90 cents and the Globe and Rut- 
gers took $25,000 of it. 

Must Go to Grievance Committee 

This brought out some discussion of 
overhead writing. General Secretary 
Eldridge emphatically told the members 
that the state association itself could do 
nothing, but the grievance committee 
should get the facts and report them to 
the National association. This was de- 
cided upon as the right course. 

Invitations from the city authorities 
and various organizations to hold the 
next annual meeting at Flint were unani- 
mously accepted. 

Banquet Was a Feature 

The banquet at the Fraser Tuesday 
night tendered by the Bay City Under- 
writers Club was a delightful affair. 
Something over forty men were present. 
Byron E. Warren, president of the club 
was toastmaster and speeches were made 
by George W. Ames of Bay City, Fred 
Guenther of Detroit, William S. Craw- 
ford of THe WESTERN UNDERWRITER, 
A. P. Ross of Cleveland, O., special agent 
of the Western Reserve, Dwight T. 
Stone of Flint, Charles E. Russell of 
Cadillac, L. George Weadock, Saginaw, 
and W. A. Eldridge of Detroit. 

Vote of Thanks and Brewery Visit 

Votes of thanks were tendered re- 
tiring President Van Tuyl and Secre- 
tary Eldridge, and most enthusiastic 
thanks were yoted the Bay City Un- 
derwriters Club. The splendid enter- 
tainment given the visitors was —ar- 
ranged by a committee consisting of 
George W. Ames, S. R. Birchard and 
F. E. Shearer, with President Warren 
and Secretary Van Tuyl. One of the 
instructive features of the day was the 
witnessing of a special hazard inspec- 
tion which was made on the return 
trip from the boat house. The launch 
pulled up at the Bay City brewery and 
the special agents in the party—Jones 
of the Spring Garden, Schmemann of 
the Connecticut, Kessberger of the Mil- 
waukee Mechanics, Powrie of the Provy- 
idence Washington and Ross of the 
Western Reserve—showed the locals 
how to inspect. Fred Shearer of Bay 
City was master of ceremonies and 
“Der leetle sherman band” furnished 
the music. 





FRANKLIN LIFE’S CONVENTION 


General Agents Gather at Springfield and 
Have an Interesting and Profitable 
Two Days’ Meeting 


Springfield, Ill, Sept. 12—(Special.) 
—Seventy general agents of the Frank- 
lin Life have been holding an interest- 
ing two days’ convention here. The 
closing feature was a banquet tonight 
at the Leland, when Gen. A. Orendorff, 
Superintendent of Insurance W. R. 
Vredenburg, J. McCann Davis, 





ex- 


. Lieutenant-Governor W: A. Northcott 


and others spoke. The programme of 
the convention was: 
TUESDAY MORNING 

The Insurance Situation as Applied to 
the Franklin, its Policyholders and Field 
Force—Edgar 8S. Scott, President. 

How to Avoid Holdover Applications; 
the Settlement of New Business—Edgar 8. 
Barnes, Assistant Treasurer, 

Classification of Risks, Extra Premiums 
—O. F. Mason, Assistant Medical Director. 


TUESDAY EVENING 


Explanation of Instructions to Agents in 
New Rate Book—Henry Abels, Secretary. 

The Securing and Developing of an 
Agent—W. B. Folmar. 

How to Prevent Lapses—Will Taylor, 
Assistant Secretary. 


WEDNESDAY MORNING 


Is the Agitation in Favor of Annual Divi- 
dends and Against Deferred Dividends 
Based on Reason and Justice—L. M 
Cathles, Actuary. 

The General Agent’s Office, with Rela- 
tion to Keeping Up the Enthusiasm of 
the Field Force—J. Y. Webb. 

A Heart to Heart Talk on Vital Points 
of Mutual Interest to Home Office and 
Field Force—H. B. Buck, Medical Director. 


WEDNESDAY AFTERNOON 


oS of the Advance System—C. B, 
udd. 

Stock and Board Schemes and Special 
Contracts—Wm. H. Reed, Editor Insurance 
Leader. 

The Best Company—W. F. Workman. 

Presentation of Souvenirs, George B. 
Stadden. 


GREEN CHOSEN VICE-PRESIDENT 
A. A. Green, Jr., of Dallas, Tex., su- 
perintendent of agents for the Manhat- 
tan Life for all states west of the Mis- 
sissippi river, has been called to the 
home office, where on Oct. 1 he will 
become vice-president and have full 
charge of the agency department. 


POSTPONE CLARKSBURG ADVANCE 


A meeting of the executive and dis- 
trict committees of the West Virginia 
Fire Underwriters Association was held 
at Clarksburg Tuesday, and the appli- 
cation of the rate advance recently 
promulgated was postponed. Meanwhile 
the state will be rerated under sched- 
ule. It is said that this action was ren- 
dered necessary because a number of 
prominent companies which had ex- 
pressed the intention of adhering strictly 
to the advanced rates have seen fit to 
change their attitude. 


SHAWNEE IS BRANCHING OUT 


The Shawnee Fire of Topeka has en- 
tered Minnesota and appointed the Min- 
neapolis Insurance Agency as agent in 
Minneapolis and MHarper-Shields Com- 
pany at Duluth. The company will enter 
Wisconsin, Phillips & Rebhan securing 
the company at Milwaukee. F. H. 
— gets the agency at Denver, 

olo. 





Magill Gets Star Position 

Robert A. Magill, son of the late 
H. M. Magill, western manager of the 
Pheenix of Hartford, who has been 
connected with the Ohio German for 
the past five years, has been appointed 
special agent of the Star Fire of Louis- 
ville by H. M. Coudrey & Co. of St. 
Louis for the western department. 





Allegheny Changes at Chicago 


The Allegheny Fire has changed its 
Chicago agency by transferring to Klee, 
Rogers & Cory. The company will 
shortly increase its capital by adding 
$100,000 and will add $50,000 to surplus. 





George B. Pope becomes a member of 
the local agency firm of Brown, Anderson 
& Young of Chicago. : 





MILWAUKEE MECHANICS 


INSURANCE COMPANY 


STATEMENT 
July Ist, 1906 





Reserve for Re-Insurance............... 
SRREIVO TOF CINMEEE LGNNGG, oo 0c cc ccccdcsccesescoccccese 
Due Re-Insurance Company for Premiums.............- 


EE Mss vs canengesssceic-svoes 


1,475,495-24 
52,500.89 
41,158,53 
327,915.68 





TOTAL ASSETS...............2+++++.$2,397,970.34 


SCHEDULE OF ASSETS 
Real Estate............sseccesseecees$ 121,500.00 


PD ND... .. un ccwonceséuoaee 


1, 330,900.00 


Loans on Mortgages of Real Estate..... 1,290,250.00 


Loans on Collaterals.............eee0- 
Cash on Hand and in Bank............ 
Premiums in Course of Collection...... 


35,000.00 
872,061.26 
253,843.86 


Interest Due and Accrued............. 28,328.27 


i (thebethinseshcuceidineees 


DEDUCT: 


$3,931,883.39 


FUND FOR CLAIMANTS, California 


Conflagration and other 


claims, 


April 21st, 1906.............++++$1,436,018.97 


Reserve retained for Re-Insurance Co. 


98,794.08 


$1,534,813.05 
$2,397,070. 34 


The above Assets, $2,397,070.34 including Net Surplus, $327,915.68 are held by 
the Company for the protection of its present and future Policy-holders, and are free 
and clear the California 


of any and all claims arisin 
of April 18th to 2Ist, 1906. 


out of or caused 
Such claims will be pai 


Conflagration 
out of the above Fund for 


Claimants of April 21st, 1906, which on July 1st, after payment on certain adjusted 


claims, amounted to $1,436,018.97. 
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AS VIEWED FROM CHICAGO, 


HUNSCHE CASE TO COME UP 


The case of the German National 
against Charles W. Hunsche, formerly 
connected with the Cook county depart- 
ment, will come _ Justice Martin’s 
court at Chicago, ursday morning of 
this week. Mr. Hunsche was formerly 
special agent of the Traders in Cook 
county, and after its failure went with 
the German National. He was arrested 
by the German National on a charge of 
embezzlement. Mr. Hunsche declares 
that no demand was made on him for 
the money. He states that he has not 
made an accounting with the company 
for the reason that he was holding the 
funds until he could see how it would 
emerge from the San Francisco confla- 
gration. He has recently gone with Bur- 
rows, Marsh & McLennan. 

at ++ 
CRITICISE THE RELIEF RULE 

There is a growing sentiment in some 
quarters in favor of a repeal of the pres- 
ent “relief rule” and substitution of 
something more fitting present exigencies. 
This contingent declares it is being dem- 
onstrated more clearly, from y to 
day, that the agents are “working” 
the companies, claiming competition 
of the nonaffiliating element when 
no such competition exists. It is 
claimed by these managers there is 
not sufficient investigation, either by 
the companies or governing commit- 
tee of the union, to ascertain 
whether the alleged rate-cutting of non- 
union agencies is really in evidence; that 
the companies are too eager to jump at 
conclusions and cry out for relief, when 
a little stiffening of the backbone would 
bring about a better status of affairs as 
to the upbuilding of rates. It is whis- 
pered that this matter of asking for re- 
lief may be taken up at the union meet- 
ing, next week. Indications point that 
way, as very few applications for relief 
are now being considered by the gov- 
erning committee. 

+e ++ 
TO VOTE ON DEAN SCHEDULE 

It looks now as if the Dean schedule 
will be adopted in Chicago after the ap- 
proval it received from the executive 
committee of the board last week. The 
schedule has received a thorough test in 
the ~ and the results are most satisfy- 
ing. It gives results that are logical. 
Those who have seen the rates it gives 
say the present tariffs will not be greatly 
altered. The flat advance will be ab- 
sorbed in the card rates which will be 
gratifying to the agents. 

The Dean schedule is very accurate 
in giving proper differentials between 
stocks and buildings of risks of various 
construction. Chicago, however, in its 
tariffs has followed a differential that is 
considered about proper. In some of the 
other cities the differential is nothing 
short of ridiculous. 


++ +4 

LARGE CITIES EXPENSE QUESTION 

The Western Union members will dis- 
cuss the large cities expense issue at its 
meeting next week. When it came to 
signing up the large cities association 
agreement for Chicago some of the 
union stalwarts refused to accede or 
else placed conditions on their approval. 
The committee in charge of getting sig- 
natures has been much embarrassed by 
the coterie of union companies holding 
back because some of the nonunioners 
decline to come in until all the union 
companies line up. 

_ There are so varied interests in a big 
city like Chicago that it is difficult to 
get a common platform. 

With the adoption of the Dean sched- 
ule which insures adequate rates, most 
companies will insist that expenses be 
put on a reasonable basis. They feel it 
is not fair to the assured to require 
rates that will give a fair profit and yet 
keep expenses up to the top notch. 

From an agency standpoint the local 
men declare they are entitled to be 
heard. The agents for the most part 








say it is patent that expenses are too 
high. They are willing to agree on a 
scheme to reduce them, but as the 
agents are equally interested with the 
companies, they say it is only fair that 
there be a conference. A mutual agree- 
ment could be reached so that it would 
have the support of both sides. The 
agents do not relish having a readjust- 
ment of compensation without at least 
being given the opportunity to express 
their views as to what means could 
best be employed to comply with local 
conditions. 


OFFICIALS PUT ON THE CARPET 





New York Insurance Superintendent Is In- 
vestigating the Retent Reinsurance 
Deals—Two New Companies on Deck 


New York, Sept. 12, (Special).—The 
New York insurance department is in- 
vestigating the reinsurances that have 
been made by companies since the San 
Francisco fire, especially those that are 
under the jurisdiction of the department, 
and more particularly its home compa- 
nies. Complaint has been made to the de- 
partment that some companies in trans- 
ferring their reinsurance reserve have left 
the original company with insufficient as- 
sets to meet its obligations. The insur- 
ance superintendent has had before him 
within the last few days some officials 
of companies against whom complaints 
have been lodged. 

It is known on the inside that two new 
fire insurance companies are in process of 
organization in New York City that will 
start with $1,000,000 capital. Negotia- 
tions are being quietly carried on, and it 
is thought that they will materialize. 


CHILEAN EARTHQUAKE CLAUSES 

The earthquake clauses used by the 
Sun and Alliance of England in Chile 
are: 

Alliance.—The company will not be lia- 
ble for any loss arising from fire occa- 
sioned by invasion, civil or foreign war, 
rebellion or riots, or by superior military 
or usurping force, nor from fire caused 
by earthquakes, hurricanes, or volcanic 
eruptions, and the assured, if the company 

l so require, shall show that the loss 
or disaster was not occasioned by any of 
these excepted causes, and in the event 
of his not fulfilling such formality he 
shall not be compensated for the loss or 
disaster. 

Sun Fire.—This policy does not cover 
loss or damage by fire occasioned by or 
happening through or during the exist- 
ence of any earthquake, hurricane, or vol- 
canic eruption unless proof be made to'the 
satisfaction of the company that such loss 
or damage was not occasioned by, or 
through, or connected with, but occurred 
from a cause or causes independent of any 
such contingency. 








Tennessee Men’s Meeting 


As a result of the meeting held at 
Lookout Mountain the Tennessee Field 
Club is now prepared to start out on an 
aggressive campaign. There was a good 
attendance at the Lookout Mountain 
meeting and all those present pledged 
their co-operation to make the work of 
the club useful. J. Knox Polk of the 
7Etna was appointed acting secretary to 
serve during the absence of Mr. Stone in 
San Francisco, and Mr. Polk was also 
elected treasurer vice Vemer Kline, re- 
signed. Nashville was selected as per- 
manent quarters of the club, and an office 
will be opened immediately. 





Doing a Big Business 
The Michigan Fire & Marine is doing 
a great business, so large that it taxes 
the capacity of the home office force 
to handle it rapidly. George P. Mc- 
Mahon, state agent for Michigan, is 
now in the office most of the time, as- 
sisting Secretary Booth, while Special 
Agent William T. Benallack handles 
the Michigan field, except some losses, 

which Mr. McMahon adjusts. 





FEDERAL LLOYDS 
159 La Salle street, Chicago. 
Cash Assets June 30, 1906, $184,980.26. 
Unlimited Liability of Underwriters. 
Surplus Lines. Tariff Rates. 





OHIO AND WEST VIRGINIA. 


FROM THE WEST VIRGINIA FIELD 


Wheeling Local Board Agrees to a Re- 
rating, But Secures Some Con- 
sions—Pink Slip Not to Be Re- 
quired. 


After a bitter fight the Wheeling local 
board and the West Virginia Under- 
writers Association have struck a truce 
on the rate question. The local board 
defied the field association and voted to 
stick to the old rates. However, the local 
board now agrees to a rerating. The 
pink slip will not be required and any 
further improvements in the city’s water 
system will be met by an adequate re- 
duction in rates. The tariffs under the 
new schedule will be subject to the re- 
duction for the 70, 80 and 90 percent co- 
insurance clauses, so that the increase is 
expected to be slight over present 

















charges. Existing policies are not af- 
— The new rates go into effect 
ct. I. 


‘The executive committee of the West 
Virginia Fire Underwriters Association 
and a number of visiting special agents 
met at Wheeling last week in protracted 
session for four days to consider the 
Wheeling situation and rate conditions in 
the state. In the settlement of the Wheel- 
ing affair the local board now recognizes 
the state association. Following the 
meeting, special agents advised their 
companies to instruct their agents to ob- 
serve the advance without fail from Sept. 
7 all over the state. 

The executive committee is visiting the 
main towns, such as Charleston, Clarks- 
burg, Parkersburg, Huntington and oth- 


ers to get the agents to approve the ad- 
vance. 


Considerable feeling has developed 
over the situation in West Virginia. A 
number of the field men think that a 
great mistake was made in adopting the 
percentage advance, as they feel it can- 
not be defended. These special agents 
take the ground that the advance should 
have been made on unprofitable classes 
only. The average rate in West Virginia 
at the present time is $1.67, although 


some classes are unprofitable and should 
be increased. 


At a meeting of the local board at Char- 
leston, W. Va., it was decided that all fire 
business must be written at the advanced 
rate after Oct. 1. This conclusion was 
reached after a lengthy discussion on the 
part of some of the local agents who were 
opposed to the increase in rates for the 
reason that their companies did not de- 
mand the increase. The action of the 
board may be reconsidered at the meeting 
called for Sept. 15. 

The Dutchess Fire of Poughkeepsie, 
N. Y., has filed its statement under the 
new organization, with the West Virginia 
insurance department, and has been li- 
censed to transact business in that state. 
The Lohmeyer-Goshorn-Patterson agency 
of Charleston, who acted as general agents 
for the old company, will continue in that 
capacity for the new company. 

The Vedder Underwriter Company has 
entered the Delaware Fire Insurance Com- 
pany of Dover, Del., in the State of West 
Virginia, and has appointed Messrs. Al- 
fred Paull & Son of Wheeling as_ that 
company’s state agents. 

Litigation is likely to result from the 
recent loss on the West Virginia Rrewing 
Company at Huntington. The loss went 
to an appraisal, and an award of $23,814 
was e, when the companies insist that 
from the proofs the award should have 
been about $8,300. A few companies have 
paid, but the majority will contest the 
award in the courts. They say that the 
appraiser for the brewing company is now 
learned to be an employe of the company 
at Cumberland, Md., and that he was 
selected by the insured and the umpire, 
the appraiser for the insurance companies 
not being consulted. 





Pohiman Gets the Hamilton 
The Hamilton Fire of New York has 
entered Ohio through the general agency 
of G. W. Pohlman of Cincinnati. Mr. 
Pohlman will proceed with the estab- 
— of agencies throughout the state, 
all of which will report to Cincinnati. 





“Touch” Is Not Honored 
The members of the volunteer fire de- 
partment of Miamisburg, O., have re- 
cently purchased waterproof clothing and 
the local agents are calling upon insur- 





ance companies for contributions. The 
“touch” is not being honored, however, as 
the union rule will not permit. 





Ohio Agency Appointments 


Delaware—Johnson & Wynn, East 
Liverpool; Buerkle & Lermann, Sandusky; 
Gust Kolinski, Elyria, 

Fidelity—The A. H. Babcock Co., 
Lorain; Seward & Sloneker, Hamilton; N. 
A. Fulton, Xenia; J. H. Westrick, Howard. 

German Alliance—A. Johnson, Welling- 


ton. 
u Germania—Brown, Schmidt & Co., Col- 
nw a 
Girard—John R. Bradner, Fostoria. 
Nassau—Samuel Frost & Son, Hast 
Liverpool; T. D, Russell, Cleveland; D. B. 
Corbin, Delta. 
Palatine—Patton & Priest, Akron. 
Pennsylvania—I. BEB. Davis, Leesburg. 
Shawnee—E. D. Webb, Lima. 
Scott, U. & N.—Frank Smith, Miamis- 


oy. 
estern, Pa.—W. B. Eblen, Wellston. 





NEEDS OF TOLEDO ARE SHOWN 





Recent Experience Shows That the City 
Requires a Fire Tug Auxiliary—Present 
Condition Should Receive Attention, 





The Toledo Blade in speaking of fire 
department needs in that city says: 


Six alarms were turned in to the fire de- 
partment within the space of an hour 
yesterday. 

Every available piece of fire fighting ap- 
paratus was brought into requisition. For 
the first time in many months the depart- 
ment was tested to its full capacity. 

Four alarms came from the heart of 
the business district and one fire—that at 
the plant of the Witker Manufacturing 
company—proved very stubborn, For a 
time conditions were threatening. The 
flames fed on rich material and were 
reaching out toward the great mercantile 
district of the city. Fortunately the dis- 
cipline of the firemen told, and they suc- 
ceeded in holding the fire in check. 

If, during this hour, fire had broken out 
in the West End factories, what would 
have been the consequences? Chief Mayo 
would have been compelled to withdraw a 
part of his force from the Witker plant 
and take a chance on the result with the 
certain knowledge that the detachment 
sent out in answer to the new call would be 
utterly inadequate to cope with a fire of 
any proportions. Yet just such an emer- 
gency is likely to occur any day, and when 


it does, Toledo will surely reap the re- 
ward of a narrow policy. 
Nothing in recent years has more 


clearly demonstrated the need of a pow- 
erful fire tug auxilia Had the depart- 
ment been thus equipped yesterday the 
fires in the business district could have 
been handled from the river front, witle 
Chief Mayo’s engine force would have been 
free to protect the outlying territory. 
There isn’t a citizen in Toledo who does 
not know if he has given the matter any 
thought, that the big water mains are 
weakened with age and use and that a 
break is likely to occur whenever the 
pressure is raised. In such an event the 
city would be without any protection 
worth mentioning. 


Comparing Toledo with Columbus it is 
seen that the former with thirty square 
miles has nine steamer companies while 
Columbus with sixteen square miles has 
thirteen companies. 





West Virginia Agency Appointments 


#Ztna—Mrs. 8S. K. Rush, Newell, 
Citizens—A. H. Land, Bluefield. 


Columbia, Ohio—Ralph Whitehead, 
Wheeling; Harry Sanders, Morgantown; 
Wm. E. Maddy, Huntington; Joel A. 
Shrewsbury, Parkersburg. 

Fidelity—J. R. Nadenbausch, Martins- 
g. 

London & lLanc.—Allen A. Warren, 
Weston. 

=. Mech.—Chester Wright, Mounds- 


e. 
Nat, Union—Walter H. Shipman, Charles 


‘own. 

Norwich Union—B. H. Hiner, Franklin. 

Niagara—E. H. Easley, Bluefield. 

Pennsylvania—Howard Clay Smith, 
Huntington; Wm. H. Lemly, Central City; 
T. H. B. Dawson, Berkeley Springs. 

Southern—N. Homer Clay Smith, 
Huntington, 

Southern Und.—F. P. Sixton, Buckhan- 
non; A, H. Land, Bluefield; H. F. Rymer, 
W. B. Rector, Belington; Geo. R. 





Disturbance at Bellefontaine 

It is reported that at Bellefontaine, O., 
friction between Fred W. Arnold and 
Hector N. Thomas, who were at one 
time partners, is resulting in some rate 
cutting. Mr. Thomas bought out the in- 
terest of his partner in the old agency 
several years ago. When the time in 
which Mr. Arnold was to stay out of the 
fire insurance business expired, he s¢- 
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cured the agency of the Connecticut Fire 
and, as secretary of a building and loan 
association, is going after business very 
actively. 

Some disturbance has also been caused 
by one agent “knocking” other agents’ 
companies which were hit hard at San 
Francisco. 


OHIO NOTES 


Cole & Bundy succeed Arthur M. Cole 
at Alliance, Ohio. 

James Reed of Ashtabula has unionized 
the Connecticut going to M. 8. Rice. 

8. F. Kaufman has purchased an inter- 
est in the agency of George H. Hamilton 
at Attica. 

F, D. Prentice, secretary of the Ohio 
German, takes the National of Allegheny 
at Toledo. 

James G. Bashan unionizes at Scioto- 
ville, O., giving up the Germania, which 
goes to C. H. Waldron, a new agent, and 
taking on the Pennsylvania, ‘a , 

John H. Louy & Co. at Lima, O., ge 
the Springfield from W. E. Reilly_and the 
Northern, Phenix of Hartford, Pennsyl- 
vania and AStna from A. Young & Co. 

. W. Davis has purchased the agency 
attiealing Rannels & Son at Troy, adding 
the companies in the latter agency to 
those already represented by himself. 

he agency of H. F. Murray at Chicago 
=. been purchased by Jesse B. Vail & 
Co. also local agents at that place, the 
two ‘agencies being merged under the 
management of the latter. 


Opens Temporary Offices 
The committee on organization of the 
National American Insurance Company, 
headed by Louis S. Amonson, has opened 
temporary headquarters at 411 Walnut 
street, Philadelphia. The promoters say: 


We are having great success with the 
organization of the company and will 
shortly be in a position to announce its 
completion. Strong men from various 
parts of the country have already identi- 
fied themselves with the movement and a 
list of proposed directors is being pre- 
pared. . xu 4 

Mr. Amonson was in Chicago this 
week conferring with the western peo- 
ple who will become stockholders. 


Application Has Been Withdrawn 

J. E. Hendry of Chicago, general agent 
of the Southern and Armenia in the 
west, has withdrawn his application for 
membership in the Western Union filed 
a few days ago. Mr. Hendry has de- 
cided definitely to stay outside. 





MICHIGAN NOTES 


The Plummer & Rifer agency at Benton 
Harbor, Mich., has been taken over by A. 
Plummer & Son, Harry A., under the style 
of Plummer & Plummer. Oe 

An objectionable form of policy has been 
odnet by agents at Detroit, Mich., on 
the plant of the Detroit Salt Company, 
located in Wayne county. se 

harles E. Bailey, agent at Sault e 
Marie Mich., has gone into the hardware 
business, disposing of his agency to the 
Metzger Insurance Agency. 


Fire at Deckerville Sunday caused a loss 
placed at $50,000. A fire wall in the Deck- 
erville Recorder block stopped the fire and 
saved the rest of the town from destruc- 
tion. 

n ordinance is proposed by the com- 
m council of Port Huron, giving the 
chief of the fire department entrance to 
all business places, in order to become ac- 
quainted with the surroundings. 

Fred A. Roper has now assumed active 
charge of the Cox & Roper agency at Me- 
nominee, Mich. This agency succeeds the 
old firm of Cox & Hutchinson. Mr. Roper 
severed his connection with the First Na- 
tional Bank to take charge of the agency. 

Fire Marshal Lemoin of Grand Rapids 
has again called the attention of the fire 
board to the danger due to high tension 
electric wires. He states that the disas- 
trous explosion which preceded the recent 
destruction of the Economy dye house was 
due in all probability to electrolysis. 

The Wallin Leather Company, which op- 
erates two large tanneries at Mill Creek, 
just north of Grand Rapids, has sent a 
communication to the Grand Rapids board 
of fire commissioners, asking for fire pro- 
tection and stating that it is willing to 
pay for it. The board is considering the 
matter. 

If he can arrange his work at the home 
office, H. M. Gibbs, superintendent of 
agents of the Western and_ British 
America, expects soon to put in a week 
visiting the a Michigan agencies 
in company with Special Agent R. 
Somerville. Mr. Gibbs never 
of the Michigan agents. 


as met most 





The Insurance Company of the State of 
Pennsylvania has reduced its capital from 
ounce to. $200,000 and added’ $200,000 to 





MICHIGAN AND INDIANA. 


DETROIT HAS A BAD FIRE LOSS 











Companies Probably Will Have to Pay 
About $120,000—Several Mutuals 
Are Hit Hard 





Detroit was visited by two bad fires 
Sunday. One destroyed the stockroom 
and paint shop of the Anderson Car- 
riage Company and damaged the office 
and main plant of the C. R. Wilson 
Body Company, causing a heavy in- 
surance loss, while the other destroyed 
a considerable part of an amusement 
resort and about twenty launches, caus- 
ing a property loss of perhaps $50,000, 
with little insurance involved. 

The Anderson plant is _ partly 
sprinkled, but the part which burned 
was unsprinkled. The plant was written 
under blanket form, with 90 percent 
coinsurance. The insurance involved 
amounts to $205,000, and the loss was 
reported at 70 percent to insurance, but 
experienced adjusters do not think it 
will run above. 50 percent. It was 
placed mostly in strong stock compa- 
nies, except the following in mutuals: 


POE .ccrcerenedcontiecteaas $10,000 
Central Manufacturers ............++ 0,00 
American Manufacturers ........... 10,000 
ED Lai anle sé acsbe eoecckensse 0,00: 
Pennsylvania Millers .........-.s..e. 10,000 
Northwestern Mutual ............e0. 10,000 
PO  Cicccpausonedccceecons ,00 
DE DINE cidcceeniscnesswesene 5,000 
Manufacturers Alliance .............. 10,000 


The Wilson plant was sprinkled and 
was written by the Western Factory 
Association. The fire started in the 
Anderson plant and the heat was so 
great that the sprinklers in the Wilson 
plant, only a few feet away, could not 
save the property. The loss on the 
Wilson plant was about $20,000. 





Expected Results Don’t Come 


Field men representing some of the 
largest and strongest companies are not 
pleased with the conditions in Michigan. 
They state that outside of a few of the 
leading cities most of the local agents 
appear to know little about the effect 
the San Francisco fire has had on the 
standing of companies and that the peo- 
ple generally know nothing of it. The 
result is that the really strong compa- 
nies are not reaping as great an in- 
crease in business as was expected. 
Rate infractions are frequent; in fact, 
they appear to be more prevalent now 
than before the San Francisco disaster. 

Dissatisfaction is quite prevalent 
among the better agents in Detroit over 
the situation there. 





Western Reserve in Michigan 
The Western Reserve of Cleveland has 
entered Michigan. Parker Bros. Com- 
pany and the Chandler Insurance Agency 
become agents in Detroit. Special Agent 


Ross is visiting other cities to place 
agencies, 


Rebellion at Seymour 
Local agents of Seymour, Ind., have 
protested against the increase in rates 
and have decided not to approve them. 
The action of the agents is practically 
unanimous. Evansville is also reported 
to be in an unsatisfactory condition. 





Indiana Agency Appointments 
en & Munich—J. O. Sullivan, Dun- 


rk. 
Atlas—Hess & James, Goshen. 
Citizens—T. R. Black, Warren. 


Commerce—Sweet & Owens, Terre 
Haute; F. Little, Evansville; Vin- 
cennes Agency Company, Vincennes; 


Charles Kreutzer, New Albany. 
Comm. Union, Eng.—Moore & Ogborn, 
Richmond; Griner & Griner, Dunkirk. 
Continental—Nourse & Limberger Com- 
pany, Rockport; J. W. McCullough, 
Livonia; C. F. Smith, Letts. 
Cosmopolitan—Ft. Wayne Fire Insur- 
ance Agency, Ft. Wayne. : 
Farmers, Pa.— h & Rash, North Ver- 
non; G. M. Elliott, Marion; Turner, 
Seiders & Kidd, Brazil. 
Fidelity—Shields & Pfrimmer, Bloom- 
ington; C. B. Thompson, New Castle; 
T. A. Clifton, Covington; Benbow & Ben- 


bow, Murncié; J. L. Garver; 4; 
‘W.'©, Rutherford, Anderson;’ hmOn4: 





Franklin, Pa.—C. B. Fitch, Ft, Wayne; 
Will Franks, Garrett. 

Georgia Home—M. W. Fitch & Sons, Ft. 
Wayne; Heaton & Leonard, Michigan 
City; Emerson & Thomas, Muncie. 
aaa rman, Freeport—J. E. Hodgin, West- 

eld. 

Ger. Amer.—Edw. DeBriae, East Chicago. 

Girard—E. E. Mummert, Goshen. 


Humburg-Bremen—W. Lower, De- 
catur, 
State, Ill—W. D. Heston, Lafayette; 


J._E. Troutman, Rochester. 
Metropolitan—A, M. Yelton, Vincennes. 
Milwaukee—Huntington & Ridge, Bloom- 

ington; Effinger & Hocker, Bluffton. 
National, Pa.—L. . Beshore, Marion; 

J. D. King, Terre Haute; J . Warner, 

Franklin; R. R. Ogg, Bloomington. 

. W. Nat.—C. M. Lombard, Spencer. 

Ohio Farmers—J. O. Walker, Bloom- 

field; J. M. Chappell, Fortville; J. D. Hud- 

son, North Vernon. 
Queen—H, H. Walls, Bedford; DeBrice 

& Son, East Chicago. 
Royal—John Postma, Milford; C. A 


Bruce, Ashley; W. A. Trigg, Carlisle; 
H. Travis, Clay City; J..O. Ferrier, 
Culver. 
Springfield—J. S. Peterson, Decatur; 
W. W. Rogers, Bluffton. 


Sun—J. B. Van Nada & Co., Petersburg. 
a Firemens—Searles & Kem, Ma- 
rion. 

Western, Pa.—Searles & Kem, Marion. 

Commerce—C, E. Wintrode, Huntington. 

Michigan F. & M.—A. B. Hoover, Mat- 
thews; Willeman & Miller, Angola. 

Milw. Mech.—F. R. Bowman, Spencer- 
ville; W. S. Renner, Hamilton. 

Ohio German—W. C. Snyder, Salem; D. 
J. Hummer, Hartford City. 

Pheenix, Ct.—J. B. Dillon, Switz City. 

Shawnee—P. N. Vandenbark, Knights- 
town; O. L. Cook, Waveland; J. F. Frame, 
Valparaiso. 





SAY BOARD AGENTS CUT RATES 





Outside Offices at Grand Rapids -Declare 
They Are Not Wholly to Blame— 
Inspector Townsend’s Report 





Some of the Grand Rapids agents who 
are not in the local club in that city 
claim that the blame for the rate-cutting 
cannot all be laid at their doors. The 
outside agents declare that some of the 
board agents cut rates whenever they 
desire to by claiming that they are com- 
pelled to meet nonboard competition 
when none really exists. It is also charged 
that there is more or less rebating go- 
ing on. 

E. R. Townsend, the expert, made an 
examination of Grand Rapids resulting 
in it being placed in a city of third class, 
instead of second class. These are his 
recommendations: Build a new crib; 
install a low duty pump of not less than 
15,000,000 gallons capacity; install a high 
duty pump of not less than 8,000,000 
gallons capacity; provide additional boiler 
capacity at the pumping station; erect a 
standpipe in the southeast part of the 
city with a capacity of 350,000 gallons and 
a height of 256 feet above city datum; 
raise the old standpipe 20 feet; give the 
steam pipes at the pumping station a 
clearance of at least two feet; remove 
the ceiling from the pumping station. 

Mr. Townsend also recommends that 
25 additional fire alarm boxes be pro- 
vided, and that the council enact a new 
building ordinance as recommended by 
the National Board of Fire Underwrit- 
ers. The engineer also recommends a 
strict enforcement of such a building or- 
dinance, once it is enacted. 





Michigan Agency Appointments 

Capital, N, H.—Clinton H. Kempton, 
Hillsdale. 

Georgia Home—James M. Ramsdell, 
Manistee. 

Girard—E. J. Salisbury, Mt. Clemens. 

London Assur.—Ringrose Morley, Del- 

y. 
Queen City, S. D.—Archie McEwen, 
Alanson; B. L. Hodge, Breckenridge; Bert 
R. Swift, Edmore; E. H. Ashley, Ithaca; 
L. L.. Bissell, Lake View; C. Guy Perry, 
Lowell; Herschel W. Sink, Memphis; 
Geo. H. Reader, Scottsville; Sanford Gas- 


ser, Sherman; John Haverkate, Whitehall. 
Southern, La.—John E. Todd, Escanaba. 


ra 





Write for prices on all kinds of 


Local Agents’ Supplies 


The Western Underwriter Co. 
145 La Salle Street, Chicago. 





IN ILLINOIS AND WISCONSIN. 


BIG QUINCY DEAL 








IS BLOCKED 





Publicity Given to the Contemplated 
Change In the Bastert Agency Thwarts 
the Plan Temporarily 





The contemplated change in the large 
agency of J. H. Bastert & Co. of Quincy, 
Ill, has been blocked by the publicity 
given to the plans in the daily papers. 
Mr. Bastert is one of the most prominent 
agents in Illinois and writes the big bulk 
of the. business in his home city. It is 
stated that he has a larger business for 
the German of Freeport than has any 
other company in any agency in Illinois 
outside of Chicago. He also does special 
work for the company. In addition to 
the German of Freeport, Mr. Bastert rep- 
resents the German National, Williams- 
burg City, Continental and Concordia, all 
nonunion companies, and the Atlas, Citi- 
zens, Home of New York, Georgia Home, 
Niagara Fire, North British, Phoenix of 
Hartford, Phenix of New York, New 
Hampshire, Queen, Orient, Royal Ex- 
change, Springfield, Western of Canada 
and Union of England, all union com- 
panies. 

It is understood that Mr. Bastert has 
had in mind the retirement of his non- 
union companies on a friendly basis with 
them, taking his own time to complete 
the transaction. For the German of Free- 
port, German National and Williamsburg 
City he does a business amounting to 
$28,000. 

Last week Mr. Bastert took in the 
7Etna, Royal, L.& L. & G. State Agents 
Vandeventer, Law and Hubble of the 
three companies respectively, were at 
hand and the knowledge that Mr. Bastert 
had in mind the change brought some 
of the specials of his other companies to 
Quincy. 

The entrance of the three big com- 
panies into his agency was supposed to 
be the forerunner of later changes 
whereby his agency would be strictly 
union. Mr. Bastert’s relations with the 
German of Freeport and German National 
are very close and any change in their 
local representation, if made, naturally 
was a serious matter and would have to 
be done on an amicable basis. Secretary 
Feiler of the German National, represent- 
ing also the German of Freeport, was in 
Quincy last week and returned there on 
Tuesday. 

As the matter had been given wide 
publicity, immediate action seemed neces- 
sary and Mr. Bastert at once authorized 
a public denial that he would unionize. 
This seems to leave his agency in the 
same shape it was, except that he has 
three new companies. 

Mr. Bastert was formerly manager of 
‘the German of Quincy, which reinsured 
in the Manchester, and he did special 
work afterwards for the latter company. 

There has been much interest among 
the field men as to who were Mr. Bastert’s 
confidential advisors in the molding of 
his plans, some half dozen or more claim- 
ing to have been the “lord high execu- 
tioner.” 





Public Do Some Protesting 

The Dean schedule is being applied at 
Peoria, Ill., and the advance is being put 
on unprofitable classes. Local agents re- 
port considerable trouble with the as- 
sured, owing to the new rates. The 
same condition is found in other parts of 
the state. 





Illinois State Board Meeting 


The Illinois State Board held its 
quarterly meeting in Chicago last Tues 
day, it being the first meeting over which 
the new president, F. C. Haselton, of the 
Northern, has presided. Mr. Haselton 
convinced the members that he is at home 
in the chair-as well as in the field. Re- 
port was made as to the progress of ap- 
plying the new special hazard schedules 
and getting the advance on unprofitable - 
‘classes ifto effect. It was decided to 
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send a committee to Bushnell to get the 
new rates into effect. 





News From Milwaukee 


Joseph Phillips, senior member of the 
firm of Phillips and Rebhan, died at his 
home in Milwaukee on Monday. Mr. 
Phillips was 81 years old and was one 
of the oldést insurance agents in the 
city. At one time he was active -in local 
politics and served the city as alderman, 
city treasurer and mayor and also was 
elected twice to the state legislature. 
Appropriate resolutions were adopted by 
the board of underwriters. 

The sensation of the season in insur- 
ance circles was furnished by William T. 
Durand when it became known that he 
had been quietly married on Monday to 
Miss Alida Goodwin of Milwaukee and 
had departed for points unknown. 
“W. T.” is one of the “originals” in local 
insurance circles and a hearty welcome 
awaits him on his return. 





Wisconsin Agency Appointments 


Amer. Cent.—J. C. Andrews, Iron Belt; 
Cc. S. Powell, Viroqua. 
P British American—P, W. McKay, Mad- 
son. 
Com’l Union, Eng.—J. <A. Peplinski, 
laski. 
Concordia—E. Kavanaugh, Menomonie; 
E. 8S. Pattison, City of Durand. 
City of N. W. T. Durand, 
waukee. 

Detroit—C. I. Powell, Viroqua. 
Georgia Home—Oscar Crary, Oshkosh. 
Ger. Amer., N. Y.—A Bazlen, Luxen- 
burg; Burr Sprague, Brodhead. 
Home—Henry Blasheck, Stoddard. 

Law Union—Bailey & Cary, Chippewa 


Mil- 


Falls. 

Lon. & Lan.—George Girling, Mineral 
Point; J. H. DeWane, Kewaunee. 
Louisville—H. W. Corneilson, Shell 
ke; B. A. Morgan, Milwaukec 

Mich. Com’l—M. N. Leavitt, “Plainfield; 
John Meili, Cochrane. 

Michi gan—J. H. Parry, Florence; C. L. 
Nelson and W. A. Lawrence, Sturgeon 


Bay; Carl Hansen, Manitowoc. 
Nat’l Mutual—L. H. Sohn, Brillion. 
Northern—J. W. Scott, Janesville; 

Henry Johnson, Edgerton. 
Northwestern F. & M.—P. E. Peterson, 


Greenwood. 
Palatine—O. F. Crary, Oshkosh. 
Phenix, Eng.—H. F. Washburne, Mil- 
waukee. 


Royal—H. A. Anderson, Grantsburg; C. 
R. Case, Knapp; E. Longworth, Prescott; 
J. M, Smith, Shell Lake; Lewis Larson, 
Cumberland; lL. + Thompson, Spooner. 


Teutonia—L. . Davis, Chippewa 
Falls; . H. Baumes, Beloit; M. Kie- 
liszewski, Stevens Point. 
on Eng.—Bailey & Cary, Chippewa 

Western A. Erhart, Superior; 


Pa.—C, 
E. 8. Rice, Fort Atkinson. 





WISCONSIN NOTES 


Fessenden & Loveland have opened an 
insurance office at Monticello, Wis. 


The transfer of the insurance agency of 
James Jenkins & Co. to Oscar Crary, Jr., 
at Oshkosh, has been completed. Miss Kate 
Richards has full charge of the office. 

Policies have been issued on the Wood- 
walter Bros.’ box factory at Wausau, 
Wis., covering blanket in mill, cars on 
tracks and in yard, without a pro rata 
or 90 percent reduced rate clause. Agents 
have been asked to insert either one of 
these clauses. 

Stoughton (Wis.) agents have issued 
policies for the American Cigar Company, 
covering tobacco in the Holton storage 
warehouse, No. 22, with the 80 percent re- 
duced rate clause, while the 90 percent 
clause is required, the warehouse being 
divided into six distinct compartments. 





ILLINOIS NOTES 
D. & J. Murphy have opened an insur- 
ance office at Clinton, Ill 
Clint L. Foster of Centralia, Ill., special 
agent of the Continental, has changed his 
headquarters to Jacksonville. 





The Dixie Fire of Greensboro, N. C., 
which has just started business with 
: 00,000 capital and $250,000 surplus, which 
has been all paid in according to t re- 
ports, has secured for its representa- 
tive in Georgia and Alabama, Special 
Agent Otis A. Murphy of Atlanta, who re- 
signs as special agent « the Virginia 
State to take effect Sept. 1. 





ILLINOIS DIRECTORY. 

The Insurance Directory of Illinois 
is now ready for delivery. It gives a 
list of all agents and their companies 
in every town. There is a complete di- 
rectory of Chicago. Useful to any fire, 
life or casualty man. Price, $3. 

The Western Underwriter Co., 
145 La Salle St, Chicago, 


for criminal libel. 





THE WEST AND NORTHWEST. 


WILLIAMS CASE WILL COME UP 








Celebrated Criminal Libel Sulit Involving 
the Farmers Alliance and Parson’s 
Local Agent to Be Tried 


The trial in the case of the state of 
Kansas against A. B. Williams has been 
set for Sept. 17 in the district court of 
Labette county, Kansas. Mr. Williams 
is a local agent of Parsons, Kan. He sent 
out thousands of circulars in 1905 headed 
“Buncoed,” in which he criticised the 
Farmers Alliance, a mutual company. 
The Farmers Alliance had him arrested 
The case was first 
tried Sept., 1905, resulting im a_ ver- 
dict against Mr. Williams. He appealed 
to the supreme court, which reversed the 
lower court and granted a new trial. In 
the first trial Mr. Williams was not pef- 
mitted to introduce a great deal of evi- 
dence which he declared he had and 
which was pertinent to the case. In the 
new trial this evidence will be filed, he 
claims. 

The state will be represented by the 
county attorney, assisted by Judges Allen 
and Millikon, who are interested in the 
company, while Mr. Williams will be rep- 
resented by Judge Atkinson, formerly of 
the Kansas supreme bench and F. M. 
Brady, candidate for Congress. The case 
will be hotly contested on both sides. 





Minnesota Agency Appointments 


Aetna—O. B. Mithun, Farwell; G. B. 
Sigardson, Bethel; A. T. Nelson, Henning: 
Kingston State Bank, Kingston; P. M. 
Johnson, Aurora; F. B. Myers, Biwabik. 

American N. J.—Leslie Matthews, Ben- 
son; F. E. Ullman, Alexandria. 

Amer, Cent.—H. C. Rue, Jackson. 

Camden—Martin H. Stang, Fergus Falls; 
Henry F. Leonard, Mankato. 

Citizens—Theodore Williams, Mankato. 

Continental—Conrad Mattson, Virginia; 
Herringer & Humason, Ada. 

County—Ingebright O. Rise, Minneapolis. 

Eagle—Bruce P. Canfield,’ Red Wing; 
Jesse P. Myer, Stewartsville; William LL. 
Lyman, Spring Valley; Kane & Co., St. 

u 


Paul. 

Fidelity—John O’Meara, Green Isle; B. J. 
Lilly, Waseca; Wheeler Land Company, 
Moorhead; N. J. Nelson, East Grand Forks; 
Chase and J. H. Schanfeld, Minneapolis. 
Wingman, Peoria—Bruce P. Canfield, Red 

ng. 

ot Cc. em Mahnomen; 

Nash, Pipestone; J. Martin, Lit- 
fie Walle: Kingston State Banke Kingston; 
T. J. Hermanson, mutaiee. 

National, Ct.—George E. O’Connor, Col- 
erain; nk C. Hale, Black Duck; Edgar 
Chill, Dear River. 

N. W. National—F. E. Decker, Byron; 
George H. Gurley, Pipestone. 

Northern Eng.—Edward F. Gumoner, 
Frazee; Geo. E. O’Connor, Colerain. 

Ohio German—James P. McMahon, Fari- 
bault. 

Orient—A. R. 

Agency, Little Falls. 
Prussian Nat.—George G. Magnuson, St. 


d. 
Roch. Ger., Rochester—William L. Ly- 
man, Spring Valley. 

Sun—Clifford D. *Duftus, Pipestone. 

United American Fire, Milwaukee—Ed- 
ward P. Alexander, Jr., Duluth. 


Davidson Insurance 





Lantz Wants a Commission 

A commission empowered to regulate 
the premium rates of fire insurance com- 
panies was recommended by H. H. Lantz, 
a Des Moines agent, who appeared as a 
witness before the Iowa legislative insur- 
ance commission. Rates in Iowa havirg 
been so thoroughly demoralized, Mr. 
Lantz was in favor of a commission regu- 
lating insurance charges, just as the state 
railroad fixes freight charges. On ac- 
count of Mr. Lantz’s idea being such a 
radical departure from the established 
way of doing things, the Jamison commis~ 
sion did not consider it very seriously. 
It has caused considerable discussion in 
Des Moines. 





New Oklahoma Company 
F. C. French has completed the organ- 
ization of the Western Fire & Marine at 
Oklahoma City. The promoters state 
that the company has a capitalization of 
$1,000,000 of which $175,000 is paid up, 
and that it is backed by eastern cap- 


(Continued to Poge 15.) 


Milwaukee Fire Insurance Co. 


MILWAUKEE, WISCONSIN 





Reserve for a 


Total Assets, 


Stocks and Bonds 
Loans on Mortgages of Real Estate . 
Cash on Hand 
Cash in Bank 
Premiums in Course of Collection....... 
Interest Accrued (Nothing Due). 
Other Assets.......... : 


ee te ee weeee 


ee 


Deduct— 


Total Assets, 


Due Re-Insurance Companies for Premiums. - 


NET SURPLUS .......cccsecccecccscececs 


eeeeeee 


Terre eee eee ee ee eee eee ee 


Reserve Retained for Re-Insurance Company... 


Statement July Ist, 1906 


Cash Capital .....---sesesccecccesseeeenens 
Reserve for Re-Insurance. «+++ ++ sess ceeecees 

Reserve for Unpaid Losses California 
Conflamratiinn 20.0 ccccsscesesecsccce 
Tthes Wagatl Lastein+.-.- ++ 


Schedule of Aanete 


Tere eee ee eee ee eee eee 


$200,000.00 

300,064.02 

485,507.00 

20,196.16 

794.96 

95,401.08 

- «+ $801,963.22 
aéeue pasecdsncenscescocesee $346,060.00 
iacnntecksannedastuns bes 246,318.10 
peapenasene Ghekaueeuseeues 2,686.16 
bine deenissneten Terre. 178,093.12 
§$0000000eesseseccesnsesece 38,898.55 
naeccieen cmmbaeas khan eawkint 2,867,09 
pideainperiaeaun sosnsene - _ 4,687.50 
"$810,610.52 
evskae pbenceees __17,647.30 
- - $801,963.; 963.22 





WILLIAM L. JONES, President 
JOHN C. DICK, bie yi 


JACOB E. FRIEND 


H. A. NOLTE, Secre 


G. W. GROSSENBACH, Ass’t Sec’y 


HAS. H. YUNKER, Treasurer 


DIRECTORS 
FRED VOGEL, Jr. CHAS. F. PFI PRED T. GOLL 
|AS. He YUNKER ROBERT NUN! JOHN C. DICK 
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Agents Wanted in All Desirable Locations 





ARE YOU A GOOD AGENT? 


The United American 


OF MILWAUKEE 


wets 6 good aguante in Wisconsin, Illinois 
nnesota. 

If the liability of a company in proportion 
to its assets is a good TEST, we invite 
comparison with ‘he companies you 
represent. 


J. M. KRALOVEC, Gen. Agt. 


P. A. KREBLA, Secy 
Cock County Chicago 


Home Office 


Fire Insurance Co. 


GERMANIA 


Fire Insurance Company 
NEW YORK 





ORGANIZED 1859 





Cash Capital, - - 
Assets, : - 
Net Surplus, - - 


$1,000,000 00 
$6,835,785 78 
$2,889,669 92 





HEAD OFFICE: 
Cor. William and Cedar Streets. 








AMERICAN 


INSURANCE COMPANY 
OF NEWARK, N. J. 
Organized 1846 
Assets Jan 1st, a - 


Cash Capital . - 
Net Surplus - . 


$6,005,357.60 
600,000.00 


2,430,459-4 
FIRE AND TORNADO INSURANCE 


WESTERN DEP’T, ROCKFORD. ILL, 





FIRE AND TORNADO 
INDEMNITY 


management since 1872. 


solicited. 
Henry P. Magill & Co. 
' General Agents 

184 La Salle Steect 





LOUISVILLE 


Insurance Company 


In business continuously under the same 


Applications from leading agencies 


Chicage 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


INCORPORATED 1840 


FIRE AND TORNADO 





“$9,024,782.00 $200,000.00 
AGENTS WANTED 


OCnrcaGo Orrics, 159 La SALLE St. 
Liorp V. Watxins, Asstetant Sxor. 





ORGANIZED 1865 


VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Guo. L. Cunistian, President 
Rosert Lecxyr, Ja., V. Pres. and Secy 
Assets - - . . $718,861.94 
Surplus to Policyholders - $830,172.05 
Only $3,500 (reinsurance) in San Francisco Fire 
WE DESIRE AGENTS AT 
ALL POINTS IN ILLINOIS 
Address: 


ail @Q B WAYNE 
198 LeGoile * omoaco 
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TOO MUCH UNTERMYER 

Some of the critics of the life insur- 
ance companies take the ground that too 
much power is concentrated in the home 
offices and the assertion is made that the 
commanding executive becomes a czar. 

Many of those who felt that the policy- 
holders needed to exercise a_ greater 
voice in the management’ organized the 
INTERNATIONAL POLICYHOLDERS Com- 
MITTEE. The executive committee of 
this organization is composed of emi- 
nent men whose personal probity is be- 
yond reproach, 

Yet these gentlemen are too busy to 
give their time or any great portion of 
it to the committee. They leave the ma- 
chinery in the hands of the counsel, 
SAMUEL UNTERMYER, who has become 
as much of a dictator as any Hyper, Mc- 
Curvy or McCatt. The international 
committee is a one-man institution. 

Mr. UNTERMYER is a distinguished and 
able barrister, but when he enters the do- 
main of life insurance, attempts to call in 
question every move of the large com- 
panies and casts suspicion on officials 
whose integrity and purpose are as ex- 
emplary as his, he errs and is unjust. 

The large companies have been reor- 
ganized. They will be placed under very 
rigid laws. Why not give the adminis- 
trations an opportunity to prove their 
ability and honesty? There can be no 
use of making any change simply for the 
sake of change. 

Let President Peasopy of the MuTUAL 
Lire and President Orr of the New 
York Lire be afforded the time they de- 
serve to show what they can accomplish. 
Our life companies should be far re- 
moved from the “spoils” system of poli- 
tics, where the victors sweep out men 
whose records are clean and honorable. 








ADVISORY BOARD CONTRACTS 

Tue suits filed in Wisconsin by a 
number of policyholders of the Con- 
SERVATIVE LiFe show in the complaints 
the true nature of the “special board 
contract.” The petitions state that while 
the company agreed to give a certain 
percentage on new business written to 
the holders of these special contracts, 
no service was required. It really was a 
supposed legalized form of rebate, a 
scheme to get influential men in a com- 
munity to allow their names to be used. 

On the merits of the policy contract, 
most of these men would perhaps not have 
been attracted to it, but there was the 
little “graft,” the favor that others were 
supposed not to receive which was the 
tempting and effective bait. 

The trend of the times is toward ‘sim- 
plified life insurance bereft of all the arti- 
ficialities which some . companies have 
given: it..--In life-insurance,. one man’s 
dollar should be as valuable as another. 





The so-called “contract of service” is a 
delusion and gives companies the oppor- 
tunity to make a set of preferred policy- 
holders. 





NEARER TO IDEAL 


Tue work of cleansing the business of 
life insurance is all the time tending 
nearer and nearer to the principles on 
which it is based. This does not neces- 
sarily mean that the business is any bet- 
ter from a moral point of view, As the 
real merit of the proposition is brought 
home to the people, as its scientific and 
economic soundness is better appreciated, 
the public is better able to distinguish be- 
tween good and poor administration. 
There is no defect in the life insurance 
plan. The only evils that can arise are 
those of management. 

The reason why life insurance will be 
better administered as time goes on is 
that the life insurance interests of the 
country have become big enough to in- 
sure proper regulation by those who stand 
to lose if they are not properly managed, 
the policyholders themselves. Before the 
banking interests of the country were on 
a firm and staple basis they were handled 
with much waste and extravagance. Life 
insurance is now entering on this final 
stage of stability and wise administration, 
which is an economic necessity in the con- 
duct of all large enterprises. 








POLITICAL ENTANGLEMENTS 


Wirui1n the past few years several 
insurance companies have been started 
whose promoters apparently looked for 
great results through “pulls” and _politi- 
cal connections. It was figured that 
some man or set of men through po- 
litical inflence would be able to turn 
in a large volume of business, and usu- 
ally the figuring went wrong. Several 
instances come to mind where such 
companies have had to go through the or- 
deal of a reorganization to escape the 
effects of their first mistake. Politics 
is fickle. The man who is a power 
this year is down and out next year. 
The harm a man has done somebody 
politically lives after him in the shape 
of enmity against him and his enter- 
prises; the good he has done is for- 
gotten when political death overtakes 
him, 

But were it not so, politics is likely 
to work destruction to an insurance 
company. Political power results in 
political debts which the creditors in- 
sist upon collecting through business 
channels. This or that man demands 
insurance upon an uninsurable risk or 
concessions in rate or form of policy. 
The powers that. be owe him a -politcal 
debt and he must be favored. The 
judgment of the underwriter is forced to 
bend before political exigencies. When 
that occurs it is only a question of 
time until there will be reorganization 
or failure, for the best of underwriters 
have difficulty enough to make money. 
for their companies when their judg- 
ments are unfettered. 





Turee life insurance presidents, <ll 
men of marked ability, have within the 
present year passed into the Great Be- 
yond. Joun A. McCatt, Joun M. Par- 
Tison and Harry F. West gave to their 
respective companies the best: that was 


in them. In their death the: New Yorx |. 
Lire, the Unton Crentrrat 


AE and the Penn 
each case sustained “a 


Mutua have in 
ich: will: not easily be- made up. 


loss which 









Personal Side of the 
Insurance Business 


John Sage this week assumed his new 
duties as assistant secretary of the Union 
Central Life of Cincinnati, to which posi- 
tion he was recently elected by the 
board of directors. Mr. Sage is a young 
man of parts and comes to his new re- 
sponsibilities well equipped. He entered 
the service of the Union Central as as- 
sistant to his father, Dr. Sage, who con- 
ducted the Union Central Advocate so 
successfully for many years, and on his 
death was succeeded by his son. The 
work of Mr. Sage on the Advocate has 
been clean-cut and well-directed and has 
given him an experience which will serve 
him well in his new position. His suc- 
cessor as editor of the Advocate will be 
George L. Williams, a young lawyer of 
Cincinnati and a brother-in-law of the 
late President Pattison. President Clark 
is drawing about him a number of bright 
young men who will make themselves 
felt in the future development of the 
Union Central. 





Frank J. Deericks, special agent of the 
Etna Life, a prominent worker in the 
Cleveland Association of Life Under- 
writers, and a well-known citizen of 
Cleveland, died suddenly last Wednesday 
near Hayward, Wis., where he was 
spending his vacation with friends. He 
had gone there a few days previous and 
several Cleveland men were to have 
joined him the latter part of the week, 
but the news of his death reached the city 
before they got started. The intention 
was to have an outing party. Mr. 
Deericks left Cleveland a well man, so 
far as anyone was aware, but heart 
failure is said to have caused his death. 
He had been a very successful life man 
and was particularly popular among the 
members of the association, as their com- 
ments show. The funeral took place 
Monday of this week and was attended 
by many of his friends and associates in 
the business. 


Two of the Illinois field men are not 
only known as pipe connoisseurs, but 
enthusiastic baseball fans. More than 
that they own stock in a baseball club 


and every Saturday afternoon can bet 


found “rooting” for their team at the 
River Forest Athletic Club park, near 
Chicago. The taste of blood has set 
these two magnates on edge and now 
they want to organize a special agents’ 
team and manage it. The two would-be 
promoters are F. C. Haselton of the 
Northern, president of the Illinois State 
Board, and S. Odell of the Phenix, 
president of the Fire Underwriters Asso- 
ciation of the Northwest. In speaking 
of the project Magnate Haselton said: 

There is more baseball talent in the 
state board than underwriting ability. 
This has been shown at our annual game 
at Delavan. It is unfortunate that this 
talent should go to waste. There is 
nothing to equal the training on the 
diamond. For my part, I think we could 
make this a school for new specials. We 
would then get on to the curves of local 
agents, knock out a few home runs in 
our field triumphs, discover the tricks 
of nonboard companies that try to hide 
the ball, learn to catch flies in the field, 
thus educating us to gather in premiums, 
and perhaps kill the umpire, the govern- 
ing committee.” 

Some time ago an insurance broker in 
Baltimore, noted for his quick wit, was 
at a luncheon in his home city with a 
bunch of surety men connected with the 
American Bonding and the Fidelity & 
Deposit. Believing in the encouragement 
of home industry, he concluded to take 
an oyster stew. He asked the waiter the 
price and was told it was thirty cents. 
“Oh, go on,” said he, “I can go over 
to the U & G. and get it for 
twenty.” 





J. R. Daughtry has been oy re 
. ; . in 





have learned their lesson. 


Depository Bonding a 
Losing Proposition 





The failure of the Real Estate Trust 
Company of Philadelphia, resulting in 
the United Statés Fidelity & Guaranty’s 
being called upon to pay $175,000 under 
a depository bond running to the state 
of Pennsylvania, has called forth some 
a oe on depository bonding gener- 
ally. 

Events in the past few months have 
been such as to create a greater demand 
for depository bonds. The closing or 
failure of the Dougherty bank at Peo- 
ria, Devlin bank at Topeka, Walsh 
bank at Chicago, Enterprise bank at 
Allegheny, Pa., Milwaukee Avenue State 
Bank at Chicago, and now this Phila- 
delphia institution, all because of impru- 
dent banking methods or the rascality of 
officials, calls attention to the fact that 
public funds should always be protected 
by depository bonds. 

* * * 

In the face of an expected increase of 
this class of business, experienced bond- 
ing men state that the companies are 
losing money on what they are doing al- 
ready. One of them points out that the 
annual premiums of all companies on 
depository business probably amount to 
about $250,000, a figure which other men 
also believe to be about right, yet two 
losses sustained by the United States 
Fidelity & Guaranty alone on two Penn- 
sylvania bank amount to $350,000, al- 
though there will be salvage reductions 
from this. Thus it is seen that without 
figuring the losses of other companies 
or the small losses of the United States 
Fidelity & Guaranty, the entire premium 
receipts from depository business are 
more than wiped out. From this it is 
inferred that this business cannot be 
written at the prevailing rate of one- 
fourth of 1 per cent with any prospects 
of making money on it. 

* * * 


How to remedy the situation is the 
problem, No united action in the direc- 
tion of a rate advance can be expected. 
It is suggested by one that if other com- 
panies would adopt the plan of the Fi- 
delity & Deposit and require personal 
surety from the directors of the bonded 
institution as protection to the bonding 
company, the business would be much 
safer. It is pointed out that such surety 
is comparatively easy to get, as the di- 
rectors have confidence in their own in- 
stitution and furthermore could not well 
show a want of confidence, if they felt 
it, by refusing to give such bonds. The 
difficulty in this case is that there are 
always companies greedy for premiums 
which will not demand. such surety. 


Another suggestion is that the deposi- 
tory business could be written safely if 
the bonding companies had examiners 
who would go through the bank just as 
the inspectors of fire and liability com- 
panies go over risks. In opposition to 
this plan, however, is urged the great 
expense and the large volume of depos- 
itory business that would be required to 
warrant that expense. In many cases 
the banks would not stand for such ex- 
amination, especially as there are com- 
panies enough that do not require it. 
Then, if the surety company’s examiners 
were not more expert than state bank 
examiners, they would not be able to 
protect their companies. 

x * * 


Altogether the prospects of improve- 
ment in depository business are not 
bright. Apparently all that can be done 
is for companies to exercise as much 
care as possible in the selection of the 
business, safeguard it as well as they 
can and take their chances, or else cut 
that class of business out and leave it 
to such companies as want it under the 
present adverse conditions. That plenty 
such will be found there is little doubt, 
when it is seen how readily some of the 
companies snap up pavement mainte- 
nance bonds and other lines which have 
proved sinkholes into which the older 
companies have poured money until they 





September 13, 1906. 


THE WESTERN 


UNDERWRITER. 


9 








IN LIFE INSURANCE CIRCLES. 


STANDARD FORMS OF POLICIES 








Superintendent Vorys Tells of the Work 
Done by the Committee to Bring 
About More Uniformity 





Superintendent Vorys of Ohio on his 
return from the meeting at St. Paul a 
few days ago gave out the following 
interview regarding the adoption of 
standard forms of policies by the com- 
mittee of fifteen, he referring to the 
of the sub-committee on standard forms: 

We devised standard forms for ordinary 
life, limited payment, endowment, term 
insurance and continupous installment poli- 
cies. The law is expected to provide cer- 
tain provisions that shall go into all poll- 
cies. The more important of these pro- 
visions are: All policies must participate 
in the earnings of the company and the 
division of the surplus annually; no policy 
can be forfeited so long as there is a 
surplus credit remaining; all terms of the 
contract must be stated in the _ policy; 
thirty days’ grace must be allowed in the 
payment of all premiums; policies can not 
be dated back; no policy can be issued 
until it is approved by the superintendent 
of insurance. 

The forms passed in New York, as a 
result of the work of the Armstrong in- 
vestigating committee, were used as a 
basis of the work. They were materially 
modified, however. Where there are con- 
flicting provisions in the laws of different 
states, a _ reciprocity arrangement will 
govern. The question of constitutionality 
of a law to permit the insurance depart- 
ment to approve forms of policies has 
been submitted to a commission on _ uni- 
form laws. An effort will be made to have 
our recommendations along this line con- 
form to the report of this commission. 
The committee of fifteen adjourned before 
we were through work. Our report will 
be forwarded to T. D. O’Brien, insurance 
commissioner of Minnesota, who is chair- 
man of the committee of fifteen. By him 
it will be submitted to the annual meeting 
of the insurance commissioners at Wash- 
ington the first week in October. An in- 
vitation to attend that meeting probably 
will be extended to the members of the 
special insurance investigating committee 
appointed by the present Ohio legislature. 

There is no intention of planning a uni- 
form insurance code. Our efforts are di- 
rected to adopting certain forms of poli- 
cies and other provisions which we will 
ask to have incorporated into the laws of 
each state as soon as their legislatures 
meet. Provisions for regulating legal re- 
serve life insurance companies will be part 
of the recommendations. 

Personally, I have believed for several 
years that the only effective method of 
supervising insurance companies is 
through a federal department. This would 
practically do away with the many state 
depurtments, but would insure uniformity. 


-— 


Probe Legislative Expenses 


The Wisconsin legislative investigating 
committee held a session last week and 
had before it Attorney Spence, who rep- 
resented the Northwestern Mutual Life 
during the legislative session of 1901, 
when the taxation bill was up. Mr. 
Spence filed with the committee a bill 
which was sworn to by President Palmer 
as follows: 


Services, including assistants...... $6,774.00 
Railroad fare, self and assistants.. 211.87 
Hotel bills and incidentals.......... 1,232.25 
Telephone and telegraph........... 64.2 
Sundries, cab hire, postage and 
Re eet i ams Wee 
Printing, publication, etc.......... 652.50 
PE Nadas swinctiecdsadesevonsint $9,125.57 


Mr. Spence stated that his assistants 
as lobbyises were H. C. Cochems and 
C. A. A. McGee, who were very close 
to former Governor LaFollette. Mr. 
Spence testified that a member of the 
legislature had approached him to see 
how much would be paid for getting the 
bill defeated, although he did not give 
the name of the member. 





New Officers of the Penn Mutual 


At a meeting of the directors of the 
Penn Mutual Life last week George K. 
Johnson was elected president of the 
company. Mr. Johnson has been vice- 
president since April, 1897. He has been 
a trustee since 1809. During his ad- 
ministration the business of the company 
has materially increased, and he comes 
to the head of the company trained with 
a thorough financial and- underwriting 
experience. L. K. Passmore was elected 
first vice-president, h¢ having been elected 
second vice-president in 1903. Wil- 
liam H. Kinsley was elected second vice- 





president, he having been brought from 
the west two years ago to be secretary 
and treasurer. John Humphrey now be- 
comes secretary and treasurer. 





Columbia Opens Chicago Office 

The Columbia Life of Cincinnati is 
opening Chicago headquarters in 1256 
First National Bank building where it 
will have a corps of agents. The Co- 
lumbia Life is selling stock in connection 
with insurance and expects to do quite 
a business in Chicago and Illinois. H. C. 
Moore, superintendent of agents, is in 
charge. 





lowa Commission’s Work 

The Jamison commission in Iowa will 
mot recommend compulsory annual dis- 
tribution of the surplus of life companies. 
This feature was strongly opposed by the 
Iowa companies, which succeeded in con- 
vincing the commission that it would be 
against sound business policy for them 
to attempt to pay annual dividends on all 
policies in view of the small surplus that 
has been accumulated. The commission 
is not likely to recommend that a limita- 
tion be placed on the surplus of the state 
companies. 

The taking of testimony was finished 
by the commission last week. After an 
adjournment of two weeks, a meeting 
will be held to draft in skeleton form the 
report on the investigation and proposed 
new laws. The members are said to be 
well agreed as to the recommendations 
the commission will make. 

Standard rates for fraternal and as- 
sessment life companies, the creation of 
a state insurance department separate 
from the state auditor’s office, and the 
adoption of the New York standard fire 
policy, with a few changes, it is expected, 
will be the chief recommendations to the 
legislature. 


oe 


lowa Delegates Chosen 


The Iowa Life Underwriters associa- 
tion held its first fall meeting at Des 
Moines and chose delegates to the an- 
nual convention of the National associa- 
tion at St. Louis. The Iowa association 
for several years has desired to entertain 
the national gathering at the Hawkeye 
capital, but it is believed useless to ex- 
tend an invitation for next year on ac- 
count of a western city having the honor 
this time. The delegates chosen were: 

Elliott S. Miller, Connecticut Mutual; 
H. E. Aldrich, Equitable Life of Iowa; 
George B. Peak, Central Life of Iowa; 
Frank D. Jackson, Royal Mutual Life; 
George H. Shaw, Union Mutual Life. 

The alternates are Dr. C. H. Philpott, 
Des Moines Life; R. J. Fleming, Mutual 
Life of New York; A. H. Huling, editor 
of Underwriters’ Review; J. B. Stake, 
Fidelity Mutual; B. N. Waller, North- 
western Mutual Life; H. E. Rumsey, 
Penn Mutual. 





Selling Securities’ Stock 

S. F. Champion, western manager of 
the American Securities Investment Com- 
pany, one of the subsidiary companies of 
the Columbian National Life, has opened 
offices in the First National Bank build- 
ing. Mr. Champion has nothing to do 
with the insurance side of the Columbian 
National, but gives all his time to the sale 
of stock of the securities company. In 
opening new territory he starts men sell- 
ing this stock in order to get a nucleus 
of residents who will influence life insur- 
ance later on when the regular agents of 
the company start to work. 


Curtails Their Operations 

The Illinois insurance department has 
taken up the plans of the assessment life 
companies now organizing in Chicago 
on the methods of the United 
States Life Endowment of Chicago. 
Under this plan payments are. made 
monthly allowing the beneficiary to re- 
ceive monthly installments until death 
or remarriage of the widow or until a 
minor child becomes of age. Attorney 
Hamill of the insurance department has 
given an opinion that an assessment com- 





pany must fix a specific amount in pay- 
ment to beneficiaries. He holds that the 
promise to pay in installments, depending 
upon contingencies, is not within the as- 
sessment law, although it would be al- 
lowed a stock company. These com- 
panies will arrange, therefore, to meet 
the ruling of the department. 





Will Have Eight Districts 


It has developed that the Equitable 
Life of New York will divide Missouri 
into eight districts. The St. Joseph, Jef- 
ferson City, Salisbury, Springfield and 
other central agencies will be enlarged 
and the territory taken from the two old 
state agencies, Kansas City and St. Louis. 





NEWS OF THE BIG COMPANIES 
Mutual Life Says That the Story About 
Rebating In Texas Is False—Chair- 
man Jamison’s Position. 





Regarding the changes made in two 
letters from Texas to the International 
Policyholders’ Committee that agents of 
the Mutual Life were rebating there, 
Vice-President Dexter of the company 
says: 

The statement that the Mutual Life 
agents in Texas were rebating was first 
brought to our attention through a com- 
munication to the president through a dis- 
charged and disgruntled employe of our 
San Antonio office. 

Specific charges were made and the 
names of the policyholders alleged to have 
received a rebate were furnished. An in- 
vesigation was immediately started and 
we have a written statement from every 
one of the policyholders we have so far 
been able to reach denying the charge. 
The complainant has been informed of this 
fact and_asked to furnish proof of his 
claim. We are ready to take summary 
action in* this or any other case where 
proof is produced that agents of this com- 
pany are violating or have violated our 
instructions prohibiting rebate. Our in- 
structions are explicit, and agents will be 
dismissed whenever the offense is proved. 


The whole matter has been referred 
by the officers of the international com- 
mittee to Grover Cleveland, rebate 
referee for the three big companies: 

J. H. Jamison, chairman of the Iowa 
legislative commission, says that the ims 
pression in the west is that Thomas 
W. Lawson organized the International 
Committee to get control of the Mutual 
and New York Life for himself and 
friends. Mr. Jamison argues that the only 
effective way to bring about changes 
that seem desirable is to cooperate with 
the present officers and directors. 

The Iowa man wants the international 
committee to show him who is back of 
the movement and what reforms it pro- 
poses to inaugurate in the event of its 
ticket being elected. It occurs to him 
that it is very essential that the men 
who are back of the Mutual Life ought 
to know something about insurance or 
be men who have had experience in the 
management of large institutions. 

“I understand,” says Mr. Jamison, 
“that the present administration is com- 
posed largely of men of that character, 
and can, perhaps, manage the matter bet- 
ter than any new set of men could pos- 
sibly do it.” . 

Mr. Jamison holds that there was no 
disclosure bbefore the Armstrong com- 
mittee that would warrant the policyhold- 
ers in turning the men now in charge 
out and putting in new men, for it has 
been established that the Mutual’s securi- 
ties are intact, as reported. 

The International committee has rail- 
roaded Bishop C. C. McCabe of the 
Methodist Church from the membership 
because of his public letter favoring the 
administration tickets. 

James C. Colgate, head of the banking 
firm of James C. Colgate & Co. of New 
York and holder of a $1,500,000 policy 
in the Mutual Life, has made public a let- 
ter in which he resents the charges made 
against the Mutual and New York Life 
by the International Policyholders com- 
mittee, or, as he says, more accurately 
known as the Untermyer committee. 
Mr. Colgate says the attacks by Unter- 
myer and his associates are wholly un- 
just and he takes a firm stand in sup- 
port of the “administration ticket” of the 
Mutual. i 

The letter was dddressed to about 





thirty of the largest policyholders of the 
company and calls for a meeting in New 
York to organize a Mutual Life Protec- 
tive Association, which shall have as its 
object the election of the “administration” 
ticket and to further support the admin- 
istration of the company. Mr. Colgate is 
the largest life insurance policyholder in 
the United States. 





Shows Some Activity 


Colonel Joseph Button, new insurance 
commissioner of Virginia, is rigidly in- 
terpreting the duties of his position and 
not only scrutinizing closely applications 
for licenses, but conducting as well a 
thorough examination of such companies 
as are already doing business in the 
state. He has denied a license to the Na- 
tional Mutual Relief Association of Troy, 
Pa., on the ground that it is a “get-rich- 
quick” scheme which cannot fulfill its 
promises. Colonel Button has also served 
notice on the National Protective Legion 
of Waverly, N. Y., that it must cease do- 
ing business in Virginia. 





Will Join Capitol Forces 


Dan Boone Jr. of Kansas City who 
has been with the New York Life as is 
his father, will join the general agency 
of the Capitol Life of Denver, in Kansas 
City, now under the charge of Howard 
Boone. It is said that this agency is 
producing a large amount of business for 
the Capitol Life. His territory is western 
Missouri, Kansas and Oklahoma. It is 
predicted that the agency will write 
— like $2,000,000 in business for 
I 





Suit Over a Life Policy 

Mrs. Tennant of St. Louis, wife of 
Jack Tennant who recently involved the 
Tennant Shoe Company in financial dis- 
aster, and is now dead, has sued the 
Union Central Life for $4,000, the 
amount of a policy held in that company 
by her husband. The company claims 
the policy has lapsed, Mrs. Tennant 
claims that sufficient premiums were paid 


to have extended the insurance until 
after Tennant’s death. The Western 
Travelers Association of St. Louis re- 


cently paid into court $4,000 on account 
of a policy held by Tennant, the court 
being asked to decide whether the money 
should go to his wife or mother. 





Starts a Flag Contest 

The State Mutual Life of Rome, Ga., 
has introduced a series of flag policies 
by a contest. It offered a cash prize to 
its first agent who would secure a $10,- 
000 application for a flag policy on a paid 
basis. Within a few hours of the re- 
ceipt of the notice of contest sent out to 
all the agents, four of the field men tele- 
graphed that they had placed flag policies 
and the first mail carried the applications, 
together with settlements, to the head 
office. The company was obliged to 
name these four men winners and award 
a cash prize to each of them. The com- 
pany has around the face of the policy 
as a border a wreath of southern flags. 
The collection was gotten together after 
six or eight months of inquiry. All 
trace of some of the flags had been lost 
and these flags were gotten up through 
descriptions. There is no similar collec- 
tion in existence. For a few weeks this 
company will issue flag policies of any 
denomination, upon request in the appli- 
cation in order to introduce the policy, 
but restrictions may be placed upon the 
sale of these policies thereafter. 





Decision Regarding Notes 


The supreme court of Minnesota has 
handed down a decision in the case of 
E. J. Crowell and William T. Smith, who 
as Crowell & Smith represented the old 
Northwestern Life & Savings of Iowa. 
The Northwestern Life & Savings was 
taken over by the Northwestern National. 
Crowell & Smith under their contract 
were to receive a certain percentage of 
the premium notes on bonds that had 
been issued. A large number of these 
notes were not due when the reinsurance 
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took place. The agents, therefore, sued 
the Northwestern National Life for the 
amount that would be coming to them un- 
der their contract. 

The court decided that the transfer of 
the business rendered the outstanding pol- 
icies and notes voidable at the election of 
the assured. The notes were no longer 
absolute, but became conditional obliga- 
tions of the makers. The court takes 
the ground that the liability of the origi- 
nal company for damages occasioned by 
the breach of contract with its agents 
was assumed by the agreement of the 
purchasing company to pay all valid out- 
ftanding contractural liabilities. As af- 
fecting the amount of recovery the bur- 
den is upon the company to plead and 
prove the facts with reference to the 
election of the policyholders to continue 
their policies. 





FLAYS NATIONAL PROTECTIVE 





Commissioner Barry of Michigan Shows the 
Inside Workings of This Tontine 
New York Fraternal 





Commissioner Barry of Michigan in 
commenting on the National Protective 
Legion of Waverly, N. Y., says: 

Four years ago the commissioner of in- 
surance declined to renew the certificate of 
authority of the National Protective Legion 
of Waverly, N. Y., on the ground that the 
great bulk of its business was of a nature 
not contemplated by the fraternal bene- 
ficiary law of this state, being a tontine 
investment scheme pure and simple. The 
succeeding legislature thought best to over- 
rule the position taken by the department 
and amend the fraternal beneficiary law so 
as to require the commissioner to permit 
the society to continue its business in this 
state. While I have gracefully obeyed the 
mandate of the legislature, I believe that 
the experience of the past four years has 
demonstrated the correctness of the posi- 
tion taken by the department. The statis- 
tics of the society conclusively show that 
the large dividends to members are paid 
not from their own contributions and the 
earnings thereof, but largely from the con- 
tributions of those members whose divi- 
dends have not matured. The president of 
the society recently made frank admission 
of this fact to representatives of the Wis- 
consin insurance department who were 
making an examination of the society. He 
stated that the difference between the ac- 
cumulations under the policy and _ the 
amount paid as a dividend was paid “from 
the. amount received from the increase in 
members per year.”” In my judgment this 
society must go the way of all other ton- 
tine schemes operated on a similar basis. 





LIFE APPOINTMENTS. 


Ohlo. 
7Etna—F. H. Taylor, Cleveland. 
Wisconsin 
Central, Ia.—F. M. Wylie, De Forest. 


Germania—J. J. Hartley y, Milwaukee. 
Mass, Mutual—Emil Meyer, Watertown. 
Mutual—Henry Fetzer, Sturgeon Bay; 
B. A. Morgan and E. G. Bodmer, Milwau- 
kee; E. O. Dosch, Cashton; E. B. Rohle- 
der, East Troy; C. W. Hitchcock, Berlin; 
O. G. Flugstad, North Bend; G. F. Groe- 
zinger, Bangor; L. J, Otto, Watertown; O. 
A. Thomas, Wauwatosa. 
Union Central—C. F. Pfund, Madison. 
Indiana 
Bankers, Ia.—D. D. Price, Indianapolis. 
New England Mut. —Lucian Harris, Ris- 
ing Sun. 
Minnesota 
Pacific Mutual, California—Geo. W. Cady, 
Winona; 8S. E. Sprague, Minneapolis; G. D. 
Hedding, Minneapolis; F. D. Furlong, Min- 
neapolis. 
State Life—F. C. Stevens, Minneapolis. 
Northwestern Mutual—George A. Haven, 
Chatfield; C. J. Hellerud, Mabel; W. E. 
Galloway, Ellendale; C. J. Swedenburg, 
‘Bllendale; L. BE. Hanley, Oakland; O. su. 
Olson, Emmons. 
Michigan, 
Equitable, Ia.—L. W. Mills, Montague. 
Missouri State—S. E. Beck, Owosso. 
State Life—Edwin A. Noret, Hart. 
Missourl 
Z£tna_ Life—Solomon T. Brown, 
borne; J. H. Hubler, St. Louis 
Bankers Life, Neb.—Geo. H. McQuany, 
Monett. 
Bankers Reserve—Ben B. Canterbury, 
Butler. 
a National—Dwight B. Barnes, 


Nor- 


St. uis. 

German Mutual—B. Rauck, Sedalia; 
M. Lissack, Lexington; A. C. Bledsoe, 

Hartsburg. 


Missouri State—A. Levy, St. Louis. 
Mutual Benefit—Earl R. Fuller, Mont- 
fymery City; H. Delos Higman, bases 
Y 
“vy om) a U. Ss. A—J. W. McKer- 
» 8t. Lo 


oatorenwestern Mutual—John R, Teal, 





Prudential—Gilbert Stanton Kays, 
Browning. 
State Mutual, Mass.—Henry W. Diony- 


sius,. St. Louis. 


Union Central—Ancil Powell, Centril. 
United States—Wm. P. on, Han- 
hibal. 
West Virginia. 
Life Ins. Co. of Va.—Ira F. Arthur, 
Ravenswood. 


N. W. Mutual—C. E. Flanagan, Wheel- 
ng. 
Phila. Life—James H. Stewart, Clarks- 


urg. 

Prov. Savings—A. M. See, Wayne. 
Reliance—R. W. Pryrock, Moundsville. 
Union Central—Harry E. G. _ Scott, 
Wheeling; L. C. Smith, Kingwood; L. E. 
Heskitt, Piedmont. 


Illinois 
7Etna—L. A. Beadles, Paxton; A. J. 
Bond, Peoria; Andrew Fuelner, San Jose, 
H. Gilbert, Peoria; R. C. Traver, Chi- 


Ga 0. F. Hubbard, 
Springfield; J. Norris, San Jose. 

Banker, Ta. Mi. Helfaer, ome Geo. 
L. Eatherton, Se St. Louis; w. 
Moore, Cowden; . J. Davis, Bhsdtte Ww. 
J. Blackard, ~~ Be 

Canada—John D. " Dunfield, Chicago. 

Columbian Nat’l—Alfred Bender, , es 
Branch and W. L. Perce, Springfield; B. 
M. Bruce, Quincy; George ‘Hollett, Chicago. 

Conn. Mut.—Joseph §. Von Broecklin, 
Chicago. 

Equitable, N. Y.—C. H. McNeil, David 
Haas, Andrew Brown and Alice Salsman, 
Chicago. 

Home—Robert B. Atchison, Aurora. 

Mass. Mut.—E. Peine, Mason City; 


cago. 
American 


R. B. Fennell and Charles M. Clark, Chi- 
cago. 
Merchants, Ia.—Toney Artes, Marissa; 


J. F. Sanford, Coulterville; A. M. Barber, 
Sparta; W. - Adams, Baldwin; Fred G. 
Rapp, Columbia; N. L. milton, Waverly; 
Cc. a Opdenhoff, Shipman; C. H. Kappal, 
Meredosea; E. L. Kendell, Bluffs. 
Minn. Mut.—Simon Brinkman, Graymont. 
— Benefit—F. H. Holmes, Gales- 


“Mutual, N. Y.—George B. Engle and 
Arthur s. Nathan, Chicago; Frank Lambb, 
Chebanse; Frank Dodson, Armstrong; H, 
E. Griffith, Milford; J. D. Thompson, Ver- 
million; J. A. Catlin, Casey; W. W. Thomp- 
son, Melvin; W. H. Tyler, Fairmount; T. 
J. McMahon, Chebanse. 

New York—E. A. Cary, Elmwood. 

N. W. Mutual—Howard wertionemew, 
Vermont; F. P. Maus, Pekin; C. John- 
son, Chicago; J. Sage and A. %. Still- 
man, Rochester, N. ‘Bas Ss. Emmert, 
Muskogee, Ind. Ter. 

Pacific Mutual—W. R. Harvey, Stock- 


on. 
Royal Union—L. F. Barber, Elgin 


d ceourtey Mut.—Peter Becker, “Spring- 


eld. 
State Mutual—Walter C. Herz, Chicago. 





COMMISSIONER BARRY’S VIEWS 





Says Armstrong Laws Are Experimental 
and Must Be Tested by Experience 
Before Adopted Elsewhere 





In his annual report of the depart- 
ment on life insurance in Michigan 
Commissioner Barry calls attention to 
‘the work of the Armstrong conrrvittee 
in New York and the practically new 
‘code of life insurance laws enacted in 
that state for the government of the 
‘companies doing business in that state. 

Mr, Barry say$ that the prominence 
‘given the work of the Armstrong com- 
‘mittee has created an agitation for the 
enactment of similar legislation in other 
states, and for this reason it may be 
well to bear in mind that the legisia- 
ition is largely experimental, and that 
its true merit can ouly be determined 
lwhen tested by expériencé. Mr. Barry 
Xloes not -consider that the recent en- 
‘actments were necessary for the com- 
plete eradication of most of the evils 
disclosed by the Armstrong investiga- 
tion. He says: 

“That commendable result was ac- 
complished by the publicity given the 
work of the committee, and there is 
little danger of a repetition of tie of- 
fenses. Publicity, together with proper 
accounting to the policyholders, will, 
in my judgment, do more to keep life 
insurance free from evils than all the 
restrictive legislation that can be en- 
acted. Restrictive legislation promotes 
evasion, but no official or company dare 
idefy aroused public sentiment. Pub- 
licity and accounting will inform the 
public of the exact condition of the 
companies, and competition will then 
insure economical management. 

“In view of these things, it is my 
judgment that the state of Michigan 
can well afford to take a conservative 
position in the interests of its insur- 
ing public and await the result of a 





trial of new and radical legislation be- 
fore attempting to generally revolu- 
tionize the insurance of the state.” 


CLEVELAND DELEGATION NAMED 


Life Underwriters Choose Members Who 
Will Attend the National Convention 
at St. Louis In October. 








Delegates and alternates have been se- 
lected as follows by the Cleveland As- 
sociation of Life Underwriters: 

DELEGATES. 

E. M. France, State Mutual, Mass. 

O. W. Carpenter, Union Central. 

C. Wadsworth, Penn Mutual. 

H. we od Security Mutual. 

w. Gilbert, Mutual Life. 

Nathan Kendall, Penn Mutual. 

H. Olmsted, National Life. 

ajor F. A. Kendall, Penn Mutual. 

Steinke, Metropoiitan. 

F. McNutt, New England Mutual. 

. Thurber, Union Mutual. 
ALTERNATES. 

Hannen, Berkshire. 

. Pickard, Mutual Benefit 

. Saffold, Provident Life & Trust. 

. Warner, Pacific Mutual. 

. Sullens, Prudential. 

Whipple, Franklin. 

Koch, Germania. 

Lahr, Massachusetts Mutual. 

. Jackson, tna. 

Caulkins, Connecticut Mutual. 

Norris, Union Central. 

The first fall meeting of the Cleveland 
Association of Life Underwriters was 
scheduled for Monday, but was postponed 
because of the funeral of the late Frank 
J. Deericks of the A2tna Life, which 
was held on that day. 

President Nathan Kendall said that 
nothing special had been arranged for the 
fall meetings of the organization, but that 
the officers expected to prepare some in- 
teresting work that will attract the life 
men to the meetings. As meetings were 
not held through the summer, many 
things will come up at the first one or 
two that will probably make them quite 
interesting. 

Next Monday has been selected for the 
meeting of the association. 

The executive committee has selected 
E. M. Comstock of the A=tna to succeed 
the late Frank J. Deericks, who was a 
mémber of the committee. John Ward cf 
the Northwestern was chosen to fill the 
place of B. M. Brown of the same com- 
pany, and E. H. Smith of the Prudential 
to take the place of W. M. Griffith. 


New England Mutual Meeting 


A number of the general agents of the 
New England Mutual Life met in De- 
troit last week to talk over matters of 
interest to themselves and to the com- 
pany. Utter & Thompson, the general 
agénts of the company at Detroit, enter- 
tained the visitors in a number of ways. 
Secretary Appel and Actuary Dow were 
present from the home office. The mat- 
ter of the new contracts was gone into at 
considerable length. 


LIFE NOTES 


Arthur C. Wells has resigned as Indiana 
manager of the ordinary department of the 
Prudential. 


The United American Life of Philadel- 
phia, Pa., has been licensed to transact 
business in West Virginia. 


The Cleveland Life Insurance Company 
has been incorporated with $125,000 capi- 
tal. Most of the incorporators reside in 
Bedford, O. 


W. 8S. Richmond, secretary of the Mer- 
chants & Laborers Fraternal Union of St. 
Joseph, Mo., was found dead on the side- 
walk in that city a féw days ago. Mr. 

Richmond has been connected with a 


ATTENTION 


A prosperous and progressive, old line, 
Western Life Company, with the easiest 
selling Fr pms on the market, can use a 
successful man as hasecy Superintendent 
in its Home State. An exceptional op 
tunity for advancement is here offered to 
the right man, who must be well recom- 
mended and able to egw demonstrate 
his ability to establish productive local 
agencies. — with references and 
record of work, 
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number of shady insurance companies in 
Des Moines and elsewhere for a number 
of years. 

The American. National Life of Detroit 
is being organized with $150,000 paid in 
capital and will write only non-participat- 
ing policies. 

The Reliance Life has been licensed in 
Mississippi, A, L. Jones formerly state 
manager for the Franklin, taking the Reli- 
ance, with headquarters in Jackson. 

The Interstate Life of Nashville has been 
chartered with authorized capital of $509,- 
060. It will be a distinctly southern com- 
pany, and it can be stated that much of 
the stock will be held by physicians. 


In the recent comparative table showing 
semi-annual statements, = Mutual Bene- 
fit expense figures for the first six months 
were by error published $2, 000,000 more 
than the sworn statemént given them. 


Capt. J. H. C. Boig, formerly of Nor- 
folk, Va., who has represented the Mod- 
ern Puritans of Norfolk, as state manager 
for West Virginia, has resigned his posi- 
tion with that concern to accept an agency 
with the Southern States Mutual Life of 
Charleston, W. Va. 

Seven agents of the National Life and 
Accident Insurance Company of Nashville, 
Tenn., at Chattanooga, were arrested this 
week charged with rebating premiums and 
discriminating between policyhoiders.. The 
offense is by state law punishable by a 
fine of $100 to $200, imprisonment for 
thirty days or both. 


Dr. Jacob F. Force, formerly an official 
of the Northwestern National Life, has 
been sentenced to forty-two months in 
prison, growing out of the charges against , 
him for having expended for his personal 
use large sums belonging to the company. 
The district court has denied the motion 
for a new trial, but the matter will prob- 
ably be appealed to the supreme court. 

The dissenters from the reinsurance 
Agreement entered into with the Kansas 
City Life by the Fraternal Home of Ham- 
iiton, Mo., have at last succeeded in get- 
ting a circuit court to grant them articles 
of incorporation. Judge Alexander at Gal” 
latin, Mo., granted the articles. It is said 
the new articles will be amended to bring 
the home office to Jefferson City, the home 
of the secretary. The new association will 
be called Loyal Fraternal Home. 





Every Local Agent should study 
“THE STANDARD FIRE POLICY” 


By G. A. DEITCH 





It explains and gives Court 
decisions on every clause the 
policy contains. 


Sent Postpaid for $1.05 
THE WESTERN UNDERWRITER CO. 


145 La Salle Street, CHICAGO 





PSYCHOLOGY OF SOLICITING. 


This book, by John I. Harden, ap- 
plies mental laws to the art of can- 


vassing, giving the solicitor practical 
directions for using his mental powers 
most effectively toward securing appli- 
eations. As a mechanic must under- 
stand his tools, so should the solicitor 


understand his resources. 


A practical book for practical men. 

Handsomely bound in flexible 
leather. Price, $1. The Western Un- 
derwriter Company, 145 LaSalle street, 
Chicago. 





Every local agent should have 
a copy of 


Right to the Point 
Sent postpaid for 55 cents 


The Western Underwriter Co. 
145 La Salle Street, - Chicago 





We carry a complete line of 


Special Agents’ Books 


The Western Underwriter Co. 
145 La Salle Street, Chicago 
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AMONG CASUALTY AGENTS. 


HAS PLANNED A FINE PROGRAM 








* Convention of General Agents of the Met- 
ropolitan Surety Will be Held In 
Chicago Sept. 14-15 





The Metropolitan Surety has completed 
arrangements for its convention of gen- 
eral _agents at Chicago, Sept. 14-15. 
President Caullet believes in frequent 
meetings of managers and company of- 
ficers, knowing that cooperation all along 
the line means progress. 

Two business sessions will be held 
Friday. Saturday will be given more or 
less to pleasure, closing with a banquet 
in the evening with J. C. Brusie of San 
Francisco as toastmaster. A business 
session will be held in the morning. 


_ The program for the business meetings 
is: 


Business session, 1 
Auditorium Annex. eS Os, SO 
The Company’s Past History...... sgocns 
i I pa = 
Adjustment of Claims......... B. Burness. 
Net Co, OPE Louis L. Dent. 
Development of Local Field.............+ 

badd ds vnrctevesssaceasees . P. Flanders. 

Afternoon session, 2 p. m., Sept, 14. 
ee we, ee” are ed L, Gray 
Judicial Bonds............. Walter Farada 
Contract Bonds...... George W. Pangborn. 
Depository Bonds...... Cc. H. Van Campen. 
Burglary Insurance........ id E. Hart, 


| eee Hen: L. Ayres. 
BINNS 6 wsctevdcent Cc. H. ee Campa 
Central Department........Harry Buckley. 
ific Department..... Judson C. Brusie 
ei, Homer B. Mann. 
PE on nkcadccecees Alexander Gilmour 
New England............. 8. 3 
ae Philip D. Peck. 
PE weccagncssccccoceesses . t. 
Western New York........ Russel H. Potter 
CREE cccccescanses rold dsley. 
i iicscecbucs cate Arch. M, Conway 
The banquet program is: 
yee J mn C. Brusie. 
CR SE cic cccccdssnspes Louis L. Dent. 
Our Company.......... Frederick L. Gray. 
ro oe Ree. E. M. Grossman. 
The Professional Man.Elmer E. Stevenson. 
Zee PORE, .ccccccecces Homer B. Mann. 
The Business Man...George W. Pangborn. 
Gee SEEN. 600ns60dencees John J. Caullet. 





LOSSES DIFFICULT TO ADJUST 





Some of the Troubles That Confront the 
Burglary Insurance Companies in 
the Settlement of Claims 





Burglary underwriters are not sure as 
to whether the companies will continue 
to pay for “mysterious disappearance” 
much longer or not. The losses on the 
wide open larceny policies are heavy and 
the companies have but little opportunity 
of protecting themselves on a_ claim. 
The assured puts in a claim for $300 on 
a diamond ring and has no way of pro- 
ducing a bill. It perhaps was a present. 
The company cannot go beyond his affi- 
davit in most cases unless it has indis- 
putable evidence that the claimant has 
committed perjury. 

There is no line of insurance where 
the companies are confronted with so 
unsatisfactory conditions as under a 
“burglary, theft and larceny” policy when 
it comes to adjustment. The moral 
hazard is greater because there is no in- 
jury to the property as in case of setting 
one’s house on fire. There is every op- 
portunity for taking advantage of compa- 
nies. This has resulted in sharp adjust- 
ments. Altogether from the loss side of 
the question the burglary proposition is 
very unsatisfactory. 





Joyce Buys More Stock 

The stock in the National Surety, which 
has been owned by John G. Jenkins 
and those associated with him in the con- 
trol of the Empire State Surety, has been 
purchased by President W. B. Joyce and 
some of his friends in the National Surety. 
Some time ago Mr. Jenkins and a 
coterie of friends began purchasing stock 
in the National Surety for the purpose of 
combining the National and pire 
State, so it is reported. Mr. Joyce was 
made a director of the Empire State, and 
Mr. Tomlins, president. of . the Empire, 
was made a director of the National. 





Recently, however, Mr. Joyce resigned 
as director of the Empire State, and Mr. 
Tomlins as director of the National, fol- 
lowing the sale of the National stock 
owned by Mr. Jenkins to Mr. Joyce. These 
events show that the relationship be- 
tween the two companies is severed. 





Bullding and Loan Bonds 

The Fidelity & Casualty calls atten- 
tion to the fact that agents should go 
after the officials of building and loan as- 
sociations and secure the bonds on them. 
Very frequently officials of such asso- 
ciations have gone wrong, and the mem- 
bers should require a strong corporate 
surety bond to protect them in case of 
irregularities on the part of any official. 
There are about 5,300 building and loan 
assqciations in the country, the total 
membership being over 1,600,000. The 
assets of these associations are $630,000,- 
ooo, and the receipts last year amounted 
to nearly $420,000,000. 





DIFFER AS TO MARYLAND FORM 





Liability Underwriters Divided as to Wis- 
dom of the Step Taken by the Balti- 
more Company 





Some of the liability people, in com- 
menting on the new policies of the Mary- 
land Casualty, wherein many of the 
usual conditions are eliminated, declare 
that there is no definite experience on 
which to base the rates of such con- 
tracts. The Maryland Casualty proposes 
to charge a higher premium for its new 
policies. The critics say that it will be 
impossible to compute a proper premium 
for such contracts, and they declare, 
therefore, the Maryland is to enter an 
untried field with the outcome in doubt. 
One manager, in commenting on the 
subject, says: 

The present policies are the result of 
experience and court decisions. The re- 
strictions are those that a proper test 
shows to be necessary in safeguarding all 
interests concerned, Rates based on pres- 
ent contracts are badly cut so that some 
companies find they are losing money. 
Therefore, if a wide open policy is put on 
the market, can a sufficient rate be se- 
cured under present conditions to protect 
it against the greater liberality? ake a 
manual rate of $1 on a certain class. It 
is probably cut to 75 cents, now what is 
the proper rate for a wide open policy? 
With the demoralized conditions in the 
liability field it seems to me that we need 
all the restrictions that experience shows 
to be wise. Ns RS ale 

Another experienced liability | man 
takes a very different view, and it is but 
fair to state that he is not a represent- 
ative of the Maryland Casuality. He 
said in substance: 

I think the policy is a dandy, as far as 
I have had opportunity to look it over, and 
marks an advance in liability underwrit- 
ing. I think the reasons the company 
assigns for the change are excellent. The 
only question in my mind is whether the 
company can get the right price for it. 
Until Sidney A. Moon left the Fidelity & 
Casualty and went to the Ocean and got 
up its forms, practically all policies had 
been alike. There was no originality dis- 
played. The Ocean has done a large busi- 
ness on its own forms although it offered 
the regular forms cheaper. I think the 
Maryland’s new policy is what is needed. 
What with the ignorance of local agents 
at small points, the feeling on the part 
of special agents that they must do busi- 
ness and the carelessness or ignorance of 
brokers, the assured in too many cases 
has had trouble with liability companies 
until a feeling of distrust is general. This 
policy will have a tendency to allay this. 
I do not think the other companies will 
be quick to follow in the Maryland’s foot- 
steps, however. I believe I could almost 
hit the exact wording of President Sew- 
ard’s editorial in the next issue of the 
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a po were justifiable, 
adopted it long ago. 


Will Have a New Manual 

In view of the numerous changes in 
tariffs effected during the past eighteen 
months, it has been deemed advisable by 
the company members of the Burglary 
Underwriters Association to issue a new 
edition of the rate manual, eliminating 
thereby all possible confusion as to the 
proper charge upon a given risk. A 
meeting of the association will be held on 
Friday in New York at which a number 
of matters that have long engaged the 
attention of managing underwriters will 
be taken under consideration. 


COMMENTS ON BANK BURGLARY 


would have 











Better Class of Safes Being Used 
Country Have Tended to Reduce 
the Average Rate. , 





General agents of bank burglary com- 
panies in the west say that the agree- 
ment among the companies is being well 
observed. 

_The banks in small towns are using a 
higher grade of safes than formerly. The 
country banks in large numbers traded 
in their old safes at their cost price for 
those of standard make. The new banks 
- only purchasing strictly burglarproof 
safes. 

The better class safes being used has 
caused a decrease in the average in- 
surance rate. The heavy losses have 
come from banks with the old style bur- 
glar and fireproof safes. The higher 
rates put on this class convinced the 
banks that it was dangerous to continue 
the use of the old type of safe. 


Bank burglary underwriters do not see 
much merit inthe “mysterious dis- 
appearance” clause of the Metropolitan 

urety. They say it reads all right on 
the first page but the restrictions on an- 
other page emasculate it. For example, 
they say that outside of sneak thievery, 
which is highly improbable in a bank, 
there are two ways money can mys- 
teriously Super One is by the tell- 
ers findin eir books do not balance 
and the Metropolitan’s policy does not 
cover this sort of shortage. Another is 
to discover a shortage in the reserve 
fund, which probably is not counted in 
the smaller banks more often than once 
in a week or so, but the Metropolitan 
policy only protects. shortages found 
within twenty-four hours after the books 
were balanced and found correct. 


_ Whether the American Bank Protec- 
tion Company of Minneapolis will be able 
to corral much burglary business with its 
new company remains to be seen. It will 
only issue a policy on banks that use its 
protective service. 

here are rumors that some of the 
companies that only do a limited bank 
burglary business will give it up entirely. 
They have not the facilities to secure 
enough of it to strike an average. 


Stewart with the National 


W. Herbert Stewart, formerly secretary 
of the Illinois Surety, has been elected 
assistant secretary of the National Surety 
to assist Secretary Shriver in the under- 
writing department. Mr. Stewart is re- 
garded as one of the most capable surety 
underwriters among the young men of the 
country. 





Bryan’s Resignation Accepted 

At the meeting of the board of di- 
rectors of the United Surety last week 
the resignation of Olin Bryan, as 
president, was considered, and at his re- 
quest, the board gave its unanimous con- 
sent to his retirement. No successor was 
chosen for the position of president, the 
matter going over for consideration at 
the regular mectiog of the board on 
Sept. 27. Walter T. Rosen of the firm 
of Ladenburg, Thalman & Co. resigned 
from the board, and J. Markham r- 





shall of the law firm of Underwood, Van 
Vorst and Hoyt, of New York, and 
Frederick H. Gottlieb of Baltimore were 
elected to the board. Mr. Bryan will re- 
main as a stockholder and director of the 
company. 


ACT ON FULL MEDICAL 





SERVICE 


Physicians’ Societies In Some States Pro- 
test Against Contract Work, as It 
Reduces Their Fees. 








The attitude of some of the physi- 
cian’s associations toward contract work 
may have an effect later on full medical 
aid offered in some liability policies. 
Where such are issued the company con- 
tracts with a physician to do the surgi- 
cal work, and it means that under this 
system the regular fees are reduced. 
The medical societies seem to object to 
any scheme that tends to cut their sched- 
ule of prices. 

Employers have found that some com- 
plications enter into full medical service 
contracts because at times the contract 
surgeon is not at hand to take an emer- 
gency case and the ethics of the profes- 
sion debar him from accepting it after 
another physician has begun it. The in- 
surance policy requires that only the 
services of the contract surgeon be used. 

The medical service part of a liability 
contract is more or less of an anomaly, 
as it is no part of the indemnifying 
feature. If it is not required, a reduc- 
tion of 10 percent is made in the rate. 
Where full medical service is given an 
extra charge of 10 percent is made over 
the first medical aid premium. 

As is known the Ocean in its special 
policy gives the assured the right to 
make “payments for medical, surgical, 
ambulance and funeral expenses, and the 
corporation will reimburse the assured 
for 80 percent of such payments, pro- 
vided proper itemized vouchers evidenc- 
ing such outlay by the assured are pre- 
sented to the corporation within six 
months after the accident, but such 80 
percent to be paid by the corporation 
shall in no event exceed $100 for any 
one person.” The Ocean’s experience 
shows this to be a popular policy where 
the assured has tried it. 

The idea of full medical aid is that it 
will tend to deter heavier claims being 
made. There are some risks where it is 
found that first medical aid eats up the 
entire premium. 





CASUALTY NOTES 


The Travelers has secured the liability 
insurance in the big trust line of the 
American Stove & Foundry Company. 


The Title Guaranty & Surety, through 
Hood & Penney of Minneapolis, signed the 
bond of Burke Brothers in the sum of 
$1,250,000, covering a contract for paving 
streets at Fort Smith, Ark. 


E. H. Driggs, vice-president of the Em- 
pire State Surety, has resigned and sev- 
ers his connection with the board of di- 
rectors. President Tomlins asserts Mr. 
ae will devote his time to other in- 
erests. 


The deficiency in the reserve of the Min- 
nesota Mutual Casualty of St. Paul has 
been wiped out and the requirements of 
the law complied with. Hence the proceed- 
ings instituted for the appointment of a 
receiver have been dismissed and the com- 
pany has been reorganized with Dr. Carl 
Worth as president and J. M. Hawthorne 
vice-president. F. E. Neumeyer continues 
as secretary and B. A. Ledy as manager. 





CASUALTY APPOINTMENTS 
Missouri 
& Cas.—Henry J. ~_ Trenton; 


obert M. Wishart, St. Louis; William H. 
Liddle, Holden. 

Indiana & Ohio Live Stock— 
Belcher, Columbia; Maurice H. Winger, 


Polo; Charles Pierce, Appleton City. 

. §. Fid. Guar.—John H. neuer. 
Brookfield; C. M. York, Lancaster; - 
ward E. Campbell, Louisiana; Ed. T. 
Penn, New London; M. P. Drummond, 
Palmyra. 





West Virginia 
Commonwealth Casualty—Homer 0. 


Brinker, R. Glen Parry, Parkersburg. 
Hartford Steam Boil mee H. 
Duinon, Charleston. 


Michigan 
Metropolita: Casual Pl & 
race cme Femmes 
U. 8, Health & Accident—John Court- 
ney, Kalamazoo. 
U. S. Accident—C,. Peterson, Midland. 


‘[ndustrial Disability 


Companies Advertising 





By C. L. O. LUCKEN, 
Of the Continental Casualty. 

As “advertising on behalf of agents” 
we may consider, first, advertising for 
publicity, including newspaper, magazine 
and all other advertising in which only 
publicity is sought, and, secondly, the 
advertising material with which agents 
are equipped. Advertising for publicity 
has become a science, or rather one of 
the fine arts. The advertiser seeks pub- 
licity solely to create a demand for his 

oods, and to reap the full benefit of 
is expenditures he must feature some 
distinctive quality possessed by his wares 
which would render substitution imprac- 
ticable and impossible, otherwise his 
competitors would share with him the 
benefits. The goods offered by indus- 
trial companies, though it may not be 
generally admitted, are so nearly uniform 
as regards quality and price as to deter 
any one of them from incurring the 
enormous expense incident to advertising 
for publicity, and that phase of the sub- 
ject may accordingly. be dismissed. 

The advertising literature with which 
industrial agents are equipped is prac- 
tically as uniform as the policies they 
sell, and consists in the main of two 
small folders, one setting forth a num- 
ber of the diseases to which human 
flesh is heir and a few of the accidents 
which may befall, and which, with “hun- 
dreds of others,” are covered by the in- 
dustrial policy; the other contains il- 
lustrations of classifications, a table of 
rates, etc. These circulars have been in 
use, without any marked change, by one 
of the industrial companies continuously 
for the past fifteen years, and by most 
of the others for terms of years corre- 
sponding with their respective ages. 
These circulars are supplemented by a 
periodical, published in some _ cases 
monthly, in others occasionally or semi- 
occasionally, from which the facts may 
be gleaned that a few claims have been 
paid and a few voluntary testimonials 
received, the latter interspersed among 
jokes clipped from uncredited sources. 
Thus liberally equipped, the industrial 
agent sallies forth, and month after 
month and year after year continues to 
hand them out, and, perforce from 
necessity, continues to represent the com- 
pany and its policy contract according 
to the dictates of his own conscience. It 
is a magnificent tribute to the man b; 
whom these circulars were compiled, that 
in all these years no improvement has 
been found possible, and in all candor 
the companies using them have expected 
their representatives to rightly distribute 
them, little suspecting that, through any 
contingency, the prospective policyholder 
would receive but one of the twain, 
thereby becoming conversant with but a 
part of the conditions of the policy. 

It would indeed seem that now these 
circulars might well be combined, form- 
ing one which would so clearly and ex- 
plicitly set forth each and every condi- 
tion of the policy contract that any mis- 
statement or omission in the ent’s 
presentation of the proposition would be 
apparent if the circular was read, and 
thus would be done away with the 
plaints which so often reach the claim 
departments, that this, that or the other 
condition which affects the claim settle- 
ment did not appear in the circular given 
out by the agent. The prospective ap- 
plicant sometimes reads the circular; the 
policy is seldom read, due, no doubt, to 
a supposition that the circular and the 
agent’s talk have fully covered every 
point contained therein. . 

Having then combined the two circu- 
lars now in use, and reduced the agent’s 
ammunition correspondingly, he should 
be reinforced by additional material, and 
any person competent to successfully act 
as an agency manager is competent to, 
say once a month, —_ a small 
folder or circular which will bristle with 

deal with up-to-date facts 
the agents 








stantly something that is new. The sub- 
ject of advertising on behalf of agents 
is one which is worthy the best thought 
of those engaged in the industrial busi- 
ness; the field men are “the men be- 
hind,” and they deserve, in this line, the 
best that is procurable and in generous 
quantities, 


CASUALTY APPOINTMENTS. 


Ohio. 
American Bonding—G. H. Van Wagener, 


London. 
Maryland Cas.—Wm. Ware, Greenville; 
Given and oO. W. 


Edgar Battee, Alexandria 
National Cas.—P. H. A 
Ritter, Ashtabula; Chas. C. Cole, Ports- 
mouth. 
North Amer. Acci.—G. D, Fenton, Rock 


ee 
Penna Cas.—E. B. Joy, Elyria. 
Indiana 


& Foust, 
Goshen; H Messersmith, Muncie; 
R. P. Smith, North Manchester; John H. 


Brubaker & Sons, Warsaw. 

Ocean Acc. & Guar.—Elkhart County 
Abstract Company, Elkhart. 

Title Guar. & Surety—D. J. Hummer, 
Hartford City. 

U. 8. Fid. & Guar.—Marshall Thatcher, 
Frankfort. 
U. 8S. Health & Acc.—E, A. Clarke, Jr., 
uth Bend. 


Minnesota 
Fid. & Cas.—H. L. Simons, Glencoe; 
F. M. Peach, Lyle; J. N. Barnes, Minne- 


apolis; J. F. Wyman, Northfield. 

Metropolitan Surety, New York—Charles 
EB. Fairchild, Kasson. 

Union Accident and Benefit, Oshkosh— 
H. E. rvey, Montevideo. 

United Surety—W..H. Palmer, Anoka. 

Wisconsin 

American Gonding—J. 8. 

Atlas Cas.—J. A, Grubba, Mellen; Simon 
Schaefer and A. E. Johnson, Fond du Lac; 
O. W._ Timm, Plymouth; Charles Grassold, 
Kiel; J. L. Sohn, Hilbert; A. H. Penzien, 
Manitowoc; E. A. Wodsedalak, Algoma; 
M. Schauer, 


J. N. Robilard, Kewaunee; 

Sturgeon Bay. 

aw Protective—C. Coolidge, Madi- 
mn. 
Cas. Co. of Amer.—Stephens & Erickson, 


Superior. 
Chippewa Valley Cas.—E. C. Hanson, 
Dodge- 


Blair; C. B. Johnson, Hixton. 
ord S. B.—W. F. Carter, 
una. 
hila. Cas.—G. H. Ruff, Marinette. 
Time Indemnity—J. J. Hartley, Milwau- 
kee; C. W. Moeller, Menomonee Falls. 
U. 8S. Cas.—B. T. Davis, Oshkosh. 


Illinois 
Indem.—A. R. Sexton and H. N. 


Ellis, Ashland. 


tna 


Acci. 8. Sellars, Paris. 
> = _aiaaaenea Cas.—G. B. Brown, Phila- 


delph 

Continental Cas.—E. W. Davison, Rock- 
ford; Edward Hardesty, Westfield; D. P 
Padfield, Edwardsville. 

Fid. & Cas.—Le Roy Hetherington, Kan- 
kakee; W. P. Seeber and R. E. Smith, Ben- 


ton. 
Generel Acci., Pa.—J. H. Peterson, Kan- 


kak 

Fid. & Cas.—O. W. Hathaway, Sheldon; 
W. H. Taylor, Maple Park; B. T. Kealing, 
Streator; R. F. Peru; M. 
Husman & Hecker- 
; H. C. & J. T. Coen, 
8S. Gillmore, Moline; G. J. Scheve, 
Mascoutah; G, G. Robertson, Ridgefarm; 
8. O. Oliver, Joliet; W. C. Stilson, Tam- 
Pico; A. Miller, Hillsboro. 

Phila. Cas.—W. F. Bryan, Peoria; G. W. 
Scanlan 


. Decatur. 
U. S. Health & Acci.—J. 8. Fish, Rock 


d. 
United Surety—J. P. Higgins, Braid- 
wood; P. L. Jorgenson, Waukegan. 


Great Eastern Cas.—C. B. Ogilvie, Rock 
Island. 


Ind. & O. Live Stock—Harvey Griggs and 


F._ A. O’Hara, Peoria. 

London Guarantee—C. E. Appler and 
G. H. Brown, Chicago. 

Maryland Cas.—E. A. Rice, Gillespie; 
z m. Peirson, Murphysboro; C. A. Kearney, 


‘on. 
oa Surety—-J. H. Barnhard, 


nville. 
National Acci.—H. H. Clark, Princeton. 
—” Amsterdam Cas.—W. H. Hyde, De 


N. Y. Plate Glass—H. H. Cleaveland, 
Island. 


Rock 

Penna. Cas.—S. S. Barnett, Barnett. 

6 eg —¢ * whi, Manhole: Snow, Shel- 
ion; rr ee. 

Pheenix Preferred ‘Acci.—J. T. Hall, Chi- 
cago. 

Title Guar. & Surety—H. T. Pemberton, 
Rushville; Troxell & Kikendall, Springfield; 
C. Westemeier, Carlinville. 

U. 8S. Cas. F. Gorrell, Chicago. 

U. 8. Fid. uar.—J. P. Streuber, High- 
King, 


land; c. s. Ritter, Murphysboro. 
U. 8. Health & Acci. 

Unionville. 

aon’ Surety—H. P. a, 

Smith, Batavia; 'T. E. Ryan, St. Charles. 
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GENERAL NEWS FROM FRISCO 


(Continued from Page 3.) 


in the banks, from claimants who have 
received their insurance money, and 
pending the preparation for building, 
local investments and the expansion of 
the trade there is no local need for 
these large funds. 

Grand Jury at Work 

The grand jury is again at work and 
is still after the Eagle. H. C. Quinby, 
the attorney for the company, has so 
far evaded process, although many ef- 
forts have been made to get at him. 
Some of the inspectors employed by 
Mr. Quinby, however, were before the 
grand jury to give testimony as to their 
methods in getting reports as to losses. 
They stated that they went to persons 
in the neighborhood of a claimant to 
ascertain, if possible, what damage had 
been done by earthquake. 

The grand jury will also take up 
complaints against claimants who are 
charged with padding their proofs of 
loss and engaging in other practices to 
defraud the comparies. 

Milwaukee Mechanics’ Liability 

When Attorney-General Spence of the 
Milwaukee Mechanics was here he gave 
the following financial statement of the 
condition of the company: Entire losses in 
San Francisco, Santa Rosa and San Jose 
$2,716,000; reinsurance on these risks, 

000, all of which can be collected; 
additional outstanding losses throughout 
the country, $171,000, the reinsurance on 
this bringing the net amount down to 
$131,000; total liabilities, $2,157,000, with 
$1,496,000 in the safety fund for pay- 
ment. On the basis of this statement it 
became evident that the company was un- 
able to pay more than seventy cents on 
the dollar, which it has done. 

WIll Make a Report Soon 

The Chamber of Commerce of San 
Francisco, which is gathering informa- 
tion as to how companies are paying their 
losses, will probably make a report in 
the near future. Professor Whitney is 
in charge of this work, and the feeling is 
that enough information is gotten to 
show how each company is meeting its 
liability. Some of the members desire 
that the report be gotten out this month. 
The members of the Chamber of Com- 
merce declare that since Professor Whit- 
ney took up his work the situation has 
improved, as some of the companies were 
afraid of the publicity that would be 
made of the report. 


Run on Hibernia Bank 


On Tuesday thousands of depositors 
were lined up in front of the Hibernia 
Savings Bank and a serious run on the 
bank has since been in progress. This 
is the institution that recently made an 
attack upon the London & Lancashire 
and other companies through Attorneys 
Tobin & Tobin. For this act the bank 
charges the companies with the circula- 
tion of rumors to the bank’s discredit. 
One of the bank officials said that while 
much money had been withdrawn during 
the last ten days, the bank had received 
$8,500,000 in deposits since the fire. The 
total loans of the bank aggregate $17,000,- 
000, with $09,000,000 insurance in the 
burned district and this insurance has 
been collected at the rate of about 
$100,000 a day. The bank has a reserve 
fund of $6,000,000 and it owes its de- 
Positors $55,000,000. 

Defense of the North German 

The North German Fire of Hamburg 
has set up the grounds on which it ex- 
pects to evade payment. The first official 
embodiment of its claims is made public 
through an answer filed in the superior 
court in the suit brought through the 
agency of the North German Policy- 

olders Association to secure payment 
of the face of the policy held by Charles 

eisel, the amount involved being $2,275. 
After making a technical defense, « the 
company proceeds in its plea as follows: 
d for another- answer the de- 
fendant says that the policy of. insurance 
executed by the defendant and in the 
said complaint referred to was Subject 
to diverse conditions and éxceptions and 
the same are not set forth in the said 





complaint. It was among other things 
provided that this defendant should not 
be liable for loss caused by earthquake 
and upon its information and_ belief 
alleges that the fire and the plaintiff's 
loss in the complaint referred to were 
caused by earthquake. It was provided 
that this defendant should not be liable 
for loss caused by order of any civil 
authority to prevent the spread of fire 
and upon information and belief alleges 
that the fire and loss of the plaintiff were 
caused by the act of civil authority to 
prevent the spread of fire.” 

This is the plea in substance that the 
North German Company will make in all 
the cases that are brought against it in 
this city in all probability, and the same 
general allegations will be made a de 
fense in the German courts in which 
legal proceedings will soon begin. 

Action Must Soon Be Taken 

Notice will soon have to be given the 
home office of the allied interests of the 
Firemans Fund, Home Fire and Marine 
and the Pacific Underwriters as to the 
intention of the policyholders in the mat- 
ter of the proposed settlement of all 
claims for losses in the San Francisco 
fire on the basis of 50 percent in cash 
and 50 percent in stock of the rehabili- 
tated Firemans Fund. Through W 
Dutton, president of the Firemans Fund 
and its allied corporations, the policy- 
holders of the three companies are to-day 
notified that their consent to the plan 
formulated must be forwarded to Dutton 
before Sept. 15. Blanks for said notifi- 
cation to be filled out by the policy- 
holders have been sent to all who were 
insured in the companies named. It pro- 
vides in the contract that all of the con- 
ditions in the printed agreement that 
must be signed by policyholders to make 
the document binding shall be fulfilled 
prior to Jan. 1, 1907. 

The essential features of the plan are 
the raising of the fund of $2,000,000 in 
cash by the old stockholders of the com- 
pany and the settlement of practically all 
direct claims by the payment of one-half 
in cash and one-half in paid up stock in 


Completing Its Adjustments 


San Francisco, Cal., Sept. 9.—(Spe- 
cial.)—Some of the companies are prac- 
tically through with their adjustments 
and are releasing their men so that they 
can follow their regular pursuits. The 
Springfield Fire & Marine, for example, 
has less than eighty claims to pay. It 
has about thirty unadjusted losses. 
Twenty-five claims have been through 
the committee of fifteen of the general 
loss bureau and only await action by the 
committee of five. There are only five 
claims on which any work of moment 
is to be done. 

Some weeks ago the Springfield re- 
leased some of its men and has kept 
at hand only a sufficient force to dis- 
pose of the claims as rapidly as possi- 
ble. William Fulton, the general ad- 
juster of the Springfield at Kansas City, 
Mo., was on the first committee loss. He 
returned to Kansas City about July 20. 

The Springfield has now left the tem- 
porary quarters that it took after the fire 
and has returned to the Kohl building. 

Underwriters are commenting favor- 
ably on the correctness with which the 
Springfield estimated its salvage in the 
very outset. It announced that 5 percent 
seemed a conservative figure. At the 
close of the adjusting period it finds 
that the average salvage will run be- 
tween 4 and 5 percent. This shows that 
the company in settling its losses only 
considered as legitimate salvage the same 
items found in the settlement of any 
loss and did not deduct from the face 
of its policies any -percentage for as- 
sumed earthquake damage. 

The Springfield, owing to its honor- 
able method of conducting business on 
the coast, and the prompt, efficient and 
straightforward course in settling its San 
Francisco losses, finds new business com- 
ing in at-a rapid pace. Manager Dor- 
nin of the Pacific coast department re- 
ports an increase of 500 percent during 
‘the last few months, a record that tells 
its Own story. - 7% 
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Royal Exchange Assurance of London, England 


Incorporated A. D, 1720 








United States Branch, 92 William St., New York 


UBERTO C. CROSBY, RICHARD D. HARVEY 
General Manager Assistant Geacral Maaager 





CASH CAPITAL $1,000,000 


New Hampshire Fire Insurance Co, Of Manchester 


Strong representative agencies throughout western field cordially solicited 
SPECIAL AGENTS: 


J. O. Lez, Minneapolis, for Minn. and Wis, Aaron W. Jonzs, Columbus, for Ohio. 
D. C. Zencuer, Kansas City, for Mo., Kan. and M. 8. Moorz, 171 La Salle St., Chicago, for Ii, 


Colo. Ind. and Ky. 
Cuares W. Krueger, Omaha, for lowa and Neb, Gro, K. Manon, Hillsdale, for Michigan 
Joun J. Henry, Pres. Gzonras F. Resve, Vice Pres, 


INSURANCE Co. 


Oe 


CARROLL L. DEWITT, General Agent, 


rorao PF] E N | 


TORNADO 
OF BROOKLYN, N. Y. 











Cmamizs M. Hennt, Sec 





153 La Salle St., CHICAGO 


INSURANCE 
COMPANY 








- Western and Southern Department, 205 La Salle Street, CHICAGO 





j. H. LENEHAN, General Agent CHAS. R. STREET, Ass’t General Agent 





ORGANIZED 1852 CAPITAL 41,000,000 
Fire Insurance Co. 


HANOVER or new yore 


San Francisco losses are being paid on the dollar-for-dollar basis as 
adjusted. This conflagration is receiving the same liberal treatment as 
the others which the company has experienced during the last 50 years. 


WESTERN DEPARTMENT, 184 La Salle St., CHICAGO 


C. W. HIGLEY, General Agent F, A. HUBBARD} Assistant General Agent 


Georgia Home Insurance Company 


OF COLUMBUS, GA. (Chartered 1859. 





Cash Capital - : : ? $ 300,000 
Assets, January 1, 1906 - ° ° ° - 1,034,603 
Surplus to Policy-Holders - - . ¢ — 574.543 
Western Department, 159 La Salle St., Chicago  . T.. W. EUSTIS, General Agent = 
THE GEORGIA HOME SUSTAINED NO LOSSES IN SAN FRANCISCO 
AGENTS WANTED IN PROTECTED TOWNS AND CITIES. NO MULTIPLE AGENCIES 
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the old company at a valuation of $500 
per share on a par value of $100. 
Will Not Do Collecting 

The board of directors of the Policy- 
holders League which was organized to 
assist losers by the conflagration to en- 
force the collection of their claims 
against the insurance companies, has Fe- 
stricted the range of its activity. While 
continuing to operate along the same gen- 
eral lines, it will not undertake the duty 
of collection, but will provide legal ad-. 
vice for its members and help in the 
preparation of evidence. 

‘Lhe following letter was sent to all 
members of the league, over the signa- 
ture of F. W. Dohrmann, vice-president: 

The ofiicers and trustees of the Policy- 
holders League regret to advise you that 
the general public of San Francisco, either 
through lack of desire or tardiness in ac- 
tion, have not been disposed to avail them- 
selves of the collection feature of the 
league, and have not registered in sufli- 
ecient numbers or sufficient quantities for 
this purpose to warrant the officers of the 
league in proceeding further along the 
specific lines of coliecting for the bene- 
fit of individual policyholders. 

The league will continue its efforts 
along the general lines specified in the 
by-laws for the betterment of insurance 
conditions and for the other public pur- 
poses outlined therein, but regrets that 
it cannot, under the circumstances, un- 
dertake the duty of collection. 

Deposits Will Be Returned 

In accordance with our by-laws, which 
provide: “in the event that the applica- 
tions for membership fail to reach an ag- 
gregate of policies yepresenting an 
amount satisfactory to the board of 
trustees all deposits shall be returned,’ 
the original deposits and acceptances 
will be returned to the subscribers upon 
presentation of the receipts issued there- 
lor, and you are requested to call at the 
office of the league, Midway building, 771 
Market street, petween the hours of 9 
A. M, and 12 o’clock noon, any day dur- 
ing the month of September, on or after 
next Monday, September 10th, when you 
will receive your check and acceptance 
and yield up your receipt. 

The officers and trustees of the league 
desire to notify you that their efforts in 
behalf of a satistactory settlement by the 
Firemans Fund, Home Fire and Marine, 
Pacific Underwriters and Calumet in- 
surance companies will be continued, and 
further registration and power of attor- 
ney is eurnestly requested in regard to 
these companies. Similar action in re- 
gard to other companies as may be nec- 
essary will be taken from time to time, 
and the Policyholders League will con- 
tinue to safeguard, as far as possible, the 
general interests of the insuring public. 

We Leg to notify you, as a matter of 
general information, that some of the 
officers and trustees of the Policyhold- 
ers League have pooled their issues in 
several companies not making satisfactory 
settlements and have arranged with L. 
A. Redman to represent them and act 
for their private interests. We deem it 
only fair to notify you to this effect for 
your further guidance in such cases. 





SAN FRANCISCO NOTES 
General Agent Lenehan of the Phenix is 
back from Frisco. 


William Macdonald of San Francisco is 
visiting Chicago and the Hast. He was 
formerly manager of the London & Lan- 
cashire, 


The Austrian Pheenix says it will pay all 
losses wherein the European Underwriters 
is interested. It is one of the companies 
issuing the joint policy. 


ge A C. Quinby for the Eagle of New 
York declares that all claims and proofs 
of loss with his company, owing to the 
persecution of the grand jury, have been 
forwarded to New York and that it is the 
intention of the company to make all pay- 
ments on a 75 percent basis. 


POT IS BOLLING HARD IN INDIANA 


(Continued from Page 1.) 


City and a few other towns that have 
been rated under the Dean schedule are 
ready to be promulgated, the state board 
asked the league to concur to the rates. 
The league refused to do this unless it 
was allowed to have its rater check them 
over and it declined to agree to the fur- 
ther use of the Dean schedule unless its 
rater. could participate in the application 
of the schedule. The state ‘board refused 
to agree to the league’s proposition and 
the matter has goten into a_ serious 
tangle. 

At the state board meeting a movement 
was started to appoint a committee to go 
to Chicago and confer with the governing 
committee, but it was suggested that the 
governing committee did not care to re- 
ceive any committee. In fact, the hint 
was thrown out that the governing com- 











The Old Reliable 


The Local Agents’ Company 


INC@RPORATED 1865 


German Insurance Company of Freeport 


The Largest and Most Successful Fire Insurance Company in the West 


Assets, January 1, 1906 .....----++++++++$6,348,738.07 


Lichtin iediefing reinsurance......--.. 3,996,672.83 


NET 


Home Office: : 


URPLUS.....-- +++ seeeceseeees+ 5,952,065.24 


Cc. O. COLLMANN, President 
HENRY BAIBR, Vice-President 


FP. M. GUND, Secretary 
D. B. SCHULTE, Treasurer 


Freeport, Tilinois 





mittee was about ready to relieve the 
state board of some of its powers. It has 
refused to allow the state board to en- 
gage new quarters, 
Position of the League 

The league is still defiant as to its 
policy, although it is understood down 
here that the union companies have se- 
cured sufficient support from enough com- 
panies to put the Dean schedule into 
effect regardless of the attitude of the 
league. The members of the league de- 
sire to maintain their policy of equality 
with the state board for the moral effect 
it has on agents. They feel that by giv- 
ing in to the governing committee and 
the state board, the agents will come tu 
believe that the nonunion element has 
nothing to say in Indiana as to rate 
making. 


UNDERWRITING OF PLATE GLASS 


(Continued from Page 2.) 
is it that they didn’t? Why is it that 
when one company makes a fair quota- 
tion an emissary from another company 
in the person of one of its officers will 
cut that quotation in half and, beside, 
propose to the assured that during every 
month in’ which no loss is reported, a 
certain percentage of his premium will be 
returned to him? Why is it that those 
companies instruct their agents to get 
business regardless of rate? Why is it 
that they permit their agents to propose 
to an insurer that no matter what price 
he is paying for his insurance at present 
they will discount that price, whether they 
have ever set eyes on the schedule of the 
risk or not? Why is it these agents are 
permitted to say to a man who has been 
paying $75 for his plate glass insurance 
‘that he must have money to throw to the 
dickey-birds; that $20 is an ample price, 
and that they would be glad to get his 
business at the latter figure? 
Make Unfair Competition 

_ “Competition must be expected in any 
line of business, and we are ready to try 
conclusions when it is presented as a 
sane and legitimate proposition; but da 
the above propositions sound like they 
emanated from specialists in the busi- 
ness? Can it be explained why such 
offers are made in the face of a rising 
market in the product that these compa- 
nies have to supply? Does any sane busi- 
ness man, who considers a reduction in 
the price of the article he has for dis- 
posal, take any such action, when the cost 
of the article to him has advanced 40 
percent? 

Is there any wonder why we wonder? 
Is the plate glass insurance business one 
that should respect certain laws of gain 
or loss, or is it just a merry pastime? 








Quaid Appointed Special 


O. J. Prior, superintendent of agencies 
for the Vedder Underwriter Company, 
has appointed William Quaid as special 
agent, representing the Delaware Fire of 
Dover, Dela., for Ohio, Michigan, Wis- 
consin and Missouri. 





Burns Macdonald of Denver, special 
agent of the London & Lancashire in the 
mountain field, has resigned. He is a son 
of William Macdonald, former coast man- 
ager of the company, 

The National of Ireland has levied an as- 
sessment of £6 a share to meet its old 
obligations. 


The Jefferson Fire Insurance Co. 


OF PHILADELPHIA 
Capital $200,000 Net Surplus, $304,483.85 


Surplus to Policy Holders, $504,481.81 


A Reliable and Progressive Company Operating Upon Liberal Plans 
AGENTS SOLICITED IM ALL CITIES AND VILLAGES 


W. B, BIERCE, General Agent 
FOR MICHIGAN, MINNESOTA, OHIO AND WISCONSIN 
Whitney Opera Heuse Block, Detroit, Mich. 


H. A. BARTELS, Special Agent, Detreit, Mich. 
J. T. KIRKWOOD, Special Agent, Cleveland, Ohio 





Wa. TREMBOR, President. Wa. Fairer, Secretary 


The German National Insurance Co. 
CHICAGO, ILL. 
* Assets Over Ong Mitton Dottars 


We protect our agents against overhead writ- 
ing and surplus linerse Honorable and prompt 
dealing is our mottoe 











AGENTS WANTED IN DESIRABLE LOCALITIES 





DIRECTO! 
sssececeeeeeceeeee SQligman & Meyer, Bankers, New York 
Otto Heinze & Co. 


New York 
THE ist, New York 


2 ‘ nz Te eee eee eee talist, 
. A. Scheftel........ ... J. 8. Bache & Co. kers, New York 
COSMOPOLITAN |. Kohn a cersrmecpeseapeesie »  Gorenet Presi ent of the Chrome Steel Works 
Fire Insurance Ex-Commigstoner Ex-Treasurer Department of Docks, New York 









Bernheimer-Schwartz Pilsener Brew. Co., New York 








Company of sseeseeseseeeeeeeee President Brunswick-Balke-Collender Co., Chicago 
New York ... Vice-President Automatic Electric Co., Chicago 
.. Proprietor Sherman House, Chicago 
pecccccnccccccceso ge y Chicago 
ADOLPH LOEB, Pres. 


LEO A. LOEB, Vice-Pres. 
H. A. SCHEFTEL, 2nd V.P, 


ont Sncus odecibiicesaetl 50,000 
LOUIS L. LOEB, Secy. CAPITAL PAID IN............++++2e+« 300.000 
NET SURPLUS.........0.2000 Saas 150,000 
SURPLUS TO POLICYHOLDERS .... 450,000 


ADOLPH LOEB & SONS, S®%ERAL AGENTS FOR THE UNITED 


NEW YORK, 93-97 William St. CHICAGO, 159 La Salle St, 





1825 THE 1906 


Pennsylvania Fire 


INSURANCE COMPANY 


Incorporated 1825, Charter Perpetual 
Office: 508-510 Walnut St., Philadelphia, Pa. 





Commercial 
Union 


Assurance Company, Ltd., 














Femple Bullding 


pe sSesevovee cvos escteciscschocesl, SEER 
Serpe ose ore: secncee TRRARERES of London. 
R. Dale Benson, Pres. W.Gardner Crowell, Sec. 
ee ek ee ee eee Wir Morel, dar acs UNITED STATES BRANCH: 
Cor. Pine and William Sts., New York 
WESTERN DEPARTMENT: 
wae WESTERN DEPARTMENT: 
CHAS. H. BARRY, Manager 315 Dearborn Street, Chi 
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POINTERS 


FOR LOCAL AGENTS. 











The recent cancellation of policies by a 
local agent at Quincy, Ill, in three com- 
panies pro rata, because he was dissatis- 
fied with the companies, has raised the 
question of an agent’s power in this re- 
gard. These policies were rewritten in 
other companies for the unexpired term 
for the pro rata premium. Some have 
taken the ground that the agent is the 
company so long as he holds his commis- 
sion and can act for the company in can- 
cellations. 

The authority of the agent is limited 
and proscribed within certain lines. Often 
he cancels a policy because he thinks 
there is cause, but he knows the com- 
pany will approve. The company, if it 
saw fit, could make him stand the differ- 
ence between short rates and pro rata. 
So long as a company is satisfied with its 
business, its agent has no authority to 
cancel. Indiscriminate cancellation would 
be a power no company would delegate 
to an agent. Cases of pro rata cancella- 
tion on part of an agent have been tested 
in the courts, resulting in the companies 
being sustained. 

A company has the power to compel 
obedience to instructions on part of its 
agent and also to demand that he operate 
within the boundaries that are mapped 
out for him. 

An agent would subject himself to 
damages if he attempted wholesale can- 
cellation without the company’s approval. 

QuestTion.—What companies have re- 
tired from California since the conflagra- 
tion? 

Answer—American, Pa. Austrian 
Phoenix, Assurance Company of Amer- 
ica, Atlanta Birmingham, American of 
Massachusetts, Buffalo German, Calu 
met, Dutchess, Delaware of Philadelphia, 
Eagle, Germania, German of Peoria, Mil- 
waukee Mechanics, New Hampshire, 
North German of Germany, North 
German of New York, New York 
Fire, Rhine & Moselle, Security of 
Maryland, Transatlantic, Traders, Union 
of Pennsylvania, United Firemens. The 
Royal Exchange has cancelled all busi- 
ness in San Francisco. 


One of the things that show how 
much care an agent must use in getting 
up forms came to light recently. A large 
printing plant was insured for $10,000 
and the form was made to read as fol- 
lows: “On type, stands and all other 
goods used in a printing office,” It was 
intended to cover both type and type 
stands and with the comma between the 
two words it did do so; but the com- 
positor omitted the comma, so that it 
read: “On type stands,” etc. Thus the 
form did not cover any of the type at 
all. Luckily the omission was discov- 
ered in time by some one in the com- 
pany’s office and the agent was notified 
to change his forms, and what might 
have been a serious error was corrected 
in time. 

The majority of agents are unaware 
of the possible injury they may do 
their companies by endorsing on poli- 
ies, “permission given to use artificial 
gas.” In bygone days, when there was 
but one artificial gas manufactured, ex- 
tracted from coal, such a permit was 
permissible, but in the present day, 
when there are other artificial gas illu- 
minants—acetylene, gasoline and _ the 
like—for which special privileges are 
designed and, in some cases, additional 
premium required (the use of some be- 
ing prohibited), the old-time permit is 
wholly out of line and should never 
be used. Cases have come up where 
this permit has been attached, and the 
company, assuming that it was intended 
to allow the use of the commonly used 
artificial gas, has not offered any criti- 
cism, but when a loss has occurred it 
has been found that a gas has been used 
for which a special permit is required 





and additional premium required; or, 


perhaps, the gas in use is one that is 
not allowable. In such cases companies 
have, generally, been compelled by the 
courts to pay, hence it is very impor- 
tant that the agents use more explicit 
privileges, attaching printed permits 
where same are required or, if only 
the coal gas product is in use, the per- 
mit should so state so that the com- 
pany will know just what it is granting. 


Agents not under the jurisdiction of 
any rating office, where rates are 
checked up, should not forget that there 
are certain classes of risks which require 
extra charge, wherever, under lease or 
contract, the owner has waived his 
right of recovery from a railroad com- 
pany for loss or damage by fire caused 
by it to the property insured. As per- 
haps. all agents know, there is a stand- 
ard form of railway subrogation waiver 
clause, which is being generally used, 
but it has developed recently that many 
agents fail to apply the extra charge. 
When this clause is used in policies 
covering any of the following classes 5 
percent must be -added to the basis 
rates. 

Iron workers, metal workers, combined 

wood and metal workers, distilleries, beet 
sugar factories, electric light and power 
plants, flour mills, mining plants, packing 
houses, tanneries, tobacco factories, gas 
works, paper mills and breweries. 
_ An advance of 10 percent should be 
made in the case of wood workers, ice 
houses, coal docks, elevators and saw 
mills, while 15 percent should be added 
for lumber in yards. 


WEST AND NORTHWEST NEWS 


(Continued from Page 7.) 

italists rated individually in excess of 
$1,000,000 by the mercantile agencies. 

The company has organized to do a 
general fire and marine insurance busi- 
ness throughout the United States and in 
foreign countries. The directorate of the 
new company is composed of the follow- 
ing: F. C. French, president; F. S. 
Rhodes, first vice-president; Frank Men- 
ten, second | vice-president; Elmer E. 
Houghton, treasurer; Harry B. Hough- 
ton, secretary. 





Missouri Agency Appointments 


4itna—Ed §S. Case, Gilman City; A. D. 
McCroskey, Stewartsville; S. J. Hender- 
son, Kansas City. 


— - N. J.—H. T. Martin, Ravenna; 


Warfelman, Bland; R. R. Bennett 
Campbell; . S&S. G. Prowell, Rich Hill; 
E. M. Peters, Rushville. 

American Central—Michael Ziegler, 
Commercial Union—Crutcher & Sons, 
Kansas City. 


Eastern—Clapp & Anderson, St. Joseph. 
Fidelity—J. C. Barrows, St. Louis, 
Georgia Home—Miss Gertrude E. Grier, 

Aurora, 

Germania—Thomas E. Shriver, Mt. Ver- 
non. 

L. & L. & G—James BD. Hallow, ZJr., 
Cuba; Wm. J. Underwood, Steeleville; 
Christ Ruehl, Clayton. 

Mercantile—E. L. Kozu, Lamar. 

National Union—John B, Muth, St. 
Louis, 

Northern Assur.—Norris & Montague, 
St. Louis; Frank J. Burleigh, St. Louis. 

Palatine—Robt. Simons, Monett. 

Phenix, Conn.—Charles , A Slavin, 
Coatsville; White McGee, Platte City; Lon 
Adam3, La Russell; J. C. Peightel, Meta. 

Royal—Jonathan J. Hendricks, Brook- 
field; Frank W. Neukirk, Mountain Grove; 
James C. Kerby, West Plains. 

St. Paul—Robert Simons, Monett, 

Spring Garden—Hiram C. Hoffman, 
Chillicothe. 


GENERAL WESTERN NOTES 


The Geisecke Shoe Company is having 
a sprinkler system installed in its large 
factory at Jefferson City, Mo. 

J. R. Bell and James P. Mulqueen have 
combined their insurance interests at 
Council Bluffs, Ia., as Bell & Mulqueen. 

John W. Harris, connected with the 
state banks of Mobridge and Hoven, S. D., 
has opened up an insurance office at each 
place. 

There is criticism of the form of policy 
on the Swift & Co. packing house at Kan- 
sas City, Kan. The 80 percent reduced 
rate clause it attached, but is not made 
applicable to each and every item and 
amendment is being asked for. 

The Mogul Mining Company, formerly 
the Horseshoe Mining Company at Dead- 
wood, S. D., is erecting a new wet process 
cyanide mill to replace the burned “Mogul 
Mill.” The new structure will be equipped 
with sprinklers and a line of $150,000 


Bices. We 


Semmann’s Fire Insurance 
Cancellation Tables 


FOR ACCURATE AND RAPID CALOULATION 
OF RETURN AND EARNED PREMIUMS 


A practical time saver for any local 

ut. Pro rata and short rate, 
earned and unearned percentages, 
for any period on annual three- 
year or five-year policies can be de- 
termined at a glance. Based on 
Western Union ruies. 


Durably Bound—Fiexible Morccco—$1.00 


The Western Underwriter Co. 
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3 Want Column 


One dollar per insertion. Limit, five lines, 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Saile St., 
Chicago. 














Ad- 








FOR RENT—One or more desirable pri- 
vate offices, also desk room, with telephone 
service, by high-class insurance company 
occupying suite in National Life building, 
Chicago. § 13. 





, WANTED—A first-class fire insurance 
agency in a,live town. Ohio, Indiana or 
Mich, preferred. Will purchase it entire 
or take interest in an established business, 
Write and give full ‘eee Address 
8. D. Wyatt, Prospect, O. 


FOR SALE—A prosperous real estate 
and insurance agency in a thriving Mich- 
igan town. Excellent prospects for the 
future. Address C. 19. 








WANTED—A thoroughly competent fra- 
ternal insurance field man as general man- 
ager. Liberal salary or attractive com- 
mission contract to the right party. Ad- 
dress, with reference, J. H. McElroy, Secy., 
Inter-Mountain Mutual Life Insurance 
Company, Billings, Montana. 


SAMUEL GANS COMPANY 


FIRE AND MARINE SALVAGE 


207-209 East Madison Street 
Telephone Main 275 


CHICAGO 
SOUTHERN DEPARTMENT: 1005 Washington Ave., ST.LOUIS 
1. F. Small, Superintendent I Telephone, 308! 


SSeS ee eee 


Prominent Chicag gents 


Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 


Agents for The Connecticat, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Galumet, lowa Home, American Bonding Com- 
pany and Casualty Company of America. 


RITCHELL, MILLER, 
WHITNEY & BARBOUR 
138 La Salle Street. Chicago 


Sole Agents, Phoenix of London; American, N.J.; 
Camden, N. J.; Spring Garden, Pa ; County, Pa.; 
Springfield, Mass.; United Firemen’s, Pa.; 
Security, Conn.; Teutonia, New Orleans; Ins. 
Co., State of Penn.; American, Pa.; Western 
Reserve, 0. 























&. J, ULLMANN ©. A. NEWTON 
H J. ULLMANN & CO. 


159 La Salle St., Chicago 
Agents for 
NEWARK FIRB «- = Newark, N. J. 
CAPITAL FIRB - += Concord, N. H. 
STATE FIRE (Ltd.) ~- Liverpool, Eng. 


AMESON & FRELINGHUYSEN 
F. R. THOMPSON, MANAGER 
159 La Salle Street, Chicago 
Expert handlers of large lines 
Surplus Lines Solicited Anywhere in U. 5, 
General Agents for Pacific Fire, N. Y.; Stuyve- 
sant, N. Y.; National P. & M., N. J.; Ins. Under- 
writers Ageacy of the Spring Garden, Pa. 
Special connections with other cempanies. 
Correspondence solicited from agents in other 





cities, 








Leading Hgents and Brokers. 
ARRY M. COUDREY & CO. 

General Insurance Agents and Brokers 
843-948 Century Bldg, St. Louis 


Correspondence solicited. 
Gent agents and brekers 





Commissions paid non-rest- 
Long distance telephones. 
Representing Norwich Union, Hamburg-Bremen, Phila- 


detphia Underwriters, Fidelfty, Indemnity, Hamiiton, 
Star, Detaware, Austin, Frankfort, N. Y., Plate Glass, Col- 


umbla, and U.8. Fidelity and Guaranty of Md. 


CHURCHILL WHITTEMORE Co, 


a Successors to Wall & Whittemore 


208 North Fourth Street - - ST, LOUIS 


Commission allowed non-resident agents 
on insurance on St. Louls properties. 


Sioux Falls, S. Dak. 


Cash capital, $300,000, Cash sur- 
plus, $50,000. Eastern Department, 
19 Liberty St., New York. 


Se 





Surplus Lines 
SURPLUS LINES 


HE GREAT LAKES FIRB & 
MARINE INSURANCE CO, 


E. E. Niess, Agent 
171 LA SALLE ST., CHICAGO, ILL. 


-  §URPLUS LINES 
RADERS FIRE INSURANCE 
COMPANY 
TORONTO, CANADA 
Subscribed Capital, $500,000 
A. Le. MoCRAE 











United States Representative 
CHICAGO 


159 LASALLE ST. 
















Insurance Agency of 
W.M. UMBDENSTOCK & CO, 


159 LA SALLE STREET 
CHICAGO 





Zictuarial. — 





M. DAWSON, F. I. A. 
a CONSULTING ACTUARY 
Member of the Actuarial Society of Amert 
Fellow of the Institute of Actuaries, Member o 


the Deutscher Verein fuer Versicherungs- W issen- 
schaft, etc. 


No.1 1 Broadway, New York City 
AMES W. GLOVER, Ph. D. 


(in mathematics) 





Consulting Actuary 


1312 Geddes Avenue - Ann Arbor, Mich. 
J H. NITCHIE, 

; ACTUARY, 

153 La Salle Street, CHICAGO 


919 Association Building 


TELEPHONES: 


Central 739. Automatic 8992 





Ansurance Attorneys. 

,7HITE,JOHNSON, _ 
McCASLIN & CANNON 

Counselors at Law 


1M6 to 1424 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 








Hartwell Cabel. 
"i ABELL & KOHL 
Attorneys at Law 


810 First Nat'l Bank Bidg., Cincinnati, O, 


Special attention given to insurance cases, 





J. Louis Kohl 


SEND FOR OUR PRICES ON 


POLICY LABELS 


The Western Underwriter Co., Chicago 
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ILLINOIS LIFE cOmPANE 


CHICAGO 


JAMES W. STEVENS, President bs: 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurance. 


Appress Taz HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 





Fitst Old Line Stock Accident Co. 
Incorporated in Illinois 


Accident and Health 
Special Agents, Sub Agents, Local Agents 


Write to A. E. FORREST, Sec’y 
217 La Salle St., CHICAGO 


For ame or general mcy terms. $1,800 to $6,000 ear paid 
to producers neers. “EXCLUSIVE TERRITORY GIVEN. 














tageen. F President 
“> Conmap Diztz, Viee-President J. H. Lomena, Secretary 


Ghe Cincinnati Mutual 


FIRE INSVRANCE COMPANY 
Organized 


©. H. Pzasz, Treas 


under the laws of Ohio 
Agonts Wanted in Ohio. Sites States Considered 
D CTORS : 
CONRAD DIETZ nanra Mlling Go. Sra Bowens, of Sete Betmen'’s 's Sons, Pork Packers 
A. B. Ipgson, Pres. Fins Bs Srandard C. H. Pgass, Pres. oe aie endian Oe 
CHAS. MEIWINGER, JR., Sec. and Graf B.H.KRocsr, Pres. Co. 
Morsbach Co., Saddlery and Pres. Provident wings Beak & Trust Co. 
J. H. Lurpine, General Insurance J 


Home Office: 3 Masonio Temple 
Se 5 — 
¥. O, Hivanen, Pres. Lun J. Farstos, Seey. 
EL. Davipsox, Treas. 


Davi F. Coxnoity, J. H. P. Surra, 
J.M.Cmawronp, Vice-Presidents. 


Che Empire Casualty Zo, 


Capital Stock $150,000.00 


CINCINNATI, OHIO 











'ONDON & 
LANCASHIRE 


FIRE 








All forms Accident & Health Insurance. Of Liverpool, England 
Attractive and up-to-date contracts. 


Remap desirable territory open to CHARLES E. DOX, Manager 


Liberal commission to agents. 


Address HOME OFFICE, 


Sixth Floor, Union Trust Bidg., 
Lun J. Fatston, Secy. Puchenten. Vs, |$71 La Salle St., 


H. A. RICHARDSON, President 


Western Department 
Chicago, Iil, 


WM. D. DENNBY, Secretary 


The Delaware Fire Insurance Company 


OF DOVER, DEL. 
Capitai, B8200,000.00 
This Company has only $17,250 involved in the San Francisco.conflagration. 
Vedder Underwriter Co., General Agent for the United States 
61 William Street, New York 
H. G. BUSWELL, Cook County Manager, Chicago 


WE ARE OPEN FOR A FEW DESIRABLE AGENCY CONNECTIONS 








JAME S bag BROWN 


Mercantile Libra Cincinnati, Ohio. 
GENERAL AGEN Bu SOUTHERN OHIO 


Federal Union Surety Co. 


of Indianapolis 








FIDELITY, COURT, CONTRACT, OFFICIAL BONDS. 
Paid Up Capital . . . $300,000 
Stockholders’ Liability - . - . 300,000. 

Reserve and 8 - . ~ . 196,489.99 
Total se el : . . 99 














‘W. M. HAHN, Manager 
C. W. UPSON, President E. D. BAXTER, Treasurer 


E. B. PROCTOR, Vice-President W. M. HILTABIDLE, Akron, O., State Agent 
HUGH YOUNG, Secretary 


The North American Mutual Fire Insurance Co. 


HOME OFFICE: 
Masonic Temple, Mansfield, Ohio 
Organized under the laws of Ohio and We write liberal lines on first-class 


subject to examination by the Ohio Insur- Manufacturing, Mercantile, Building and 
ance Department at all times, Dwelling risks. 


SURPLUS LINES PLACED FOR BROKERS AND AGENTS 
Write Home Office for Information 





DIRECTORS; 
C. W. Upson, Pres’t estas Gas a. and Direct- M. D. Frazier, Manage and Director of The 
orinB. & ¢ 0. Coa Shield Publishin 
+ Sao of R. .% Maxwell & Co. Depart- E. D. Baxtzr, 8 


ae Stove Co. and Direct- 
tore. * in Bank Mansfl eld. 
+ “come. of Colwell Hardware Brock, Coltinbus, O., General Insurance. 


Co. J. H. 
. TANNER, Pres’t The Hicks-Brown Milling Co. W. M. HILTABID}<, Akron, O., Ex-Sup’t, of Ohio 
CE CLEGERN, of Seymour & Clegern, Boots and Canals. 
Shoes. M. H. Davis, She*.y, 0., The Davis Mill Co. 
W. M. Hany, 


H, L. Bowers, H. L. Bowers Cigar Co. » EX ~ap’t of Insurance of Ohio. 
ORGANIZED 1870 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 





Cash Capital $200,000.00 Re insurance Reserve - . $656,850.49 
Reserve for sll other Liabilities 104,508.99 — Het Surplu . - 284,957.82 
tal Assets 7 $1,196, $17. 30 


GEORGE SRUNDER, President qusTay WOLLAEGER, Jr., Vice-President 
FRANK DAMEOEBLER, Secretary W. C. HUGHES, Supt. of Agencies 
W. B, BIERCE, General Agent for Michigan and Ohio 
Whitney Opera House Block, Detroit, Mich. 


H. A. BARTELS, Special Agent J. T. KIRKWOOD, Special Agent 





SURPLUS LINES 


EUROPEAN UNDERWRITERS OF LONDON 


@omposed of Twelve Foreign Companies. Cash Assete 666,000,000 
Funds deposited with Ladenburg, Thalmann & Oo., Bankers, New York 
PAUL E. RASOR, U. 8. Attorney for Hollitseher & Middleton, Attorneys 


BURROWS, MARSH & McLENNAN, COnRESPORDANTS 


New York Office, 52 William St Chicago Office, 159 La Salle St. 





53D ANNUAL STATEMENT 


GIO 2. c0e0s 0000es 6e0esecesesecene od $ 500,000.00 
Assets (to protect policyholders)..... 2,960,864.15 
Net surplus to policyholders......... 1,857,261.55 


. H. STEVENS, - - President Net surplus to stockholders.......... 857,261.55 
JOHN ©. ADAMS, - « « Secretary 





N. T. P.. Special Agent, Ohio and West in, Dore Columbus 
Gus M. Wise, Special Agent, Indiana and Kentucky, Indianapo! 
Cuas. R. McCaBE, State Agent, Illinols and Wisconsin, 195 La Salle Street, ,_ 














The Fidelity and Casualty Company 


97 to 103 Cedar Street, New York City 


This Company grants insurance as follows: Bonds of Suretyship for persons in 
positions of trust, Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly Wheel, 
Employers, Public, Teams, Workmen's Collective, Elevator and General Liability: 
Personal Accident, Health and Bonded Attorneys’ List 

Losses Paid to June 30, 1906 


Assets Capital and Surplus : 
$7,752,406.86 $2,993,361.71 $23,061,149.21 


GEO. F. SEWARD, President; ROBT. J. mae, Vice-President and Sec’y: 
orricens| CROSSLEY, Ass 
FRANK E. LAW, Oa Miss’ MY Secretary; "Sto" a ALLEN nhs Ass’t Secretary 


m Philadelphia 


Underwriters 








Insurance Company 
North America 


Western Department, Erie, Pa, 


Established in 1864 


W. N. JOHNSON, B. L. WEST, 
Asst. Gen’l Agents 





J. F. DOWNING, 
General Agent 





FOR THE 


AGENT 


A COMPANY THAT TAKES 
CARE OF ITS 
AGENTS 
WRITING BUSINESS 
ON A LIBERAL POLICY 








EXCELLENT OPEN- 
INGS IN 
MISSOURI ILLINOIS 
WISCONSIN 
MICHIGAN OHIO 








LINCOLN, NEBRASKA, ~~ 





CHIGAGO BRANCH, 164 LASALLE STREET 


MINNESOTA 
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ROM now until near the end of the 
F year the contest between the present 

administrations of the Mutual and 
the New York Life on the one side and 
the International Policyholders Committee 
and various other organizations of policy- 
holders on the other, will be of much in- 
terest. This contest is very important. 
The personnel of the boards of trustees 
of the two great companies does not 
amount to so much, as neither side has 
proposed or will propose men of small 
capacity. The boards will be composed 
of comparatively strong men, whichever 
side triumphs. The question of the con- 
trol of mutual companies by their policy- 
holders, the injection of partisanship and 
political methods into the management of 
great life insurance companies, the pos- 
sible bearing of the outcome of these 
elections on the future financial opera- 
tions in New York, and other related 
questions are of great importance, not 
only to the two companies most di- 
rectly concerned, but to the life insurance 
business in general Fs the men in it. 


On one point there should be no dif- 
ference of opinion among right-thinking 
men, viz.: that there should be the largest 
possible vote of members of the Mutual 
and New York Life. Whether they vote 
for or against the administration is not 
so important as that they vote at all. 
Unusual efforts are being made by the 
contending parties to get interest awak- 
ened. For the first time in many years 
and possibly for the only time in decades 
to come, are full boards to be elected. 
This, of all times, is the opportunity for 
poicyholders to show the public whether 
they are interested in their companies’ 
management or a to let things drift. 


When the people lose interest in pub- 
lic affairs the almost invariable result is 
that the conduct of those affairs falls into 
the hands of men who run them for their 
own personal gain. Corruption thrives, as 
it has in times past in Tammany-ridden 
New York or Quay-bossed Philadelphia. 
If the people are dissatisfied with the 
results they have nobody else to blame so 
much as themselves. So, at this time, 
the policyholders of the Mutual and 
New York Life are being called upon to 
show an interest in their own companies, 
to choose the men who are to manage 
their affairs; if they fail to act it will be 
their own fault if wastefulness and cor- 
Tuption again become rampant in those 
companies. 

“ 


If they are satisfied that the present 
administrations have weeded out the cor- 
Tupt or careless elements in the old ad- 
ministrations and may safely be trusted 
with the conduct of the companies, it is 
not enough to ignore the election; they 
should give the present administrations a 
vote of confidence. If, on the other hand, 
they believe the old corrupt elements are 
still in real control and are merely lying 
low until after the present interest sub- 
sides, they should vote to clear the com- 
panies of taint; every policyholder should 


ag an active part in a general disinfec- 
ion. 
% 


This is not a matter into which policy- 
holders should rush thoughtlessly ro - 
intelligently. Neither should the policy- 
holders allow themselves to be led by 
blind hatred of the old administrations of 
the companies or by blind confidence in 
the disinterestedness of the various pol- 





icyholders’ organizations. The present 
administrations are not the same as the 
old administrations that appeared before 
the Armstrong committee. They contain 
some of the same elements, to be sure, 
but those men upon whom most criticism 
was heaped are down and out. It would 
be not only foolish but unjust for the 
policyholders, in the Mutual, for instance, 
to vote against Peabody and McClintock 
because of the wrongs committed by Mc- 
Curdy and Granniss. Of course, the pres- 
ent administrations are not disinterested 
in the fight they are making for re-elec- 
tion. No men fit to be trustees of a 
great company are going supinely to al- 
low themselves to be discredited before 
the world, especially for deeds committed 
by somebody else. They want vindica- 
tion, and many of them are entitled to it. 
Whether they all ay is another question. 


Neither is the International Policyhold- 
ers Committee, the chief opponent of the 
present administrations, a purely philan- 
thropic body. It contains a number of 
men of the highest standing in their re- 
spective lines—political, financial and pro- 
fessional; but many of them have an axe 
to grind. The leading figure in this or- 
ganization is Samuel Untermyer. As at- 
torney he was in the midst of the fights 
of last year and commenced the move- 
ment which the present organization is 
carrying on, in co-operation with Thomas 
W. Lawson of Boston. Mr. Lawson may 
have been working for the public good 
solely in what he has done, but very few 
people believe it. Rightly or wrongly, he 
is believed to be actuated more by hatred 
of the Standard Oil and Morgan inter- 
ests in New York than in any desire to 
help the people. It is very hard to tell 
how much credit for disinterestedness 
should be given to Mr. Untermyer. 

& 


Second in importance in the Interna- 
tional Policyholders Committee is George 
R. Scrugham of Cincinnati, the general 
organizer. He came into prominence first 
in connection with the Ohio Life Policy- 
holders Association, an organization said 
at the time to have been started by Cin- 
cinnati politicians for the purpose of at- 
tacking the candidacy of the late John M. 
Pattison, president of the Union Central 
Life, who was then running for governor 
of Ohio. 

Another prominent element in the com- 
mittee is the governors of radical lean- 
ings. There is no doubt that some of 
these are perfectly honest in their opin- 
ions and actions in the present fight ; there 
is little doubt that some of them are in it 
for political capital as spectacular guard- 
ians of the rights of the people. 

Another element consists of such men 
as Richard Olney, Judge Alton B. Par- 
ker, Judge George Gray, Bishop McCabe, 
Mr. Higginbotham, and others who micht 
be named, who are in this fight because 
they believe they are right. 

2 


In view of the various groups of men 
and the various motives in this contest it 
is going to be difficult for policyholders in 
many cases to make choice among the can- 
didates that will be placed before them, 
but they should make some choice. A 
full vote will serve notice upon whichever 
party is elected that its master is watching 
it, and unless it gives a good account of 
itself, it may look to be retired at the 
next election. A small vote will show 
want of interest, in view of which corrupt 
men, should any such be elected, will feel 
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safe in pursuing their operations without 
much fear of being a to account. 


The chances are that the present ad- 
ministrations will win. They have the 
agency organization and are making a 
united fight for reelection. The Inter- 
national Policyholders’ Committee has al- 
ready been disturbed by discord. Former 
Secretary Eaton resigned, and in doing 
so threw out some ugly insinuations about 
the management of the committee’s fi- 
nances. More recently Bishop McCabe 
threw a bomb into the camp by stating 
that criticism of the administration tickets 
had been signed with his name, among 
others, without his authority and that he 
was in favor of the administration tick- 
ets. It is very much to be doubted 
whether it would be to the advantage of 
the companies to have entirely new boards 
elected. However, that is for the policy- 
holders, owners of the companies, to de- 
cide. 


& 

The New York Life and the Mutual 
Life are not alone parties in interest in 
this election, It is of great importance to 
the other companies and their field rep- 
resentatives. If these two big companies 
have boards of trustees that honestly 
favor good practices in life insurance their 
influence will go a long way toward bring- 
ing about such practices, and the other 
companies and their agents will be re- 
lieved of the unscrupulous and unprinci- 
pled competition to which they have been 
subjected in the past. To be sure, that 
competition cannot go to the old limits 
under the present New York laws; but 
it makes a vast difference to other com- 
panies whether the new trustees of the 
big companies are in sympathy. with the 
general spirit of those laws, or will make 
it their chief business to get them so 
amended as to permit the former bad 
practices. 


“ 

Generally speaking, a bad home office 
administration, as viewed from the stand- 
point of the policyholders, is more injur- 
ious to the agents than to the officers. 
Under such conditions, the officers are 
usually providing very well for them- 
selves, while the agents have to meet the 
odium resulting from their acts. Both 
from a desire for what is right and from 
self-interest, agents want good adminis- 
trations. It will have a most salutary ef- 
fect on the administrations of mutual 
companies everywhere in the country if 
the policyholders of the Mutual and the 
New York Life roll up a vote that will 
show that they are watching their com- 
panies and taking an interest in them. 
The administrations of other companies 
will see that policyholders hold the ad- 
ministrations responsible. Furthermore, 
knowing that the agents are nearer the 
policyholders than the officers are, officers 
of mutual companies that may not be in- 
clined to show proper consideration for 
the opinions and interests of their agency 
forces will see that a change in policy in 
this direction is altogether advisable. 

og 

Under these circumstances, agents of 
all mutual companies are justified in tak- 
ing an active interest in the coming elec- 
tion in the Mutual and the New York 
Life. Many of them have among their 
policyholders persons who also hold pol- 
icies in one of the New York companies 
named. The agents have more or less in- 
fluence with them. Frequently they can 
at least induce them to vote when they 
otherwise would not do so, Sometimes 
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they can induce them to vote for certain 
candidates or tickets. At this time they 
should use their influence for what they 
believe is best in the broadest sense. No 
agent should be so narrow as to imagine 
he will better his own company or him- 
self by having a weak or corrupt admin- 
istration in either of the big companies. 
To the public life insurance is judged 
largely by the big three companies. Be- 
cause of the rottenness shown up in the 
big three last year, the agents of nearly 
all companies suffered. It is to their in- 
terest to have the whole business con- 
ducted on the highest possible plane, and 
to this end they should exert themselves 
to get out a full vote at the coming elec- 
tions and to have the votes cast for the 
best candidates. 


So far as the committee of fifteen of 
the state officials decided upon recom- 
mendations for uniform laws, at the meet- 
ing at St. Paul last month, the recom- 
mendations follow quite generally the 
policy of the New York law. A complete 
code has not yet been decided upon and 
the insurance commissioners may not go 
as far as the New York law in tying the 
hands of companies in regard to compen- 
sation of agents and some other features, 
but it now appears likely that they will 
recommend to the various state legis- 
latures to meet next year the enactment 
of laws requiring annual apportionment 
of dividends on new business and annual 
accounting on old deferred dividend 
business now in force. 

& 

It is important to agents of all com- 
panies that action along these lines be 
taken soon by some important states. The 
hands of nearly all the old companies are 
now tied by the New York laws. These 
companies not only must make annual 
apportionment, but must hold down ex- 
penses to the limit prescribed. This means 
that they cannot pay high commissions. 
On the other hand, the companies not op- 
erating in New York are not restricted in 
this way. Nearly all of them are on the 
preliminary term plan and have practi- 
cally the entire first premium for ex- 
penses. They may, if they see fit, pay 
very high commissions, as some of them 
have done in the past. Thus, while the 
agents of the old companies are working 
on small commissions, agents of such of 
the young companies as run on an expen- 
sive scale will be receiving high commis- 
sions and will be in a position to rebate 
heavily. Unless the young companies see 
fit to follow a conservative course, they 
likely will receive into their agency ranks 
may of themen who in times past have 
worked for the high-commission New 
York companies and some of whom have 
been rebaters from the time they en- 
tered the business. 


Under these circumstances agents can 
readily see the competition which may be 
ahead of them, while general agents face 
the loss of agents to young companies. 
If the young companies, however, were 
required by law to make annual appor- 
tionment of surplus, they would be com- 
pelled to hold down their expenses in or- 
der to accumulate any surplus to appor- 
tion. Unless they could show reasonable 
dividends they could not readily compete 
with the companies operating under the 
New York law. In other words, the en- 
actment of an annual apportionment law 
in one or two important states in which 
many of the young companies do a large 
business would require them to cut down 
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commissions to a point somewhere near 
the figures permitted under the New York 
law, and on such commissions there is 
not much chance for rebating nor is there 
a great inducement for agents to leave 
their old companies. 


The companies operating in Pennsyl- 
vania and Ohio are much the same as 
those operating in New York, so any 
change in the laws of those states would 
not have a marked effect on the general 
situation. In some of the western states 
most of the young companies have as yet 
so small business that they could 
better afford to withdraw than to sub- 
mit, provided they desired to operate on 
a high-commission plan. In a few im- 
portant western states a large proportion 
of the young companies have an exten- 
sive business. If these states should re- 
quire annual apportionment, these com- 
panies would in many instances submit, 
and having submitted, would bring pres- 
sure on other states to enact similar laws 
to protect them from the competition of 
high-commission “eee. 


The legislative elections in the various 
western states this fall will be important 
to the life insurance business. To the 
coming legislatures in Iowa and Wis- 
consin their investigating commissions 
will report, and to others, the insurance 
commissioners and the committee on uni- 
form laws of the American Bar Associa- 
tion probably will make recommendations. 
Tt is, therefore, very fitting that agents 
of the old companies should interest 
themselves in the election of representa- 
tives and senators from their respective 
districts who will favor an annual ap- 
portionment law. 





WRITING MEN IN BUNCHES 


The “New Era” department of the Co- 
lumbian National is being tried in the 
New England states and Chicago. The 
experiment in Chicago is a very interest- 
ing one. This branch of the work in the 
city is in charge of a special man, H. C. 
Davis, who was formerly with the Mutual 
Life. The company in this department 
writes policies on monthly payment plans 
in denominations of $1,000 or over. No 
extra loading is charged for the addi- 
tional collections, but in order to get ad- 
vantage of the monthly rates, a large 
number of men have to agree to take in- 
surance. : 

The work is therefore conducted in 
large plants or in labor unions or any 
place where a goodly number of men are 
employed. The Columbian National 
started this work in plants owned by men 
who are stockholders in the company. 
The Columbian National agents were al- 
lowed to get the men together, explain 
the plans and then solicit applications. If 
a sufficient number took the insurance, 
they agreed to allow the cashier to take 
a sufficient amount from their wages 
every month to pay the premiums. All 
the collecting is therefore done by the 
cashier of the plant who is allowed a col- 
lection fee of 5 percent for his work. 
The plan of the Columbian National in 
this department is therefore to work from 
heads of the business who are interested 
financially in the company and then take 
up the plans with the superintendents, 
foremen and the like, gradually working 
down to the rank and file. The Colum- 
bian National therefore takes advantage 
of its pull on men who are stockholders. 

It has done some work in its monthly 
payment department on labor ynions by 
getting the heads of the unions financially 
interested in the company, and then send- 
ing agents to work among the members 
of the unions with the assistance of the 
officers. The employes of large estab- 
lishments or the members of unions have 
confidence in the plans because they know 
the heads are interested in the company 
and carry insurance with it. 

This work has to be done by men who 
are good “mixers” and will associate with 
the rank and file in order to gain their 
confidence. At the same time, these 
agents must be convincing talkers and 
have sufficient ability to handle the work 
successfully, 
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OPINION ON ARMSTRONG LAW 
BY ATTORNEY-GENERAL MAYER 





Attorney-General Mayer of New York 
has given Otto Kelsey, state insurance su- 
perintendent, an important opinion inter- 
preting the provisions of the Armstrong 
laws as applied to foreign insurance com- 
panies which have been doing business in 
that state and may desire to renew their 
licenses, authorizing them to continue to 
do business. The attorney-general holds 
that, unlike the New York state compa- 
nies, the foreign companies may issue both 
participating and nonparticipating policies 
and are not required to conform to the 
standard policy forms prescribed for the 
domestic companies. The attorney-gen- 
eral in his opinion ae: 


“Three questions of importance have 
arisen in regard to the conduct of busi- 
ness in this state by foreign life insur- 
ance corporations which have heretofore 
been licensed to do business within the 
state. Briefly stated, these questions are 
as follows: 


Whether such corporations are subject 
to the limitation of expenses set forth in 
Section 97 of the insurance law, said sec- 
tion being a new section added to the 
amendment of Section 33 of Chapter 326 
of the laws of 1906. 

Whether such corporations are restricted 
in the same manner as domestic mutual 
life and domestic stock life insurance cor- 
porations so that those issuing participat- 
ing policies shall not be permited to do a 
nonparticipating business within the state. 

Whether such foreign corporations are 
required to conform with the standard 
forms of poicy required of domestic life in- 
surance corporations by the provision of 
Section 101 of the insurance laws. 


% 

The attorney-general’s conclusions are: 

“First: The foreign life insurance cor- 
porations, hereinbefore referred to, must 
conform with the provisions of Section 97 
in regard to limitation of expenses. This 
conclusion is sustained by legislative in- 
tent, as evidenced, among other things, by 
the express proviso in Section 97. 


* il 

Second: I am of the opinion that for- 
eign life insurance corporations hereto- 
fore licensed, may hereafter be licensed if 
they do both a participating and a non- 
participating business. I have arrived at 
this view, both from a reading of the 
provisions of the statute relating thereto, 
and from a history of the legislation. An 
examination of the bills in the course of 
the progress shows that it was originally 
intended by the legislative committee to 
prohibit foreign as well as domestic life 
companies, issuing both participating and 
nonparticipating policies, but prior to the 
passage of the bill, and after public hear- 
ings before the committee, the wording of 
the bill was changed to read as it now ap- 
pears in the act, so that the word ‘do- 
mestic’ in Section 102 of the insurance 
law, was advisedly inserted where it had 
heretofore been omitted, and thus the pro- 
hibition against issuing both participating 
policies was not extended to foreign cor- 
porations. The legislative intent receives 
further support from the provision in 
paragraph 11 of Section 103 of the insur- 
ance law requiring a foreign corporation, 
issuing both participating and nonpartici- 
pating policies, to make a separate state- 
ment of profit and losses, margins and ex- 
penses, with reference to each of said 
kinds of business. 


“Third: I am of the opinion that the 
foreign life insurance corporations are not 
required to conform with the standard 
forms of the policy provided for in the 
act. Section 101, which sets forth in de- 
tail the four standard forms, specifically 
refers to all policies of insurance other 
than industrial policies issued or delivered 
within this state, ‘by any domestic life in- 
surance corporation.’ The legislative his- 
tory of this section is quite similar to that 
of Section 102. 


“The original bill applied these require- 
ments as to standard forms to ‘any’ life 
insurance corporation doing business 
within the state, but after public hearings 





before the committee, the bill was 
changed so as to insert the word ‘do- 
mestic’ between the word ‘any’ and the 
words ‘life insurance corporation.’ These 
changes were made after full argument, 
in which, among other things, relations of 
interstate comity were called to the at- 
tention of the legislature, and the changes 
were the result of the deliberate judg- 
ment of the legislative body. I have ex- 
amined with care other sections of the 
statute, which may be read in connection 
with the subject matter herein considered, 
and I fail to find any provisions upon 


which a different conclusion can be based. - 


“I may repeat that my opinion is con- 
fined to those foreign life insurance cor- 
porations which already have licenses to 
do business within this state, and who 
may apply for renewals thereof. The 
case of any new applicant for a license 
will be considered when presented.” 


FAVOR SMALLER FIELDS AND 
MORE INTENSE CULTIVATION 


The tendency to concentrate effort 
more intensively and to give general 
agents a smaller field, so that they can 
handle it at shorter range, is seen in 
the changes the Mutual Benefit is mak- 
ing in the field. It is breaking up state 
jurisdictions, as it feels it can secure 
better results from smaller territory in 
charge of independent general agents. 


Its official paper says on this subject: 

The wisdom of the company’s announced 
plan for the intensive cultivation of its 
populous fields having been conclusively 
proven by the success attained under divi- 
sions of territory already made, several 
other of our managing agents have sur- 
rendered a part of their fields, thus per- 
mitting the establishment of new and in- 
dependent agencies under direct contract 
relations with the company in prosperous 
sections from which heretofore but a com- 
paratively small amount of business has 
been secured, In their establishment the 
company has not been precipitate in any 
case; no action having been taken until a 
careful survey of the field to be divided 
had been made, and only when the as- 
surances were of a most positive character 
that not only would good results follow, 
affecting alike favorably the company, the 
managing agent surrendering territory and 
the incoming managers. 

Thus far, without exception, no calcula- 
tion has been disappointed. The company’s 
business has rapidly increased in volume, 
the new agencies have quickly established 
themselves upon a solid basis, and the old 
managers, rather than having suffered loss 
from the relinquishment of territory, have, 
to the contrary, been more successful from 
a financial point of view than they were 
when undertaking to develop the larger 
fields previously controlled Py them. In 
view of the all-round gratifying and in 
every way satisfactory results which have 
followed the company’s action in this par- 
ticular, it is probable that still further 
changes will be made in the near future, 
as it is hoped that the time may not be 
far distant when we will have a much 
greater number of agents brought into di- 
rect relations with the home office. How- 
ever, these changes will nat be made 
hurriedly, but, as in the past, after due 
and careful consideration of every interest 
affected. 











DOES NOT AFFECT OLD CONTRACTS 


The WesTERN UNDERWRITER recently 
addressed Attorney-General Mayer of 
New York, asking for his interpretation 
of Section 97 of the Armstrong laws 
with reference to whether old contracts 
covering renewal commissions on busi- 
ness now in force, or written prior to 
Jan. 1 next, would have to be changed 
to accord with the Armstrong law of 
nine 7% percent renewals. There are 
many contracts in existence that call 
for better renewal commissions than 714 
percent for nine years, and it is a mat- 
ter of material consequence to most 
general agents whether they are to be 
restricted in their renewals on business 
already on the books. Otto Kelsey, 
superintendent of insurance of New 
York, to whom the inquiry was referred, 
wrote on Aug. 16: 

“The attorney-general has taken the 
general position that the new provisions 
of the insurance law would not and 
could not affect contracts previously 
lawfully entered into and as to which 
there was no power of alteration or 
revocation reserved, at any rate.” 


It is better to find one fault of your 
own than ten of your rival’s ' 





REDUCING COMMISSIONS MAY 
NOT REDUCE NET INCOMES 


Almost every life man who is to have 
his commissions reduced under the Arm- 
strong laws is inclined to chafe under it, 
in that he feels his income will be mate- 
rially reduced. He sees nothing but less 
money coming to him for the same work 
he has done. 

It is true that im many cases the com- 
pensation will not be as much as before, 
but too often an agent figures his gross 
iystead of net income. With most com- 
panies that pay large commissions, the 
agents do not retain the full amount. A 
large part is rebated. The agents, per- 
haps, are working on a bonus proposi- 
tion and to secure the allotment are will- 
ing to sacrifice the commission. 

The agents that are making the, most 
money and bear the best reputation in 
their community are usually identified 
with companies that pay but moderate 
commissions. They are not trained in the 
bonus or high pressure school. They are 
not given to rebating. Their canvass is 
a clean, dignified, intelligent one. They 
sell life insurance and do not bribe peo- 
ple to take it. They earn their money 
and save it. They believe they are not 
obliged to hand over what belongs to 
them to the purchaser. 

Size up the agents as a class in any 
community and you will find the com- 
panies best represented are those paying 
reasonable commissions. Their general 
agents have made and will make the 
most money on a net basis. 

The tendency of the day is toward a 
more economical administration. The 
waste is being reduced. The Armstrong 
laws will do much to deplete the ranks of 
rebaters, high pressure agents, rounders 
and irresponsibles. With this element 
more limited in numbers, the honorable 
agent will have a better show and should 
in a few years be making more money, 
because unfair competition will be less- 
ened. 

The company paying high commissions 
and engaged in those practices that mean 
extravagance should be generally discred- 
ited with the public. The company which 
creates and encourages the conditions 
which make its agents rebate or sell in- 
surance on a speculative basis should be 
exposed. They cannot give results to 
policyholders. And it is results to policy- 
holders, the net cost to them, that will 
count from now on. 

The agent who works and saves, who 
is satisfied with moderate commissions, 
will not be greatly disturbed by the new 
regime. 

The fire insurance companies to-day 
are working on this very problem of de- 
creased expenses in the large cities where 
commissions have run riot. The local 
agents are not making as much on net 
figures as they did on 15 percent flat. 
Now they get as high as 30 or 40 percent 
on some classes. But the brokerage to 
middlemen is high, and the middlemen 
rebate to the assured. The earnings of 
the legitimate local agent, which belong 
to him, are taken by the middlemen who 
are attracted by the fancy figures. 

The aim of the fire companies is to 
agree on a commission schedule so that 
it will not cost them so much to get the 
business, and yet the agents will make 
more. The fire companies are endeavoring 
to eliminate the waste or the excesses, 
just as the life companies are trying to do. 

The fire companies want their agents 
to figure on a net rather than a gross 
basis. 





“@0 TO FRANCE” 


E. M. France, general agent of the 
State Mutual Life at Cleveland, has 
adopted a catch phrase as a kind of trade 
mark that is ingenious as well as taking. 
On his calendars and literature appear 
the words “Go to France.” This natur- 
ally attracts attention and the next thing 
is to find out the reason why the reader 
should ga to France. 
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CLEANING OUT PROCESS WILL 
HELP THE HIGH CLASS MEN 


The conservative element in the life 
insurance field is the first to show signs 
of recovery from the. sledge-hammer 
blows that have been dealt life insurance, 
and in many life offices there is a dis- 
oe optimistic spirit and a planning- 
ahead which means well for the future. 
In fact, many agents of companies that 
have been hit hardest have already got- 
ten over the first shock and see much to 
be thankful for in the present situation. 
While it is realized that many agents 
are leaving the life insurance business, it 
is the invariable comment that they are 
the men whom the business can _ best 
afford to lose. These men are, in the 
main, of two kinds. 

First, there is the high-grade producer, 
who worked only a part of the time, but 
wrote big policies and with very little 
effort enjoyed a good income. He was 
in life insurance because he found it 
was the easiest business in which to 
make big money with small effort. This 
class of “star producers” is leaving the 
business in considerable numbers and 
taking up with promoting schemes or 
anything in which there is a chance to 
make big money. 





The other class is the one which has 
always given the most trouble in life 
insurance and upon whom much good 
policyholders’ money has been wasted. 
The men who work a few months on a 
guarantee and then make a_ change, 
leaving the old general agent in the 
hole, see a rocky road ahead of them 
and are giving up in disgust. These and 
others who constitute the rebating ele- 
ment can see no future in working 
for 40 and 50 percent. 

It is true that many men who have 
decided to get out are really good men 
and some of them can make more in 
some other line, but as a rule they have 
been trained to high commissions and 
probably would not be able to make 
good at a low rate, so that they are 
wise in making a change. The fact is 
that many of the better men who are 
now talking of getting out will eventu- 
ally decide to remain and adapt them- 
selves to the new conditions. They see 
that life insurance work will be cleaner 
and that it will be less crowded, and 
they will stick to it because it is the 
kind of work they like to do. Men that 
have a natural aptitude for life insur- 
ance and take more pleasure in it than 
in other fields are not going to change 
merely because commissions have been 
reduced to a normal figure. Besides 
they see ees | that will accrue. 


Enterprising special and district agents 
perceive that there will be a demand 
for general agents at important points, 
and while these general agencies will 
probably not be as profitable as the 
ae — in the past, —__ sti 
urnish a very nice income if properl 
handled. The opportunity of pe ml 
a general agency of a well established 
company in a good field, with perhaps 
a renewal income on old business and 
a good list of policyholders as a work- 
ing basis is not to be sneezed at, even 
if the commission is a little low. Then 
the fact that all the standard companies 
will be on practically a uniform basis 
as to commissions will be a great sat- 
isfaction and will work out advantage- 
ously in various ways. A general agent 
who educates a good agent will not 
have to labor under the fear that a com- 
Petitor will come along and carry him 
off by giving a commission that cannot 
be met. This means that there will be 
less waste in general agency work. Of 
course there will be cases of real hard- 
ship as a result of the change, and many 
individuals will have cause for just com- 
Plaint, but there is no doubt that, gen- 
erally speaking, there is a more hopeful 
tone manifested and the feeling is cur- 
Tent that whatever temporary troubles 
may be, the future is fairly bright. 

One thing is certain, the life insurance 

siness, or what will be left of it, is 
Boing to be a more desirable occupation. 


Misrepresentation and _ estimates, to 
which in times past have, it must be 
admitted, in some quarters not kept the 
business in the highest repute, will be 
greatly reduced if not eliminated in the 
standard companies. It will take good 
men to sell the real article, and these 
are looking forward with a growing con- 
dence. 


HOW THE VARIOUS COMPANIES 
HAVE INVESTED THEIR FUNDS 


The percentage of different classes 
of investments of the companies forms 
an interesting study. Take real estate. 
The company having the highest per- 
centage of its assets invested in this 
way is the Provident Savings, 37.57 per- 
cent. The Washington shows 36.94 per- 
cent, Connecticut Mutual 15.66 percent, 
Security Mutual 19.64 per cent, Fidelity 
Mutual 13.61. The A&tna Life only has 
8 percent. The average for all com- 
panies reporting to the Connecticut de- 
partment is 5.32 percent. The big com- 
panies’ percentages are: Equitable, 6.80; 
Mutual, 6.50; New York Life, 3.22; 
Prudential, 11.59; Metropolitan, 11.57; 
Northwestern, 1.55. 

The average of companies on mort- 
gages as shown by the Connecticut re- 
turns is 25.49 percent. The Union 
Central leads here by all odds with 
81.73 percent. The next company is the 
Pheenix Mutual, with 59.1. The Ger- 
mania has 54.41 per cent, the Connecticut 
General .50.87, Northwestern Mutual 
47.53. The New York Life shows the 
lowest percentage, 5.87. The Mutual 
has 23.31 and the Equitable 20.95. Among 








Provident Savings, real estate; Reli- 
ance, stocks and bonds; Security Mu- 
tual, premium notes and loans; State 
Mutual, stacks and bonds; Union Cen- 
tral, mortgages; Union Mutual, stocks 
and bonds; United States, mortgages; 
Washington, stocks and bonds; John 
Hancock, stocks and bonds; Metropoli- 
tan, stocks and bonds; Prudential, stocks 
and bonds. 





AUTOMATIC LOAN PLAN EXPLAINED 

The automatic loan plan used by the 
Australian Provident Association, and 
adopted by a few American and Cana- 
dian companies, was tersely explained by 
Actuary M. M. Dawson before the Wis- 
consin investigating committee as follows: 

“About forty-five years ago the Aus- 
tralian company adopted a system of 
charging the premium against the policy, 
immediately it fell due and was unpaid— 
that is, if the loan value would permit— 
and then permitting the policyholder to 
pay his premium whenever he chose. Or, 
to let his premium stand as a permanent 
loan if he wished to and he might go 
ahead with the payment of future pre- 
miums (that is whether he had become a 
drunkard or an invalid). This system 
also permits the premiums to be charged 
until the entire value of the reserve on 
the policy has been wiped out by the pre- 
miums and interest. At any time within 
this period, extended, to my knowledge, 
even as long as ten, fifteen or twenty 
years in some instances, the policyholder 
can make payment of premiums and go 
on with his insurance. There is no for- 
feiture as long as there is any value in 





the policy to sustain it (the policy).” 





pleasure of selling insurance. 


I believe in courtesy, in generosity, 
competition —Travelers Record. 


The Insurance Agent’s Creed 


I believe in the policy I am selling, in the company I am working for. 
I believe that honest insurance can be sold to honest men by honest methods. 
I believe in working, not waiting, in boosting, not knocking, and in the 


believe in to-day and in the work that I am doing; in to-morrow and 
the work I hope to do, and in the sure reward which the future holds. 


in good cheer, in kindness and honest 





the low percentages are the Fidelity 
Mutual, 8.40; Provident Savings, 6.15; 
Security Mutual, 7.96; Union Mutual, 
9.71. 

Coming to premium notes and loans 
the average is 9.03 percent. The high- 
est company is the Security Mutual, 
43-12. he Provident Savings shows 
33.48; Fidelity Mutual, 27.38. 

Taking the next group the percentages 
run thus: Massachusetts Mutual, 11.78; 
Mutual Benefit, 14.20; National of Ver- 
mont, 13.46; New York Life, 11.26; 
Northwestern, 11.26; Penn Mutual, 10.76; 
Union Central, 12.65; United States, 
10.39. 

The low percentage companies are 
Connecticut Mutual, 2; Reliance, 1.80; 
Metropolitan, 2.45. 

In the stocks and bonds class the New 
York Life leads with 72.97. Next comes 
the Reliance, 72.71. Other high per- 
centages are: Travelers, 57.05; Equit- 
able, 59; Mutual, 56.34; New England, 
53.08; Provident L. & T., 58.73; State 
Mutual, 65.12; Union Mutual, 65.81; 
Metropolitan, 52.64; Prudential, 52. The 
average is 53.72. 

Taking the largest single percentage 
in assets the companies run as follows: 
ZEtna, mortgages; Connecticut Gen- 
eral, mortgages; Connecticut Mutual, 
stocks and bonds; Hartford Life, stocks 
and bonds; Phenix Mutual, mortgages; 
Travelers, stocks and bonds; Berkshire, 
stocks and bonds; Equitable, stocks and 
bonds; Fidelity Mutual, stocks and 
bonds; Germania, mortgages; Home 
Life, stocks and bonds; Massachusetts 
Mutual, stocks and bonds; Mutual Ben- 
efit, mortgages; Mutual, stocks and 
bonds; National, about equal amounts 
in mortgages and stocks and bonds; 
New England Mutual, stocks and bonds; 
New York Life, bonds; Northwestern, 





mortgages; Penn, stocks and bonds; 
Provident L. & T. stock and bonds; 


PRESIDENT FOUSE ON THE 
VALUE OF THE AGENCY SYSTEM 





Regarding the agency system in Amer- 
ican life insurance, President Fouse of 
the Fidelity Mutual comments_as_fol- 
lows: ——e 

“There are those who have not given 
the subject the consideration its impor- 
tance deserves, who hold that the agency 
system, which is supposed to be costly, 
could be dispensed with, so that policy- 
holders would themselves receive the 
benefit of what is usually paid to agents. 
This, however, is a retrograde view. 
As far back as 1810, Francis Bailey, a 
distinguished English authority, roundly 
condemned the practice of employing 
agents. Several English companies, nota- 
ably the Equitable and the London, the 
former founded in 1756, have never em- 
ployed agents. The business of these 
companies has not only been ridiculously 
small, but the insurance more costly than 
in companies which do employ agents. 
The Equitable, for example, in 1902 is- 
sued only 250 policies, an average day’s 
work for an average American company. 
The reason for the unfavorable expe- 
rience of companies not employing agents 
is obvious. Life insurance, which makes 
provision for dependents, is an unselfish 
act, and very few people possess the 
force of character to do so unselfish 
an act without some stimulus, encourage- 
ment or urging. How many would have 
insured their lives, made provision for 
their dependents, protected themselves in 
old age, had it not been for the inter- 
vention of the life agent? Those who 
voluntarily present themselves for insur- 
ance are open to the suspicion of having 
discovered some latent disease which 
they hope to conceal, and for that rea- 





son alone the companies which do not 
employ agents would have a less fa- 





vorable mortality experience than those 
which do employ agents. 

“The value of the agency system is by 
no means measured by the pecuniary 
return to the agents. The system lifts 
up citizenship and improves social con- 
ditions generally. By urging the head 
of the house to make provision for his 
dependents, thus reducing future pauper- 
ism and crime and increasing opportuni- 
ties for betterment, by constantly preach- 
ing the gospel of laying up for a rainy 
day, by penalizing the evils of drink, 
narcotics, and debauchery in any form, 
which render those who indulge _in- 
eligible for insurance, by appealing to 
the noblest sentiments of the human 
heart; these are some of the ways in 
which life insurance elevates mankind 
and benefits the family, society, state and 
the nation. 

“We have in this country, exclusive 
of brokers, nearly 65,000 regularly com- 
missioned life insurance agents, or an 
average of one agent to every three hun- 
dred persons who are heads of families. 
The money earned by these represents 
only a pittance of their real value. While 
there are some brilliant exceptions which 
are frequently pointed out, just as we 
have brilliant exceptions in the profes- 
sions of law, medicine, etc., the average 
insurance agent does not make more 
than the average skilled mechanic, and 
this on the assumption that he does no 
rebating, which has demoralized the sys- 
tem at the expense of the companies, 
agents and policyholders. 

“The need and importance of the 
agency system is illustrated by the Civil 
Service Insurance Act of the Canadian 
government, which went into effect in 
1893. The Canadian government under- 
took to provide insurance for its em- 
ployes, computing premiums at a 6 per- 
cent rate of interest, with no contribu- 
tion whatsoever to the government for 
caring for the insurance, the single re- 
quirement being that from 2 percent to 
3 percent of their salaries should be 
paid into the fund for insurance. This 
extraordinary opportunity has been open 
to three thousand people since 1893, with 
the government behind the insurance 
policy. According to the last reports 
of Parliament, eighty-two people have 
taken advantage of it, while a large 
number of the government employes 
carry their life insurance in the regular 
companies and pay more for it. This 
proves that if the agency system were 
eliminated, the inertia of the public 
would render life insurance extremely 
limited and comparatively valueless.” 


WILL INTERFERE WITH CONVENTIONS 


One effect of the Armstrong laws in 
New York is likely to be the discontin- 
uance of company agency conventions on 
plans hitherto followed. Several com- 
panies have made a great feature of the 
annual gatherings of their representa- 
tives. The Northwestern Mutual, for 
example, has paid the expenses incurred 
in attending the annual convention by 
agents who wrote $150,000 or more dur- 
ing the year. The Travelers has had a 
different method, but attendance on con- 
ventions represented the doing of a re- 
quired amount of work. The annual meet- 
ings of the big clubs of the New York 
Life were open only to those who quali- 
fied. In all these cases attendance at 
convention at the company’s expense was 
in the nature of a bonus, and the giving 
of bonuses is forbidden by the New York 
law. Of course, the meetings of those 
voluntary associations where members pay 
their own expenses are not affected at all. 

It is probable that no other money ex- 
pended by companies to stimulate the 
writing of new business has brought as 
large returns as that used in paying 
agents’ expenses to conventions. 


Never give a man a chance to say he 
“doesn’t want any insurance” before you 
have shown him your proposition, for 
by doing it you will make double work 
for yourself. No man likes to feel that 
he has been persuaded into doing some- 
thing he has said he would not do— 
The Federal, 
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GIVES AN EXPLANATION OF 
COST OF INSURANCE 


(From Northwestern Field Notes.) 


The term “cost of insurance” is a 
purely technical expression having a very 
definite meaning. Reduced to ordinary 
language the cost of insurance of any 
particular policy for any particular year 
may be described as the net amount at 
risk under the policy multiplied by the 
number dying during the year according 
to the mortality table at the correspond- 
ing age and the result divided by, or pro- 
rated among, the number of persons liv- 
ing at that age according to the mortality 
table. The following table gives the 
reserve, the amount at risk and the “cost 
of insurance” for each year of an ordi- 
nary life policy issued at age twenty, and 
also the cost per $1,000 of risk for each 
age of life regardless of the plan of 
insurance. Assuming 3 percent interest 
and that deaths occur according to the 
mortality table, the table shows what pure 
life insurance costs at each age per $1,000 
of net risk whether on the ten-year term 
or the ten-year endowment plan, or 
whether issued by an old line company 
or a fraternal order. It also shows how, 
by accumulating a reserve out of over- 
payments in the early years of a life 
policy when the cost per $1,000 is low, 
the normal increase of mortality cost due 
to advancing age is met without increas- 
ing the premiums. Thus during the forty- 
fifth year of the policy the insured is 
sixty-four years old. The cost per $1,000 
at that age is $36.87, which is greatly in 
excess of the net premium ($14.41) on 
the policy. The company has, however, 
accumulated a reserve of $586.34 out of 
past premium payments, thus reducing the 
amount at risk to $413.66, the cost of 
carrying which is only $15.25. The “cost 
of insurance” exceeds the net premium 
after the forty-third year, but the reserve 
is by that time so large that the 3 per- 
cent interest annually credited to it is 
sufficient to piece out the premium and 
at the same time so increase the reserve 
that there will be exactly $1,000 on hand 
to pay the claim when the last man dics 
before reaching age ninety-six. 

COST OF INSURANCE, AMERICAN EX- 


PERIENCE 3 PER CENT, ORDI- 
NARY LIFE, $1,000, AGE 20. 
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20.. $7.81 1 $7.09 $992.91 $7.75 
hes 7.86 2 14.40 985.60 7.74 
22.206 7.91 3 21.94 978.06 7.73 
23.. 7.96 4 29.71 970.29 7.72 
24.. 8.01 5 37.73 962.27 7.71 
26.. 8.07 6 46.01 953.99 7.69 
26.. 8.13 7 54.54 945.46 7.69 
oe 8.20 8 63.34 936.66 7.68 
28.. 8.26 9 72.41 927.59 7.67 
29.. 8.35 10 81.76 918.24 7.66 
B.c00 8.43 11 91.40 908.60 7.66 
31.. 8.51 12 101.33 898.67 7.65 
32.. 8.61 13 111.56 888.44 7.65 
33.. 8.72 14 122.09 877.91 7.65 
34.. 8.83 15 132.94 867.06 7.66 
35.. 8.95 16 144.11 855.89 7.66 
36.. 9.09 17 155.60 844.40 7.68 
ee 9.238 18 167.42 $32.58 7.69 
38.. 9.41 19 179.56 820.44 7.72 
39.. 9.59 20 192.04 807.96 7.75 
40 9.79 21 204.85 795.15 7.79 
41 10.01 22 218.01 781.99 7.83 
42 10.25 23 231.61 768.49 7.88 
43 10.52 24 245.36 754.64 7.94 
44 10.83 25 259.54 740.46 8.02 
45 11.16 26 274.06 725.94 8.10 
46 11.56 27 288.90 711.10 8.22 
47 12.00 28 304.05 695.95 8.35 
48 12.51 29 319.50 680.50 8.51 
49 13.11 30 335.21 664.79 8.71 
50 13.78 31 3651.17 648.83 8.94 
61 14.54 32 367.34 632.66 9.20 
52 15.39 33 383.71 616.29 9.48 
53 16.33 34 400.27 599.73 9.80 
54 17.40 35 416.98 583.02 10.14 
55 18.57 36 433.81 566.19 10.52 
56 19.89 37 450.74 549.26 10.92 
57 21.34 388 467.74 532.26 11.36 
58 22.94 30 484.80 515.20 11.82 
59 24.72 40 601.87 498.13 12.31 
60 26.69 41 618.92 481.08 12.84 
61 28.88 42 635.92 464.08 13.40 
62 $1.29 43 52.85 447.15 13.99 
63 33.94 44 669.67 430.3 14.61 
G4.... 36.87 45 6586.34 413.66 15.25 


65 40.13 46 602.83 397.17 15.94 
66 43.71 47 619.11 380.89 16.65 
67 47.65 48 635.14 364.86 17.39 
68 52.00 49 650.88 349.12 18.16 
69 56.76 50 666.30 333.70 18.94 
70 61.99 51 681.38 318.62 19.75 
71 67.67 52 696.09 303.91 20.57 
72 73.73 53 710.47 289.53 21.35 
73 80.18 64 724.53 275.47 22.09 
74.. 87.03 55 1738.33 261.67 22.77 
75 94.37 656 751.91 248.09 23.41 
76 102.31 57 765.29 234.71 24.01 
77 111.06 58 1778.49 221.51 24.60 
78 120.83 59 791.49 208.52 25.19 
79 131.73 60 804.29 195.71 25.78 
80 144.47 61 816.79 183.21 26.47 
81 158.61 62 829.02 170.98 27.12 
82 174.30 63 841.02 158.98 27.71 
83 191.56 64 852.91 147.09 28.18 
84 211.36 65 864.75 135.25 28.59 
85 235.55 66 876.42 123.58 29.11 
86 265.68 67 887.72 112.28 29.83 
87 303.02 68 898.40 101.60 30.79 
88 346.69 69 998.45 91.55 31.74 
89 395.86 70 948.14 81.86 32.41 
90.. 454.55 71 927.63 72.37 32.90 
91.. 532.47 72 936.47 63.53 33.83 
92.... 636.26 73 943.67 56.33 35.73 
93.. 734.18 74 950.43 49.57 36.39 
94 857.14 75 956.47 43.53 37.31 


76 1,000.00 eesce ese 


GOOD POINT IS PRESENTED 
ON A VERY FAMILIAR OBJECTION 


The Illinois Life Bulletin in commenting 
on some of the points made at a recent 
convention of its $100,000 Club says: 

Among the many helpful hints on get- 
ting the application signed, made at the 
Cedar Point convention, was one by 
Colonel Jennings of the Louisiana agency, 
which struck the club members as being 
particularly good, and as it was new to, 
and much appreciated by all the men pres- 
ent at the meeting, it will, perhaps, be of 
assistance and new to the entire agency 
force. 

Colonel Jennings was discussing the 
best method of handling the prospect who 
wanted to put off making application un- 
til he had talked the matter over with his 
wife, and he stated that in his experience 
he had found the following argument 
against consulting the wife the most ef- 
fective: 

“Now, Mr. Prospect,” says Colonel Jen- 
nings, “let me give you some good advice. 
Don’t talk to your wife about this matter 
yet, because it isn’t certain that you will 
be able to secure this insurance. You 
/must first be examined and accepted by 
the company, and it is barely possible that 
your physical condition may be found 
such that the company will not issue a 
policy on your life, and if such should be 
the case, and your wife knew about it— 
as she most certainly would, should you 
consult her before making application— 
she would, of course, worry a great deal, 
and fearing that you were not going to 
live very long, her life would be made 
very unhappy. Now, you can save her 
all this worry by going ahead on your 
own judgment, and should you be re- 
jected she need never know it. If you 
are not rejected, when the policy comes 
will be ample time for you to consult 
with her as regards making this invest- 
ment, and since this policy would mean 
so much to her and the children, in the 
event of your death, there is no question 
as to her approval.” 

As Colonel Jennings says, the good 
sense of this argument appeals very 
forcibly to the average man contemplat- 
ing insurance, and a good talk along this 
line is not only a strong factor in induc- 
ing a man to make application now, but 
it opens his eyes to the fact that life in- 
surance isn’t something that he can 
reach out and get whenever he has made 
up his mind that he wants it, but is a con- 
tract, the consummation of which prim- 
arily depends upon his own physical con- 
dition and insurability. 








“Life insurance looms up as a most 
magnificent enterprise the day you col- 
lect a claim from a company.” 


A solicitor should not boast about his 
success to a competitor—it may make 
the competitor work harder for the busi- 
ness. 








PLANS TOAPPLY DIVIDENDS 
SO AS TO HASTEN MATURITY 


The application of the dividends to ac- 
celerate the maturity of a life policy as 
an endowment or shorten the premium- 
paying period appears to be growing in 
popularity. Different methods are em- 
ployed by different companies. Each 
method has some advantages and some 
disadvantages. 

The Union Central, under its “life rate 
endowment” policies, holds the surplus 
until it and the reserve together equal 
the face of the policy when it matures 
as an endowment. An account is kept 
with each policy and a policyholder may 
learn at any time the amount of his re- 
serve and surplus. As the surplus is 
“tontine surplus” and is increased by for- 
feitures from lapsing and dying members, 
it grows faster than it would if it were 
distributed annually. It is carried sepa- 
rately from the reserve, however, is for- 
feited in case of lapse or death and adds 
nothing to the various surrender values 
of the policy. 

The “optional endowment” policy of the 
Illinois Life is quite similar to the “life 
rate endowment” of the Union Central, 
but now the company pays the accrued 
dividends in addition to the face of the 
policy in case of death before the policy 
becomes paid up or matures as an en- 
dowment. This is advantageous to the 
estate of the dying member but reduces 
the additions to surplus of surviving 
members from forfeitures. 

Under its “accelerative endowment” 
plan the Mutual Benefit adds the dividend 
declared each year to the reserve, unless 
the policyholder requests that it be applied 
in reducing the premium then due. The 
reserve, thus increased, earns more ex- 
cess interest than it would do if not so 
increased and thus the surplus for the 
next year is made larger. The cash sur- 
render values increase each year, they be- 
ing the reserve less $10 for each $1,000 of 
the face of the policy, and the paid-up and 
extended insurance values increase like- 
wise. The company gives a statement 
each, year of the time the policy would 
become paid up or mature in case he 
should withdraw future dividends. If the 
policyholder dies before the policy be- 
comes paid up or matures as an endow- 
ment, his estate receives no benefit from 
the additional reserve which has been 
built up. This looks like a hardship at 





first sight but is compensated for in the 
fact that his policy is credited with its 
share of all interest, mortality and ex- 
pense savings and, in case he lives, will 
become paid up or mature as an endow- 
ment sooner than it would if the surplus 
were carried separately from the reserve 
and credited with interest at the rate as- 
sumed by the company. 

\The Penn Mutual and Phcenix Mutual 
apportion the surplus annually on policies 
of a similar character but carry the sur- 
plus as a separate account and credit it 
with the rate of interest assumed. In case 
of death or surrender this surplus is 
added to the claim or the value. This 
plan is better for a member who dies than 
the plan of the Mutual Benefit is, but 
under the plan pursued by these compa- 
nies a policy will not mature or become 
paid up as soon as it would if the com- 
panies followed the Mutual Benefit’s plan 
and credited the surplus with interest 
actually earned instead of interest as- 
sumed. 

Any of these plans is good, unless one 
objects to the tontine element in those 
first named. They all enable a person to 
carry a considerable amount of protection 
in his earlier years, when his children are 
young, and at the same rate enable him 
to get a paid-up policy in his later years 
for the protection of his wife or a ma- 
tured endowment for the protection of his 
own old age. : 


“Remember that the character of its 
agent reflects upon the character of the 
company.” 





CASUALTY PRIMER 

W. C. Grigsby of Louisville has just 
gotten out a Casualty Primer, it being 
an instruction book for agents on acci- 
dent, bonding, boiler, burglary, credi 
elevator, health, liability, plate glass an 
other insurances of the like nature. It 
explains the various forms of insurance 
sold casualty and surety companies. 
It is the object of the book to acquaint 

ents in detail with the general lines 
of business of these companies so that 
they can meet any requirements and 
have full instructions as to how to act 
in any emergency that arises. It is 
purely an instruction book for agents 
and is well worth having on hand. 

By sending $1.50 to the Western Un- 
derwriter Company, 145 La Salle St, 
a aa = oe ee ee oe 
maj at once. 





Che John Hancock Mutual 


Life Insurance Zo. 
of BOSTON, MASS. 


8. H. Ruopgs, Pres. Ro.anp O. Lams, Vice-Pres 
Watton L. Crocker, Sec’y 





Issues the most desirable forms of Life, En- 
dowment, Term and Installment Policies. Annual 
Dividends. Cash and Paid Up Values. 

The most liberal conditions of any policy in 
the market. 

See our policies and terms before engaging 
elsewhere. 

Excellent agency contracts await good men. 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 
J. C. CAMPBELL 


State Agent for Ohio and West Virginia, Board of 
Trade Building, Columbus, Ohio 
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19th ANNUAL STATEMENT 


Security Mutual 


Life Insurance Company 


Birmington, N.Y. 
CHARLES M. TURNER, President 





Admitted Assets.............+00++++-$3,637,838.46 
Excess Security (Surplus)........... 520,984.72 
Insurance in Force............ en 61,010,771.00 
Paid Policy Holders and Beneficia- 

TIGB, coccccccccccscccccecosccccccss 9,001,0566.06 


Reliable Agents wanted in unoccupied territory. 
For particulars address 


C. H. JACKSON, Agency Secretary 
HOME OFFICB 








Twenty-Fifth Annual Statement of 


The Bankers Life Association of Des Moines 


For the Year 1905, Published January 1, 1906 





ASSETS. 
Securities Deposited with the 
Auditor of State........... -ooc00, 008,081.98 


eee eeeeeeeeees Fee eee eee ween eens D 


Cas y 
Other Items .....+ see cececeseesss+ 1,688,851.75 
68,776,193.13 


Increase in Assets in 1905........ 1,308,863.71 


LIABILITIES. 

Death Claims proven and unpaid. None 
Death Claims not proven..........8 138,800.00 
Other Items... 2... ceeececeeeee 16,745.82 
Balance to protect contracts..... 8,620,647.31 
$8,776,193.13 
Ins. in force Dec. $1, 1905......... »700.000 

Cost of Insurance per thousand at 
Bgeo 40 in 1905..........-eeeeee 10.00 





EDWARD A. TEMPLE. President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
J. A. SPBRRY, District Manager, Woman's Temple, Chicago, lil. 





LIFE SUPPLEMENT TO THE WESTERN 


UNDERWRITER. 
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FOR WHAT AMOUNT SHOULD 
A MAN INSURE HIS LIFE 


The Mutual Benefit, in discussing the 
question of the amount of insurance a 
man should carry, ‘says: 

While we firmly believe that the phi- 
losophy which teaches denial now for 
the sake of the future is daily gaining 
ground, and that love is more commonly 
endowed with foresight than it used to 
be, nevertheless, when we reflect on the 
tremendous potential value of the pro- 
ductive manhood of these United States, 
we realize how impotent have been the 
combined past efforts of the American life 
insurance companies to fully avert the loss 
of income which follows the death of 
the bread-winners of the nation—a loss 
which, unless distributed and placed 
through life insurance upon the shoulders 
of the multitude, crushes each individual 
and family upon — it falls. 





It is comparatively easy to convince 
men and women whose lives have, or are 
liable to have, a money value to anyone 
else of their obligation to insure. The 
widows who have been saved from desti- 
tution by life insurance; the orphans 
whom it has educated and supported; the 
aged who have been compelled to with- 
draw from the battle of life and now 
live on its bounty; the merchants who 
through it were saved from financial in- 
jury when their partners died, the cred- 
itors whom their debtors saved from loss 
by its instrumentality—these are known 
in every community, and convince where 
logic fails that to insure is an imperative 
duty; but duty is often delayed, that is 
shirked or only ay ted performed. 


It is the procrastinators and the men 
who insure for $1,000 or $2,000 when 
they should insure for $10,000 or $20,000 
that need our attention. The names of 
those in the latter class are legion, and 
upon them should be pressed the truth 
that to balance fortune a man’s value to 
others as an income earner must be re- 
placed through insurance. Especially is 
this true in this day and age, when the 
increased comforts of an advanced civ- 
ilization mean increased deprivation when 
the wealth producer is removed by death, 
and leaves dependents behind financially 
unprepared to live on their accustomed 
scale. 

The question—For what amount should 
men insure their lives in order that their 
families and estates may suffer no loss 
in case of their premature death?—needs 
answer if we are to persuade men to do 
their full duty. 


The following table throws light on the 
question. It gives the expectation of life 
at each. age from 25 to 60 and the pres- 
ent insurable value of a life producing 
an income of $1,000 per annum over per- 
sonal expenses. If the net income is less 
or more than $1,000, the insurable value 
is a simple problem in proportion. 


Ex-  Insur- Ex- = Insur- 

cta- able ecta- able 
Age tion Value Age tion Value 
25.... 30 $19,584 43.... 26 15,982 
26.... 38 19,367 44.... 25 15,622 
19,142 45.... 26 15,622 
28.... 87 19,142 46.... 24 15,247 
29.... 36 18,908 47.... 3 14,856 
30.... 35 18,664 48.... 22 14,451 
Sl... 18,664 ise. 14,451 
32.... 34 18,411 Bisccee On 14,029 
Severe ae 18,147 61.... 13,590 
Beco 18,147 $3... 13,134 
35.... 32 17,873 53.... 19 13,134 
36.... 81 17,588 Sescos Ee 12,659 
ae 17,292 55.... 17 12,165 
38.... 30 17,292 Gieces Ae 12,165 
39.... 29 16,983 Disses OS 11,652 
S..5. & 16,663 58.. 15 11,118 
Gow. 16,329 Bescee BS 11,118 
B.c.. & 16,392 60.... 14 10,563 


The insurable values given in the above 
table are computed on the assumption 
that money will earn 4 percent interest. 
If a man were insured for $13,590, and 
died at age of 51, with an expectancy 
of 20 years, and the proceeds of his pol- 
icy were invested at 4 percent interest, 
and the widow withdrew $1,000 at the 
end of each year, the money would last 
just 20 years. Thus, his financial loss 
to his family would be fully replaced. 


eo, 2 
The expectation of life, decreases of 
course, as a man grows older, and so 





his insurable value decreases. If, there- 
fore, a man fully covered the value of 
his life as an income producer with in- 
surance he would find himself the next 
year overinsured, unless his income had 
increased and continued to increase dur- 
ing the productive period of his life, 
which, in many instances, is the case, and 
is likely to be the case with men who 
are wise enough and thrifty enough to 
insure themselves r at a young age. 


In speaking of the possibility of a man 
being overinsured we mean, of course, 
when his value is measured solely as an 
income producer. As a matter of fact, 
the value of the average man is not to 
be thus solely measured. He may have 
business obligations to creditors and to 
partners which should be secured against 
his early death; and, again, if he insures 
on the ordinary life plan he needs a 
large sum of insurance so that its cash 
value at the end of the producing period 
of his life will be ample for his needs 
in old age. All Mutual Benefit policies 
are endowments in some sum, and they 
show a man just how his endowment 
fund increases from year to year, and 
since the dividends are prone to increase 
with the increasing age of a policy, the 
premium burden becomes less year by 
year, if the dividends are applied to the 
reduction of the premiums. They may, 
however, in the case of life policies, be 
used to convert them into endowments 
and accelerate their maturity as such. 
Again, there are sentimental considera- 
tions and practical circumstances which 
need to be taken into consideration when 
a man insures. The amount of a man’s 
financial loss to his family may not be 
equal to their future needs. His wife 
may be much younger than himself, with 
an expectancy at the time of his 
death fully equal to his expectancy when 
he insured, so that to fully provide for 
her comfort throughout her probable life, 
she will need a larger sum of money than 
if she were older at the time of his 
death. In such cases, the continuous in- 
stallment option will be especially valu- 
able to her, and also to minor children, 
since 20 annual installments are guar- 
anteed. 


INSURANCE TEMPTATIONS 


The insurance revelations of last year 
had the greatest interest for persons who 
were already holders of insurance poli- 
cies. Some of them were frightened into 
forfeiting policies they ought to have 
kept, but the vast majority gained knowl- 
edge which will save them money in the 
future. The tens of thousands or possi- 
bly hundreds of thousands of young men 
who will take out insurance in the next 
few years, but who did not pay at- 
tention to the insurance question while 
the papers were full of facts about it, 
need the same knowledge, and should 
take pains to acquire it. 

Already the mails carry many adver- 
tisements for policies of one kind or an- 
other which the simplest knowledge of 
the general principles underlying the in- 
surance business would teach every 
would-be policyholder to reject instantly. 
But these advertisements are made so at- 
tractive that no doubt they catch many 

“suckers.” Their attractiveness and their 
dangers go hand in hand, just as in any 
other form of “get-rich- -quick” project. 

One such advertisement which lies be- 
fore us offers a particular kind of insur- 
ance in an “improved advanced” policy, 
by which a whole family can be insured 
at no greater premium than is ordinarily 
charged for a single individual. Also it 
is set forth that while the sale of these 
policies is limited, the people who get in 
on the ground floor will be allowed to 
make renewals at the exceptionally low 
rate that is now offered them. 

This is so rank an illustration of the 
promises that agents anxious for busi- 
ness sometimes make that anyone who is 
fooled by it will get little sympathy. The 
bait is too juicy by half. From this, how- 
ever, the tempting offers range down to 
those which have a great appearance of 
reasonable benevolence. 

Withont going deeply into the nature 
of insurance, there are two rules which 


The Business of| '! 


Life Insurance 


By MILES MENANDER DAWSON, 
Consulting Actuary 


A Clear, Comprehensive Text Book 


A compilation ofa series of articles 
written for “The Wall Street Jour- 
nal” which attracted much interest 
at the time of their publication 
a few months ago. 


Cloth. By Mail, Postpaid, $1.60 


The Western Underwriter Co. 
145 La Salle Street, CHICAGO 


There are opportu- 
nities to represent a 
big, sound up-to-date 
Life Insurance Com- 
pany in a profitable 
manner, 

Prudential represen- 
tatives make money 
They have most varie d 
forms of policies and 
advantageous con- 
tracts with liberal 
commissions. 

The attention of 

oung men, particu 

~y oung men start- 
n cy is 
an ciall 
rite Ang ‘e0 information regarding these 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of America 
Incorporated as a Stock Company by the State of New Jersey 


JOHN F. DRYDEN Home Office 
President NEWARK, N. J. 


STRENGTH OF 
GIBRALTAR 








Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 


Incorporated 1851 


Definite paid-up and cash-surrender 
values written in every policy 


Isaac B. Snow, Superintendent of Agencies, 
316 Merchants Loan and Trust Bidg., Chicago. 


Chicago Agency, L. Brackett Bishop, Manager, 
316 Merchants Loan and Trust Bidg. 


Columbus Agency, Lot H. Brown, 
Manager of Agents. 1003 Outlook Bidg. 


CAN YOU DELIVER 
THE COODS? 


If you ean and your references are satisfactory, 
we want you fora General Agent. Opportunities 
in ten States, with a General Agent's contract 
giving you the privilege of appointing agents and 
operating throughout an entire State, under a 
contract carrying first-class commissions and re- 
newals. 

The education of the public in life insurance in 
the last year has created a demand for guaranteed 

licies. We write a line of Annual Dividend and 

ferred Dividend policies, on the 20-Year Term, 
Ordinary Life and 20-Payment plone. Every 
Dividend, Annual or Deferred, GUARANTEED. 

No matier what town or city you are in, look up 
the record of this Company and write us to-day. 
We have the best there is in the business to offer. 

Address H. C. OWN Secretar 
Security Life and Annuity Company of Ameri 
Majestic Building, Chicago. 





THE WAY OUT! 


The Masses want Protection that Protects. That 
means Health, Accident and Life Insurance combined 
in one contract. 

American Assurance Company 
14 S. Broad St., Philedelphie. 

Affords 7 means to the en 

Popular plan—§1.00 per a 

Capital stock, $150,000, fully paid up 

aseote, $00, increase to $300,000. 

ssets, 
Liberal contracts to agents. Write for terms. 





“THE OHIO COMPANY.” 


The Bankers Surety Company 
Williamson Building, CLEVELAND, OHIO, 
Capital $500,000.00, Fully Paid 


Becomes Surety on Bonds. 
Chartered Under Ohio Laws. 


$200,000 Deposited with Insurance Commissioner 





National Life 





Admitted Assets - « « 
Insuranceinforce «+ = « 
Full paid capital - = = 


Insurance Co. 
of the U. S. A. 


Home Office: Chicago, Ill. 


ALBERT M. JOHNSON President. 





ROBERT E. SACKETT, Vice-President. 
ROBERT D. LAY, Secretary. 
CHARLES B, SHEDD, Treasurer. 


$ 6,092,500.46 
43,336,600.78 
1,000,000.00 


POLICY CONTRACTS LIBERAL 
AND UP-TO-DATE 


EXCEPTIONAL INDUCEMENTS OFFERED TO WIDE-AWAKE ACENTS 








any would-be policyholder can wisely fol- 
low in selecting his policy. The first is 
to avoid every form of speculative ele- 
ment in a policy and also every form of 
investment save such as is absolutely 
necessary for the level premium system. 
The second is to avoid any policy that 
promises a very much greater return to 
the holder than policies of the same class 
issued by other companies. The best way 
to get a profitable policy is to ignore 
promises and to look out for the most 
economical management. A third rule 
may perhaps be added, which is that the 
simplest policy—the one with the fewest 
“frills” is usually the best—Chicago 
Record-Herald. 


1S AGENCY MANAGER NECESSARY 


Is a practical agency manager an essen- 
tial factor at the home offce? A new 
idea is sprung by H. S. Duncombe, third 
vice-president and general counsel of the 
Chicago Life. Mr. Duncombe makes no 





pretense of being an expert in handling 
sgents in the field or being an under- 
writer. He says in commerting on his 
position as head of the agency depart- 
ment: 

“In assuming the position which I now 
hold with the company, I did so because 
I believed that it was not necessary to 
have a go-between between the executive 
committee and our agency force—in other 
words—it was not necessary to have a 
so-called practical agency man to repre 
sent the committee to deal with our 
agency force. I wanted to know this 
agency force myself to tell the facts about 
them to the committee, and to represent 
to the agency force the feelings of the 
committee towards them. In other words, 
to get the agency force and the company 
close together—to make their interests 
identical. I believe that this point is be- 
ing appreciated by both.” 





“Right to the Point,” the agent’s man- 
ual. By mail, 55 cents. 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








Talks with Beginners 





New agents do not always appreciate 
the manner in which the community 
in general regards them. An agent may 
represent the best company in the world, 
issuing the most liberal contracts, and 
yet not get the business because he fails 
to work as he should. Another agent 
may represent a less desirable company, 
but he is always up and doing. He 
gets all out of himself that he can. 
He watches every opportunity to get in 
good licks. 

The community recognizes his activi- 
ties, his earnestness, his industry. The 
public sees that he amounts to some- 
thing. He is putting his calling to the 
front. There is no grass growing 
where he travels. 

He will get business because the com- 
munity feels he deserves it. The other 
agent who expects business to come to 
him because he has the best company 
will not get it. He takes life too easy. 
He tries to pick the fruit while stand- 
ing on the ground instead of climbing 
for it. The choicest apples are high up 
in the tree and it requires some effort 
to get them. 

+ & 


The young agent is ofttimes puzzled 
for the most potent arguments to place 
before a prospect for carrying life insur- 
ance, Usually the best investments, 
those that are most desirable and pro- 
duce the largest returns, are only open to 
men of abundant means. Life insurance 
is regarded as the best investment avenue 
for the man of average income, as a 
policy in a first-class company is abso- 
lutely safe. Most men of average means 
desire to make an investment to protect 
their families, and life insurance is an 
investment of this character, which gives 
the largest returns that are compatible 
with safety. 

There is the protection idea of life 
insurance which must never be lost sight 
of. It affords to every man, regardless 
of his financial circumstances, protection 
to his dependents in case of death. 

Another strong feature is the habit of 
saving that it develops. The money spent 
for life insurance would usually be spent 
for other purposes from which there are 
no returns. ‘Che life insurance premiums 
paid every year are really so much laid 
by for future years. 

Another element of life insurance is 
the ease of mind that it gives, in that it 
dispenses with all worriment regarding 
the welfare of one’s family in case the 
head passes away. In these and other 
ways life insurance opens a field of in- 
vestment and protection that is unex- 
celled, and is unique. 

+ & 


To even a greater extent than in the 
past it now behooves a man beginning 
life insurance work to satisfy himself 
concerning his company at the start. 
Heretofore it was a comparatively easy 
matter for an agent to change companies 
if he became dissatisfied with the one he 
was with. Hereafter such changes will 
be more likely to cause him loss. Until 
the enactment of the New York laws, 
the tendency to employ solicitors on a 
brokerage basis had been on the increase. 
General agents often were forced to adopt 
this method because of the high commis- 
sions allowed by some other companies. 
They could not get agents without pay- 
ing good first commissions, so they gave 
the agent all they received the first year 
and perhaps commuted a few of their own 
renewals in order to meet competition. 

Under the Armstrong law the standard 
companies cannot pay high first y2ar’s 
commissions, nor can they or their gen- 
eral agents commute renewals the first 





Local agents should get our prices on 


Policy Labels 


The Western Underwriter Co. 
Chicago 


145 La Salle Street, 


year. It seems inevitable, therefore, that 
there should be a greater or less return 
to the old system of paying solicitors re- 
newals. A new agent cannot, therefore, 
afford to commence doing business unde1 
a renewal contract and then chang: com- 
panies. 


Do not make the mistake of becoming a 
life insurance figurer. Do not think be- 
cause you have high respect for the pro- 
fession of the actuary that working out 
ratios is going to exalt you. The average 
figurer is to the actuary about as a fiddler 
is to a violinist. A certain amount of 
ability to use figures is very desirable for 
a life insurance man—perhaps it is nec- 
essary for his success; but too often fig- 
ures get so great a fascination for an 
agent that he neglects his work. It is un- 
fortunate that many men are in the life 
insurance business who do not like to 
solicit. They ought to be in some other 
business, but they are not. Being consti- 
tuted as they are, they are continually 
tempted to do anything connected with 
life insurance which will permit them for 
the time being to keep away from solicit- 
ing. Accordingly they attempt to fcol 
themselves by pointing out to themselves 
the great advantages of understanding the 
business thoroughly. This gives them an 
excuse for reading or figuring when they 
ought to be after applications. Figuring, 
when a man earns his living at it is a 
pleasant and honorable occupation, but 
figuring as an excuse for not working 
pays but small returns. The figuring tend- 
ency is very insidious in the case of 
some peope, and unless they guard against 
its attacks, it is likely to impair their use- 
fulness as life insurance men. 


FIND NEW FIELD OF ENDEAVOR 

Certain Chicago life insurance agents, 
who are wide awake for opportunities, 
have discovered a new field for labor in 
Zion City. John Alexander Dowie, when 
he was in full control of the religious 
denomination he founded, exerted a 
strong influence against his disciples tak- 
ing life insurance. It is said that it 
amounted to a prohibition at Zion. Since 
the fall of Dowie from power some of 
the Zionists are departing from the old 
teaching. As these people generally are 
thrifty and industrious, they have the 
means of paying for insurance, and Zion 
City appears now to be a good field. 
Doubtless similar conditions exist at other 
points where there are Zionist congrega- 
tions. 





“Plain talk is most convincing to plain 
people. Make yourself fit your surround- 
ings.” 





THE OLD RELIABLE 


MICHIGAN MUTUAL LIFE 


INSURANCE COMPANY 
of Detroit, Michigan, 
Stands fer RIGHT, JUSTICE and FAIR DEALINGS 
io all ite transactions. 


Is on Deck forGoed Busi- Liberal Commission on 
ness and Responsi- Non - Participating 
ble Agents Pians 


New men or producers making changes will find 
it advamtageous to communicate with 


E.H. ELWELL,Mgr. W.A. COURTRIGHT, Asc. Mgr. 
315 Dearborn St., Chicago. 


WAN TE DP 
MANAGERS 


For a Central Western State and 
Two Central Southern States 


by one of the best-known and 
most progressive old-line companies. 
Exceptional opportunities for first- 
class men. Application confidential. 


ADDRESS 


“MANAGERS WANTED” 


Care of the Western Underwriter 


145 La Salle Street Chicago 








This General Agency of the North- 
western of Milwaukee wrote 1009 
more business in 1905 than in any 
previous year. 

The reason for such a record will 
interest every man who wants to 
sell life insurance along clean, pro- 
gressive lines. 


Call on or address 
Charles D. Norton, General Agent 


Chicago and Northern Illinois 
Tel. Main 1472. 8th Floor Stock Exchange Bidg. 


CHICAGO 





WANTED 


Strictly Life Insurance Agents 


Men of character who can talk and sel§ 
@ Insurance without “Agency Co.’ 
Stoek or ‘‘Special Contracts,”’ will be intere 
ested in the Agency contracts offered by 
THE INDIANAPOLIS 


LIFE INSURANCE COMPANY 
Address 


FRANK P. MANLY, Vice-Prest. and Mgr., 
Traction Building 


LOW PREMIUMS ANNUAL DIVIDENDS 

















Continuous Renewals 


To +" Managers and General Agents in Ohio and Georgia _ SS the Southern States. 


This is a splendid opportunity for men of 


and begin 


yy to make a permanent con 
building for the future with a company organized under the laws of Ohio and subjected to rigid 


Annual Examinations. 


Up-to-Date Contracts Containing Many Talking Points 
Do not aay eee bt begin at once to profit by selling the matchless contracts of this 


progressive company. 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 





MANAGERS WANTED 


For Fort Wayne and Indianapolis, Ind.; Dayton 
Youngstown, Akron and Springfield, Ohio 


Address: 


Agency Department 


Reliance Life Insurance Company 
Pittsburg, Penna. 


James H. Reed ~ SS 


Paid Up Capital 


President 
$1,000,000.00. 
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During 1905 The Northwestern paid $6,489,- 
060.83 in dividends to policy-holders; a larger 
amount than was ever paid in dividends b: 


y any com- 

















Mutual L te Insurance Co 
OF MILWAUKEE 
ORGANIZED 1857 





H. L. PALMER. President C.H. WATSON, Secretary 





Growth of Company 


Year Insurance in Force 
1866 . . . . . «© $ 15,041,082 
1886 . . . .. . 110,710,861 
eee 


Business of 1905 largest in history of Company. 
Purely Mutual, and transacts business 
only in the United States. 














pany in the world, regardless of size, in a single year 
up to 1905. 
Increase in new business during 1905, over 20%. 
Expenses and taxes to total income during 1905, 
only 14%. 


4.02%. 

No compensation paid to officers other than 
their salaries. 

No syndicate participations. No bank or trust 
company stocks. 

Neither Company nor Officers interested in any 
flotation of securities. 

Hence Best Results to Policy-Holders. 

Most Attractive Policies. 

Issues Partnership and Corporation Insurance. 

For further information or an Agency, address: 


H. F. NORRIS, 
Superintendent 


ive expenses during 1905, only 


of Agencies. 
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AGENTS OFTEN WASTE TIME 
TRYING TO REACH BIG MEN 


A number of agents waste time in 
the endeavor to see the magnates in 
business, or men of high Professional 
distinction. Naturally, _the inference is 
if these men can be induced to insure 
they will take large policies. It is the 
dream of the agent to land the big fish. 

These captains of industry and men 
of wealth during business hours have 
every moment engaged. To see them 
means to run the gauntlet of a half 
dozen clerks and secretaries. It is part 
of their business to select callers and 
only allow those to get to the throne 
that the king wishes to see. 

The average life agent has but little 
chance of -influencing these great per- 
sonages, and if the same time and ef- 
fort were put on men of lesser mag- 
nitude but of just as good repute, the 
returns would be larger. 

Men of extensive affairs can only be 
reached by novel and perhaps spectacu- 
lar methods, lines of approach with 
which the average salesman is not fa- 
miliar. 

Regarding this subject System says: 

The biggest fish always get away—in the 
camp fire narratives of Isaac Walton’s 
clan. But it is one of the compensations 
of a salesman’s career—strenuous, every- 
day sport it is—that, once he takes your 
bait, the big man is as handily brought to 
the landing net as the fellow who will 
never figure in ‘‘Who’s Who.” 

Once he takes your bait, I say. There 
shows the biggest difficulty—the problem. 
The wary old trout at the bottom of a 
shotgun guarded pool is more easily 
reached and enticed than the big man in 
business or professional life. Money-cap- 
tain, railroad general, specialist in law or 
medicine, he is so hedged about with de- 
fences that the task of getting speech with 
him becomes a battle of wits against 
clerks, secretaries, assistants, hired to in- 
sure his working hours against interrup- 
tions. In no other occupation is the, game 
so keen and close, does knowledge of men 
and instant judgment count for so much, 
are victory and defeat divided by a line 
so nearly intangible. 

Circumstances are tools to an_ able 
agent’s hand. Big men are cast in in- 
dividual molds—therefore attack and ap- 
peal in each case must be different, 
adapted to the man. Peculiar methods 
must be used in approaching them—origi- 
nal methods in selling them. 

They pursue new ideas—to pique their 
curiosity, interest, personal pride, then, is 
to fix their dynamic brains for the mo- 
ment on the proposition you are present- 
ing. This is at once dangerous and profit- 
able. Experience and training fit them to 
smash through any flimsy, stereotyped as- 
sault on their attention and bank balance. 

The average agent does not care to 
pose in this daring style of canvass. 
He feels his dignity is lowered. The 
“big” men often treat those whom they 
consider their inferiors with disdain. 

The agent whose main forte is an 
intelligent, businesslike, gentlemanly 
canvass, meeting prospect face to face 
and displaying his wares in a clean-cut 
manner without resort to tricks, grand- 
stand plays or spectacular flashes, can 
find more fertile soil outside the inner 
office of a big concern. 








ARMSTRONG LAWS NOT WHOLLY BAD 

To all life insurance field men who 
can see nothing good in the work of the 
Armstrong investigating committee, and 
go around professing to believe their 
career as life insurance men is at an end 
because of the laws passed, we refer the 
August letter of Edward A. Woods of 
this city to his agency staff. He enumer- 
ates some twenty-six beneficial effects, 


FOR SALE 


The lowest premium legal reserve 
Life Insurance policy issued. 
Special contract and exclusive 
territory in Ohio, Kentucky and 
West Virginia open to capable pro- 
ducers. 
GENERAL 


Dr. E. C. SKINNER MANAGER 


604 and 610 Union Trust Bldg. 
Cincinnati, Ohio. 


Washington Life Ins. Co. of New York 
1860—46 Years— 1906 








or at least where the committee intended 
to benefit life insurance interests. We 
believe that many other life insurance 
men, upon sober reflection and medita- 
tion, could find much to commend in the 
laws. There are defects, of course. They 
will be remedied, but in the meantime 
business can and should be secured under 
existing conditions. Mr. Woods claims 
that the committee intended the new 
legislation to: Increase public confidence 
by greater publicity; hold directors to a 
more strict trusteeship; stop twisting; 
forbid deceptive or trick policies; pre- 
vent misunderstanding and misrepresenta- 
tion; reduce lapsing; stop rebating by 
suppressing high brokerage; compel us 
to live within our incomes by prohibiting 
advances; eliminate extravagant and 
poorly managed companies: give the pub- 
lic a quick and annual measure of efficient 
management; reduce expenses and in- 
crease dividends to policyholders. If the 
committee honestly intended to accom- 
plish those things, what life insurance 
man ywotld care to crray himself on the 
ether side? We believe there are few 
men better qualified to get the “meat’ of 
the work of the committee in a more 
concise manner than Mr. Woods, and 
are inclined to believe he is right in his 
conclusions as given above.—Insurance 
World. 


TOO MANY DEAD BEATS HURT 
LIFE INSURANCE BUSINESS 


One of the things which has brought 
disgrace and disrepute to life insurance 
is the fact that there are too many men 
engaged in it who do not pay their debts. 
This assertion does not apply any more 
to “short-skate” solicitors than to general 
agents and managers. The experience of 
this paper—and probably of other in- 
surance papers—is that the men from 
whom it is hardest to collect small bills 
for subscriptions are in the life insurance 
business. Taken on the whole, the fire- 
and casualty men are good pay; the ma- 
jority of the life insurance men are also, 
but there are enough glaring exceptions 
in high places to be noticeable. 

We recall the case of one of the lead- 
ing managers of a company which prides 
itself on its integrity, who in the city in 
which he lives is notorious for his bad 
debts. Tradesmen count it a calamity to 
have him “favor” them with his patron- 
age unless he pays cash. Another case 
that comes to mind is the complaint of 
the secretary of a life underwriters’ as- 
sociation that for almost a year he had 
been unable to collect for the price of a 
plate from a prominent general agent who 
had attended the annual banquet of the 
association, and said he would “send a 
check to-morrow.” 

A company is known to the public by 
its representatives. If the public finds 
that men holding high positions are dead 
beats, it concludes that the company that 
keeps them in such places is of the same 
character. People become suspicious un- 
der such circumstances, and it is no won- 
der that they think the state might as 
well get all it can out of these concerns 
and approves of restrictive laws, and se- 
cretly rejoices when somebody beats a 
life insurance company. 

The basic trouble with many life in- 
surance men, both of high and low de- 
gree, is want of honesty. A very large 
number of them are not square with their 
patrons. They sell them brass for gold, 
because there is more commission in it 
for them. They continually assert their 
belief that theirs is the best company, 
when they know it is not the best, or 
even very good. They harden their con- 
sciences by continued insincerity, Instead 
of selling business they buy it with re- 
bates. They do a large business and carry 
all the airs of a successful man, but they 
give away their income in rebates or 
spend it in a way that will make the 
greatest show. Too often they corre- 
spond exactly to the definition of a “four- 
flusher.” 








Be first a man of sense if you would 
become a man of dollars. 





LisERAL RENEWAL 


WANTED! 4 few 
good PERSONAL 
PRODUCERS in 
Chicago. Call at 


Room 1507, Chicago Title and Trust Building, 100 Washington St. 
Provident Life and Grust Co. 


OF PHILADELPHIA 
Insurance in Force, $177,.778.,.748. 
In everything which makes Life Insurance 
needs of insurers ee is oe aa is unexcelled. 





Contracts Direct 





with the ComMPANY 











Assets, $58,696,148. 
ectly safe, moderate in cost, and suitable to the 


Evidence of the skilful and faithful management of this company is found in its exceedingly 
low expense rate, and the remarkably favorable rate of mo ty. For the full period of its 
existence, the death rate has been only .61 of the rate indicated by the authoritative tables. 

ORRESPONDENCE WITH AGENTS BOLICITED 
812 Unien Trust Building, Cincinnati, Ohio 


8. 8. Sarroip, General Agent, Eastern Ohio - - 706-710 Garfield Building, Cleveland, Ohio 
J. W. Omoox, General Agent - - ~ - - - 720 Spitzer Building, Toledo, Ohio 
James W. Janney, General nt - + + = «+ + $25 Marquette Daliaing, Cateses. mh 
Bassett & Reesz,Genersl Agents - + «© «= = 44 Home Bank Building, Detreit, Mich 





The Company OF the People, BY the People, FOR the Peeple 


The Metropolitan Life insurance 


Company 
Incorperated by the State of New York. 
Home Office: 


1 Madison Avenue, New York City 
Assots, $151,663,477.29 


Proof of Public Confidence on Belty Average Business Busing 1904 
This Company has more premium-paying busi- - pear be me . 
ness in force in the United States than any other ¢.973 per day in number of Policies Issued. 


$i bO2, 484.00 per day in New Insurance weltten. 

1k8, 758.29 per day in payments te Policy Heiders 
apd addition to reserve. 

ert.bts. 94 per day in Increase of Ansets. 


Company, and for each of the last 12 years has had 
more New Insurances accepted and issued than any 
other Company iv America. 


SIX IN THE FIRST SIX MONTHS OF 1906 


MONTHS’ | MUTUAL RESERVE LIFE INSURANCE COMPANY, of New York 
GAIN Frederick A. Burnham, Pres. Geo. D. Eldridge, Vice-Pres. 
GAINED IN SURPLUS $41,696.43 


Surplus, December 31, 1905, $71,645.65 Surplus, June 30, 1906, $115, 342.06 
PAID TO POLICYHOLDERS OVER #66,000,000.00 


The exhibit of first coy 5 expenses submitted by the company to the legislative investigating 
committe shows the lowest ratio of expense to expense margin of all 
companies doing a general business. 














Capable men, with or without experience, can secure the very best agency comtracts. Address Agency 
Department. Industrial Agents, address Provident Department, Mutual Reserve 
Building, 305, 807, 809 Broadway, New York. 














The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


SAMUEL QUINN 
V.-Pres. and Supt. of Agents 
UNPARALLELED RECORD 
Deposit with State of Indiana to Protect all Policyholdert $3,574,677. 
{ ’ 

Oy a 

w re in o an we . 
cnaiiee the aveckge agent te win a competency and booemns independent pany STRITE FOR PARTICULARS 

The Company has desirable territery for capable men. Contracts direct with the home office. 


CONSERVATIVE 
PROGRESSIVE 
FAITHFUL 


ANDREW M. SWEENEY WILBUR 8. WYNE 
. President Secretary and Actuary 
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Some of the cardinal aims of the UNION 
MUTUAL management are—to be conserva- 
tive in the choice of investments—to be pro- 
gressive in the prosecution of the business— 
to be faithful to the interests of policyholders. 
Agents of Like Inclination Cordially Welcomed 


Union Mutual Life Insurance Company 


PORTLAND, MAINE Fred E. Richards, President; Arthur L. Bates, Vice-President 


For terri address either Thornton Chase, Superintendent, 64 Adams St., Chicago, Ill. 
nm D. Scofield, Superintendent, 160 Broadway, New York City 




















IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 
Writes all f f icipati d - icipati lici d th it of their 
ot whee he sane cate Clk de fan ee eG de ee. heen te oe 
State Auditor with policy. 
Rate of interest earned 1905 6.11%. Most absolute safety. Biggest cash settlements. Reliable 
representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 
National Life Insurance Company 


Established in 1850 MONTPELIER, VT. Operating in 44 States 


Josrzrn A. Dz Born, President. Osman D. Crarg, Secretary. CG. E. Moutron, Act ° 
dames T. Poeirs, Vice-President. H. M, Curusr, Treasurer. F. A. Hownaxp, Counse 
Jas. B. Estzx, 2nd Vice-President. A. B. Bissex, Med. Director. 


This Company held January 1, 1906, and gained during the past decade: 





Assets, - $34,819 093.04 Gain, 184% 
Surplas, - - 3,821,782.51 Gain, 168% 
Insurance, - 148 ,480,904.00 Gain, 109% 


Sells the Best and Most Modern in Life, Term, Endowment and Annuity Insurance. 
OLMSTED BROS. & CO., State Agents, D. G. DRAKE, General Manager 


Williamson Bi. , Cleveland, Ohio Marquette Bidg. Culeago, Ml. 


» Manager, 506-507 Mewepetinn Bidg., East 6t. Lonis, 





lf 














LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 





























Bulletins 


People generally do not “holler” un- 
less they are hurt, or at least have rea- 
son to fear immediate harm. That may 
be put down as a pretty safe proposition, 
and the truth of it is a strong argument 
against referring to one’s competitor in 
unfriendly or wuncomplimentary terms. 
The minute an agent begins “knocking,” 
that minute his prospect, or his listeier, 
is extremely likely to think that he is 
either hurt or badly scared. And that 
isn’t a desirable thing. An agent cannot 
expect the person to whom he is talking 
to believe he is warning him against the 
other fellow or against the other com- 
pany from purely disinterested motives. 
That person will more probably reason 
that the agent is afraid he is going to 
lose some business, and that there must 
be some ground for the other fellow’s 
claims.—Midyette’s Bulletin. 

The secret of success in insurance, 
as in a host of other things, is con- 
centration. Economy in the expendi- 
ture of time is essential if the agent 
wishes to reap the greatest reward. 
Don’t worry about the size of your 
field if it’s small, but work it thor- 
oughly and_ results will then soon 
show whether or not you're capable 
of handling move territory. The pov- 
erty of insurance companies is not in 
territory, but in capable men to work 
it, and the agent who demonstrates his 
ability to get business need have no 
fear of being set down in a restricted 
field. 

Concentrate your efforts; don’t hasten 
from one town to another; don’t rush 
from one end of the city to the other. 
Every wage-earner, every person whose 
time has a money value, is a prospect, 
and should have your explanation of 
the merits of your policy of insurance, 
and your work is not done until every 
insurable risk has been personally inter- 
viewed and given an opportunity to ob- 
tain the protection needed. Concen- 
trate!—Continental Agents’ Record. 


Taken from 








The outlook for the present year is 
encouraging. Men everywhere are mani- 
festing interest in the subject of life 
insurance, and when interest is thus 
awakened a harvest is sure to follow. 

It needs only that minds should be 
directed towards a social, scientific and 
economical truth, such as life insurance 
is, for it to receive the impulse it de- 
serves. This is one of the reactions 
which is sure to follow, as a result of 
the New York inquisition, and from 
which the business and the country are 
bound to reap great benefits —Hartford 
Life Bulletin, 

Incessant activity is the greatest aid 
about collections—the foundation upon 
which the entire structure depends. In- 
ertness hinders any business; it is un- 
equivocally detrimental to the advance- 
ment of a life insurance representative. 
He should and must be constantly up 
and doing if he would progress. The 
procession of energetic agents is continu- 
ally on the move, alert always to take 
advantage of the shortcomings of rivals. 
He who falters or gets out of touch 
with his policyholders is sure to find 
them slipping from his control. 

Be friendly with holders of policies 
upon your account! Keep their good- 
will, and collections will be easier, surer, 
prompter! Eliminate neglect and thought- 
lessness from your business disposition! 
Cultivate energy and precision! Follow 
every delinquent with a flood of argu- 
ment, a whirlwind of appeal! Let no 
policy be lost through the false attitude 
or misunderstanding of its holder. Faith- 
fulness to the company means just as 
strongly faithfulness to the insured! The 
interests are inseparable—Union Mutual 
Bulletin. 

Directness is one of the first prereq- 
uisites to success in soliciting. Points 
should be made quickly, clearly and con- 
cisely. An agent who “scatters” is like 
a blunderbuss—some of the bullets may 





reach the mark, but produce no visible ef- 
fect. When you approach a man on the 
subject of insurance, talk insurance, and 
nothing but insurance, straight from the 
shoulder. Know what you want to say 
and say it—briefly, earnestly, enthusi- 
astically—and when your interview is 
closed, if you do not have the application 
you will at least have the admiration and 
respect of the man canvassed, as he will 
appreciate that you are one of those rare 
men who know exactly what they want 
and go straight after it—lIllinois Life 
Bulletin. 


The experience of the Union Mutual 
during 1905, which was quite similar to 
what it has been in previous years, con- 
clusively shows that the duration of life 
is a factor in which much variation ap- 
pears and that it is liable to abrupt 
termination. Here are some of the facts 
gathered from the books: Twenty-seven 
people, carrying thirty policies, repre- 
senting $38,450 insurance, died in less 
than a year from the time their contracts 
were written in the home office. Every 
one of them gave evidence of perfect 
health at the time the medical examina- 
tion was made. The causes of death 
group in this way: diseases of lungs and 
throat, 9; drowned 3; appendicitis, 2; 
railroad accidents, 2; typhoid fever, 2; 
gastritis, 1; cancer of liver, 1; gunshot 
wound, 1; blood poisoning, 1; Bright’s 
disease, 1; heart disease, 1; accidental 
poisoning, 1; murder, 1; and in one case 
definite advices have not been received. 

A compilation of the ages of these poli- 
cyholders at death shows that nine of 
them were under thirty years old and 
twelve were in their thirties, while the 
average age at death was a little more 
than thirty-three years. This certainly 
goes far toward demonstrating that those 
under middle age are not exempt from 
the fatalities which are ordinarily more 
common among older people, and should 
instill forceful thoughts upon the im- 
portance of continually having insurance 
protection.—Union Mutual Bulletin. 


Many a man has bought his comfort at 
the cost of the achievement of his aims. 
Few people are willing to be incommoded. 
or to submit to discomforts, even for the 
sake of future blessings. They would 
succeed if they could do so in an easy and 
pleasant way; but the moment they have 
to sacrifice their ease or their comfort, 
they shrink from the effort. 

It is astonishing what people will sac- 
rifice in order to get comfort, or even 
temporary relief from whatever annoys 
or harasses them. They will let golden 
opportunities slip by procrastinating for 
the sake of their comfort, until the 
chances have gone. They do not like to 
get up early in the morning, because they 
are so comfortable in bed. They do not 
like to get out in a storm or in cold 
weather, because it is too cozy at home or 
in their offices—and so they lose many a 
chance. 

Many people can be bought by comfort, 
when hardly anything else will tempt 
them. They think so much of their ease 
that they cannot bear to exert them- 
selves. Love of comfort and ease must 
be classed among the great success-hin- 
derers. 

People like to do pleasant, easy things. 
They cannot bear to take pains, or to put 
themselves out in any unusual way, if 
they can possibly avoid it. 

Thousands of people are earning small 
salaries to-day because they cannot bear 
to exert themselves to win promotion. 
They prefer to remain on a low rung of 
life’s ladder, for the sake of temporary 
comfort and ease, rather than to put forth 
the efforts that would carry them up- 
ward. 

When a life insurance salesman works 
he gets business—when he gets business 
he makes money. The man who works 
> the man who wins.—lIllinois Life Bul- 
etin, 





“A solicitor should choose his field of 
work and stick to it. ‘A rolling stone 
gathers no moss/ is particularly applic- 
able to the average agent’s work.” ; 





An Ohio Company Incorporated Under Ohio Laws 


With Plans and Methods in Harmony with 


VWwUP-TO-DAT E 


IDEALS 


An OLD LINE COMPANY with STANDARD POLICIES upon REGULAR PLANS. 


Not ambitious to be the “LARGEST,” 
BUT THE BEST 


Our plans embrace a system of “HOME OFFICE HELP” to the AGENT, 
which will SURELY SECURE PROFITABLE RESULTS. 


“WILLING WORKERS,” with or without experience in Life Insurance, who wish 
to live in Ohio for the present, should investigate. 


The MIDLAND MUTUAL LIFE INSURANCE COMPANY 


Dr. W. O. THOMPSON, 
President. 


COLUMBUS, OHIO 


B. F. REINMUND, 
Secretary. 





WANTED 


AGENCY STOCK SALESMAN 


Operating company controlling entire agency work for 


up-to-date, old line, western life company, 
merits and not with insurance. 


par. 


Stock sold on its 
Twenty-five per cent above 


Capital limited to one million. 


1606 Heyworth Bldg., Chicago, Ill. 





The 
Columbian National 


Life Insurance 
BOSTON 


C ompany Mass. 


Incorporated under the laws 
of Massachusetts 





PEROY PARKER, President 
Vice. Pres. and Di- 


FRANKLIN W. GANSE, 
tor of Agencies 


FRANCIS FP. SEARS, Vice- Pres. 8 and Comptroller 
WILUIAM H. BR OWN, Secretary and Treasurer | 
C. V. FORNES, New York - 
GEO. H. HOLT, ye - Vice 

Presidents 

















Union Cocca Life 


Insurance Company 














CINCINNATI OHIO 





The Great Policyholders’ Company 





Assets, penmaey 1, 1906...........850,019,667.08 
BD Koc bend tins cceceser coors ° crt 
py en covccccccccccccccccccs 8, 990,616.02 


No fluctuatin urities—Larges Rate of I . 
est—Low Death Ra ee 


Large and pt LS Dividends to > Femieupetiens, 


Devito agente “Address == e™wOrY Open for 
JESSE R. CLARK, - President 





The Minnesota 


Mutual Life Insurance Company 


ST. PAUL, MINN. 


If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T. R. PALMER, President 

DOUGLAS PUTNAM, Secretary 

H. W. COCHNOWER, Act 
Assistant ao - 


J. A. O'SHAUGHNESSY, V. Pres. and Field Manager 
WM. D. MITCHELL, 2nd V. Pres, and General Counsel 
DR. CHARLES B. PIPER, Med. Director 





Exceptional Inducements are Offered Intelligent 
and Reliable Men 


to enter the service of 


THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK 


It is the largest and best Company in the world and the most satisfactory 
Company to represent 
Applications may be sent to 
GEORGE T. DEXTER 
Second Vice-Presicent 


32 Nassau Street 


New York City 





